MERCHANDISING MAGAZINE OF THE FEED INDUSTRY 


FORTIFY 
YOUR FEEDS 


Vitadine with A.P.F. can help you use more of the less expensive 
proteins and still get top-notch results. When costs are such a 
factor this combination will help you build a feed that produces 
results and profits to the feeder which means more sales for you. 
Vitadine not only makes it easy to include A.P.F. but also other 
essential, hard-to-mix ingredients. Vitadine eliminates guess-work 
and waste. It requires only one mixing. It reduces inventories. |t 
develops satisfied users and repeat customers. It makes money 
for you! 


On your next order, specify Vitadine with A.P.F. Buy it from your 
Blatchford distributor or write direct... 
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RIGHT RIGHT 


In Construction In Performance 


RIGHT 
In Value 


STRONG - SCOTT 
Aluminum Feeder, Scalper 
and Magnetic Separator 


The fact that over 700 of them are in constant operation 
is conclusive proof of their efficiency. It takes up a very 
small amount of space and will improve grinder operation 
in any plant. 


WRITE FOR COMPLETE DETAILS 


STRONG - SCOTT 
Triple Action Dry Feed Mixer 


This complete one-man unit mixes perfectly and 
economically. Built to last. Requires only 5 h.p. to run a 
one ton mixer. Its efficiency is becoming a i" -word in 
the industry. Profit by the experience of others. Get 
particulars before you buy any mixer. 


STRONG -SCOTT 
Hammer Feed Grinder 


with independent feed blower 


NEW—but not radical in design. Different than any 
other. Better in performance. Has all proven advantages 
—plus. In a class by itself. Write for details. 


HEADQUARTERS FOR 
SPOUTING — All Kinds; 
BELTING — All Kinds; 


ELEVATOR HEADS and BOOTS — 
SCREW CONVEYORS 


Representatives Everything for Every Mill, Elevator 
and Feed Plant 


J. H. HARDERS, WINONA, MINN. ‘The Strong-Scott } Mfg } Co. 


a 41l E. Howard St., Telephone 2549 
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Now you can offer poultry raisers—right in your feeds—an 
effective defense against losses from cecal and intestinal coccid- 
iosis of chickens and coccidiosis of turkeys. Sulfaquinoxaline, 
amazingly effective new agent, protects two ways against mor- 
tality. It prevents coccidiosis, and it controls outbreaks in un- 
protected flocks. 

In addition to its usefulness against coccidiosis, Sulfaquin- 
oxaline checks immediate mortality in acute fowl cholera. 


to Manufacturers Only —Sulfaquinoxaline, sup- 
plied to manufacturers of feed mixtures and premixes, is a re- 
markably active agent, perfected in the Merck Laboratories. 
Before released, it was tested extensively for several years, with 
flocks under farm conditions. Since then, commercial experience 
on tens of millions of birds has demonstrated the high value o: 

Sulfaquinoxaline. 


e@ Effective —Throughout extensive trials Sulfaquinoxaline lim- 
ited coccidiosis deaths to less than 2%. (Prior to the introduc- 
tion of Sulfaquinoxaline, poultry men considered average annual 
losses of 10% to 20% as “‘normal.”’) This new product permits 
birds to build immunity to the types of coccidia to which they 
are constantly exposed. Sulfaquinoxaline is highly active 
against Eimeria tenella, E.necatrix, E.acervulina, E.maxima, 
E.brunetti, E.meleagrimitis, E.meleagridis—considered to be the 
most important species found in chickens and turkeys. 


@ Economical —Sulfaquinoxaline permits farm flocks to main- 
tain greater uniformity, better shank color, and to complete 
feathering at an earlier age. It reduces stunting which often 
follows uncontrolled coccidiosis. 

Published data show that Sulfaquinoxaline-fed birds weigh 
2/10 lb. more, and eat 1/10 lb. less feed per pound of gain, than 
untreated birds. 


@ Safe —Sulfaquinoxaline does not interfere with egg produc- 
tion or hatchability. Nor does it produce other undesirable 
side effects when used according to directions. 


® Help Your Customers Protect Flocks This Modern Way — 
Now you can appreciate how your customers will benefit = 
Sulfaquinoxaline feeds. Right now, poultry growers are earning 
extra profits by preventing millions of coccidiosis deaths and 
by increasing feed economy and actual market poundage of 
their flocks—with Sulfaquinoxaline. 


e4e 


You, too, will share because the poultry-saving 
benefits of Sulfaquinoxaline will create a host of 
satisfied customers for your feeds. Make Sulfa- 
quinoxaline feeds a basic part of your marketing 
program. Write today for information on the use 
of Sulfaquinoxaline in feed mixtures for preventive 
use; feed mixtures for control of outbreaks. 


OUTSTANDING POULTRY AUTHORITIES 


have published the following scientific reports on 
THE EFFECTIVENESS OF SULFAQUINOXALINE: 


1 “‘Sulfaquinoxaline in the control of Eimeria tenella 
¢ and Eimeria necatrix in chickens on a Commercia! 
Broiler Farm,”’ by L. C. Grumbles, J. P. Delaplane, 
and T. C. Higgins, Science 107:196, Feb. 20, 1948. 


2 “The Effect of Sulfaquinoxaline Medication on 
¢ Eimeria tenella Infection in Chickens,’”’ by E. H. 
Peterson, Am. J. Vet. Res. 9:77, January 1948. 


3 “Sulfaquinoxaline in the Prevention of Eimeria 

¢ tenella Infections in Chickens,’’ by J. P. Delaplane, 
R. M. Batchelder, and T. C. Higgins, North Am. 
Vet. 28:19, January 1947. 


4 “Sulfaquinoxaline in the Prevention of Eimeria 

¢ necatrix Infection in Chickens,”’ by L. C. Grumbles 
and J. P. Delaplane, Proc. 51st Ann. Meet. U. S 
Livestock San. A., 285-289, December 1947. 


5 “Immunity Studies on Eimeria tenella Infection in 

¢ Chickens in Relation to Sulfaquinoxaline Therapy,” 
by L. C. Grumbles, J. P. Delaplane, and T. C. 
Higgins, Poultry Sci. 27:169, March 1948. 


Sulfaquinoxaline 


MERCK Veterinary 


MERCK & CO., Inc. RAHWAY, N. J. 
Manufacturing Chemists 
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2.9: Do you want to carry pellets 


Take your present cost of pelleting 
feeds. Substitute the cost of pellet- 
ing with a ’49 Simplex . . 


SIMPLE AS 


You'll want to replan your ex- 
isting pelleting equipment with 
SIMPLEX ‘FORTY-NINERS’ so 
that you, too, can show a hand- 
some return on your investment. 


away from your mill with a 
minimum of breakage—get 
a Pneu-Vac! 


“THE FINEST IN MILLING EQUIPMENT SINCE 1866” 
22 WALDRON ST. 


Have a Sprout-Waldron Sales En- 
gineer show you how to make 
this interesting cost comparison. 
You'll find his help and advice well 
worthwhile. 


102 
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HIS BUSINESS NOW GROSSES 


$114,000 


Jos. MacLennan of Sterling, Ill. dis- 
plays some of Ful-O-Pep’s hard-sell- 
ing store merchandising and sales 
material... free to dealers. 


You, too, may build a more successful business 
with the Ful-O-Pep Dealership 


Yes, the Ful-O-Pep Dealership offers you great profit opportu- 
nity! For Ful-O-Pep builds dependable feeds for every type of 
poultry and livestock ... feeds backed by hard selling radio 
advertising on 395 Mutual stations ... plus colorful ads in 60 
top farm and specialized magazines. Ful-O-Pep offers you sales- 
building merchandising helps FREE . .. dealer newspaper serv- 
ice, too. And Ful-O-Pep salesmen are trained to help you build 


a more successful feed business. 

There are still localities where a protected Ful-O-Pep Dealer- 
ship is available. So for more information about the oppor- 
tunity in YOUR community, write NOW to The Quaker Oats 


Company, Dept. I-16, Chicago 4, Illinois. 


Ful-O-Pep’s District Represen- 
tatives work closely with deal- 
ers such as Jos. MacLennan, 
to help them develop success- 
ful feed businesses. 


Its foundation is the 
Ful-0-Pep Dealership 


He was first a farmer . . . a good Ful-O- 
Pep customer . . . running a few head of 
cattle, and tending 800 chickens. 

His own success and farm results—fol- 
lowing Ful-O-Pep’s proved feeding plans 
—pointed out to him the profit opportunity 
in the Ful-O-Pep Dealership. 

Jos. MacLennan’s first feed warehouse 

was his own barn. But the demand for 
Ful-O-Pep and the rapid growth of his 
business soon made it necessary to secure 
other buildings so he could give good serv- 
ice to his many customers. 

The farmers in the community said 
“Thank you” to Jos. with repeat sales for 
Ful-O-Pep. And in seven years his gross 
volume has increased many, many times! 


JOS. MACLENNAN 


Live: 
& Pouttry FEED 
TERLING. unos 
7 


Headquarters For the Famous FU — 
July 20, 1949 


The Quaker 
0 
Chicago 4, 


Gentlemen : 


This is 
ler nee year as a 


first yea - My retai 
N were sli ail sales ¢ 
Ow they run about $1000"° 


ab 
dealer and the ferbroeram me both the 


Your pow 
erful raqj 
usiness, sivertising helped 
customers, tinually brings in 
hanks for your fine hel 
Yours truly, 


Jos. 


MacLennan 


THE QUAKER OATS COMPANY 
.. makers of dependable feeds for over 60 years 
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ONG AGO, he’d planned the year, the day, the hour of 
his retirement. 


But now, a year beyond that date, his desk is still open 
... the weekday trout still in the brook. 


What happened? Unexpected expenses . . . Nickie stait- 
ing college . . . the last of Mom’s hospital bills. He never 
really figured it out. But the happy day he planned was 
no longer in sight. 


A lot of years are getting away from a lot of people... 
because they don’t have a plan which helps them save 
money regularly. But there are people—millions in the 
country—who are making the most of the years, by invest- 
ment in United States Savings Bonds. 


It’s an easy, automatic way of insuring a financial 
future, thanks to two simple, automatic plans: 


1. The Payroll Savings Plan, at the firm where you 
are employed. You get a bond just as often as you like. 


2. If not on a payroll, you can get a bond every 
month, through the Bond-A-Month Plan at your bank. 


Don’t let another year—another moment—escape you. 
Sign up today. 


Savi 


Contributed by this magazine in co-operation witl: 
the Magazine Publishers of America as a public service. 


AUne 
Bonds. 
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Mr. FEED MIXER... 


Build Your Business 


Solid 


Foundation 


with 


HE FEED manufacturer using Albers 
Quality Controlled Lab-Mix (for poultry 
and for swine) has many advantages which 
help him build better feeds...that produce 


THE [AB-MIX USER GETS... 


1. Standardization in his feeds. Lab-Mix is a product 
of one of the nation’s most experienced commercial 
research stations, and the mixer can sell “results” 
with confidence and honesty. 


2. Lab-Mix enables the small manufacturer to keep 


better results...sell for better prices and, ahead of the field by making available to him research 


in the long run, create better business on a 
more substantial foundation. 

Lab-Mix is much more than a mixing 
concentrate. It is a program of feeding, of 
formulation, and of merchandising. 


\ 


entifi Compourrers J. 


Albers 
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facilities equal to his largest competitors. 


3. Lab-Mix helps the manufacturer build customer con- 
fidence in his products; in addition, the quality of his 
products builds confidence within his organization. 


4. Lab-Mix is also a merchandising program. The adver- 
tising department of the Albers Milling Company 
produces sales literature, formula information, feed- 
ing schedules and other promotional materials which 
are available to Lab-Mix users. 


Sell A Program...Not Feeds Alone. 


*A laboratory controlled and constantly tested concentrate, containing complete 
amino acids, vitamins and minerals, manufactured by the makers of Calf Manna. 


For complete information on Lab-Mix 
address a letter to 


[ABM X 
ALBERS MILLING COMPANY 


(A Division of the Carnation Company) 
Oconomowoc, Wisconsin 
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“Where the Quality in 


ATKINS & DURBROW 
Quality Vitamin Products Began 


Way, way back in the years when New York was very young, 
Messrs. Atkins and Durbrow opened their new offices on John Street 
—just a few doors from where boats came in with their cargoes of 
fish and oil and the many other items of trade that come in boats. 


Virtue and character were the outstanding attributes of the day. 
Shipmasters were naturally hardy—but “as honest as the day is 
long.” They didn’t know as much about Vitamin Products as we 
do now, But they did know that if you wish to make friends and 
customers, you had to deal with people so they could depend or you. 


So both Mr. Atkins and Mr. Durbrow developed the foundation of 
their business in this stern school of reality. Slowly their reputation 
spread. The words Atkins and Durbrow became by-words in industry 
that were synonomous with absolute dependability. In 1880 the 
Chamber of Commerce awarded them a “medal of merit’ for the 
high quality of their products. 


We don't hear so much about such “tradition’’ any more. Seems 
we've sort of lost the touch. But when quality is an inborn character- 
istic of years and years and years of unswerving faith, the “God of 
Quality’ tradition still does have a meaning. 


Perhaps it means more in this Vitamin business than in most busi- 
nesses. For you cannot see Vitamins. You have to depend on the 
integrity of those you deal with. 


If you would like to do business with people you can always 
depend on—try us. Of course we've modernized our service— 
we offer quick spot shipments of Vitamin products to meet emer- 
gencies, long time dependable contracts to fit your manufacturing 
schedule. Potencies to meet whatever your local feed conditions 
require. Our representative will be at your disposal. 


ATKINS «& DURBROW, Inc. 


165 JOHN STREET, NEW YORK 7, N.Y. 


MAHA DETROIT BOSTON 


CHICAGO MINNEAPOLIS KANSAS CITY O 


Distributors 


of 
ATKINS & DURBROW 
Dry A 
3,000 A per gram 
1,362,000 A per pound 


ATKINS & DURBROW 
Dry A&D 


in practically any 
combination of potencies 


Fortified Sardine Oils 


GENERAL MILLS, INC. 
Arpro Wheat Germ Oil 


BARRETT DIVISION 
Allied Chemical & Dye Corp. 
Niacin 


SPERTI, INC. 
Brewer's Dried Yeast 


Producers 
of GPM 


Quality PEAT MOSS \ = | 


Manufacturers of 


DRICONURE 
— the 
all-organic animal-manure 
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Salt and Trace Minerals Work Together 
for Greater Livestock Profits 


is the logical carrier 
for trace minerals 


1. CHLORINE is the active ingredient 
of hydrochloric acid needed to break 
down protein and put it into digestible 
form. It also works with iron and the 
other trace minerals to put them in a 
more useable form. 


2. SODIUM alkalizes the food mass in 
the intestines. It controls the internal 
body pressure which moves nutrients to 
the various tissues. Sodium also tones 
up the heart muscle. 


3. IRON is important to blood formation 
— the making of hemoglobin or the red 
blood cells which carry oxygen. The 
storehouse for iron is the liver. The 
“factory” for hemoglobin is the bone 
marrow. Insufficient hemoglobin leads to 
nutritional anemia. 


4. COPPER activates the iron — draws 
it out of the liver into the bone marrow 
— helps it make hemoglobin. Copper is 
also important to reproduction. Failure 
to breed may be due to lack of needed 
amounts of copper. 


5. COBALT helps iron and copper form 
hemoglobin in the bone marrow. It pro- 
motes a healthy intestinal flora — mak- 
ing for better use of feed nutrients. Co- 
balt is also part of the newly discovered 
Vitamin — APF, 


6. MANGANESE is needed for reproduc- 
tion, big milk flow in mother animals 
and sound bone growth. Like cobalt, 
manganese sets up a healthy condition in 
intestines for better use of feed nutrients. 


7. IODINE is required for thyroxin in 
the thyroid gland . . . which controls 
the entire activity of the body. A healthy 
thyroid helps assure healthy, thrifty, vig- 
Orous livestock .. . better money-makers. 
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L pew and trace minerals work better as a group than as indi- 
vidual elements. There is an interdependence between them 
— one helps the other. 


You can see this in the chart above — how the chlorine of salt 
which helps digest protein, also makes iron more assimilable. 
How iron and copper work together to make the hemoglobin of 
blood — how blood is made in the bone marrow which is de- 
pendent upon cobalt and manganese. How the sodium of salt 
controls the internal body pressures which distribute the nutrients 
to the body cells where the oxygen carried by the hemoglobin 
converts them into tissue. How the thyroid gland, dependent 
upon iodine for health, controls the entire activity of the body. 


This is why Morton’s Trace Mineralized Salt is so important to 
the feeders and stockmen in your community. It is profitable for 
livestock raisers to feed . . . profitable for you to sell. 


FREE BOOKLETS 


Ask your Morton salesman 
for a supply of the new, 
authoritative booklets. Hand 
them out to your customers. 
Watch them boost your salt 
sales. 


MORTON SALT COMPANY 
CHICAGO 3, ILLINOIS 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of... 
Feed Barley 
Maliing Barley 
Wheat Bran 
Wheat Middlings 
Rye Middlings 
Malé Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


Sell More 


WISCONSIN 
GROWING MASH 


Through the Summer Months 
Packed in colorful, dress print bags 


Help your customers 
produce poultry products 
at a profit. 

Get this feed business 
with 


WISCONSIN 
GROWING 
MASH 
GROWS LARGE, EARLY LAYERS 


Coupons for valuable premiums in every sack 


NORTHERN MILLING CO. 


Since 1883 
WAUSAU 


100 NET 
WHER BACKED 


WISCONSIN 


GROWING MASH 


WISCONSIN 


mprroued 
A- MASTER 
in 


J. 


TURKEY 


POULTRY 


HOG FEEDS 


Contains Amazing "APFAC™ the ANIMAL 
PROTEIN FACTORS CONCENTRATE 


in GUARANTEED LEVELS 
for maximum growth and production 
*Vitamaster with “APFAC”, a complete vitamin 


concentrate with liver and glandular meal 
and condensed fish soluble base. 


VITA-MASTER powers your feeds for faster gains 


at low cost. Write for complete information. 


W. C. PRATT CO. 
Chicago 6, Illinois 


20 North Wacker Drive 


Laboratory Protection For 


YOUR FORMULA NEEDS 


Rigid laboratory control over all FRUEN 
grain products assures you of uniformity 
and consistently high quality in your for- 
mula feeds . . . feeds that look better 
and sell better. 


FRUEN offers all laboratory-controlled products in 
straight or mixed cars at straight car prices. Order 


NOW—from the "Millers to the Feed Trade"... 


FRUEN MILLING CO. 


MINNEAPOLIS 5, MINNESOTA 
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Grinders 
Sustily 


their Choice 


Your choice of S original equipment and replacement of old, 
grinding equipment worn, outmoded and _ inefficient equipment, 
is so important to Jacobson Grinders justify their choice. They are manu- 

ical ‘ll factured to give unusually efficient service. They are 
oe constructed to take peak loads “in their stride.” In Plants 
and Mills throughout the country, and around the world, 
Jacobson Grinders are producing more tons per hour, and 


like our 


t | t ton. 
30 - day a ower costs per on 


Free Trial Offer Many Jacobson Grinders 


operate continuously for 

e an indefinite time at peak 
in your own lant load without shutdown for 
repairs or maintenance. 


Write for Details of Free Trial Offer 


JACOBSON MACHINE WORKS 


1074 TENTH AVE. S. E. MINNEAPOLIS 14, MINNESOTA 
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BECAUSE YOU KNOW... Arcady 
quality produces more top 
grade farm products from each 
feed dollar— means more com- 
pletely satisfied customers. If 
you want that “‘wonderful feel- 


ing’’ write for details about 
profitable Arcady dealer 
franchise. 


ARCADY FARMS MILLING COMPANY 


223 West Jackson Boulevard, Chicago 4, Illinois 


A Feed and Feeding Program for Every Farm Need 
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Building Sound Feed Business 


Here are Basic Problems Most Dealers Must Solve 


@e ALTHOUGH the feed industry 
has had a tremendous growth in the 
past 10 years, the potentials are still 
great. The process of educating feeders 
ig a slow one and there is still a sub- 
stantial percentage of livestock and 
poultry being fed grain alone or a 
poorly balanced ration. However, feed- 
ers are realizing more and more the 
advantages of scientific feeding. It is 
the feed industry’s responsibility to 
see that this trend toward better feed- 
ing is continued. The increasing popu- 
lation will bring greater demands for 
the end products of feed — namely, 
meat, milk and eggs. 


This increasing demand for these 
protective, low temperature foods can 
reasonably be expected to place great- 
er demands on the feed industry for 
a greater and greater volume of feed. 
There is one factor that should be 
mentioned which will influence the 
outlook for feed demand during the 
years ahead. This important factor is 
the type of government farm program 
that will be in effect. If the program 
is favorable to the production of live- 
stock it will accelerate the demand for 
feed to an even greater extent. 

I'm optimistic about the future of 
the feed business. It’s a basic industry 
that plays an important role in our 
over-all agricultural economy. In my 
opinion it offers great opportunities 
for those who are honest, ambitious, 
aggressive and willing to prepare them- 
selves for the opportunities afforded. 
It won't be “easy sledding.” It will 
take hard work, careful planning and 
sound business judgment. It will re- 
An address delivered Aug. 23, 1949 at the 


Grain Elevator Management School, Chicago 
Board of Trade, Chicago, III. 
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By ED GLENNON* 
American Feed Manufacturers Ass'n. 


turn to you the satisfaction of helping 
feeders and farmers of your community 
realize more profit from their livestock 
projects. The financial return to you, 
in all probability, will be in about 
direct proportion to the service you 
render your customers. The more 
service you render the more profit 
for you. 


Since Illinois is a grain surplus pro- 
ducing state, the merchandising of 
feed is considerably different than in 
the grain deficit areas. This accounts 
for the fact that manufactured feed 
throughout the Midwest area has not 
been accepted as widely as in other 
areas of the country. Practically all 
feeders in Illinois have home grown 
grains and pastures for their livestock 
and poultry. These factors are impor- 
tant and must be kept in mind in 
building a feed business in this sec- 
tion. Other factors to be considered 
are: 


1. The discussion of your physical 
facilities such as proper ware- 
house space, proper machinery 
and plant layout, I'm going to 
leave to the mill engineers. 

It is important because your cost of 
doing business depends greatly on 
these facilities. Competitive conditions 
today are such that costs are vitally 
important. Before you build or re- 
model make sure you have considered 
carefully all the problems in this re- 
gard. Visit a number of modern feed 
stores and plants. It will cost you some 
money but I would recommend that 
you consult with an expert and have 


blueprints made of the final plans you 
adopt. 

2. Should grinding and mixing 
facilities be installed to enable 
better utilization of local grain 
and should feeders be furnished 
with this added service? 

For the large majority of you the 
answer to this question is definitely 
yes. For a city feed store catering to 
backyard flocks or to a hatchery, per- 
Laps this service is not so important. 

3. Should I manufacture my own 
feed? If so, should I build it 
from the ground up or should 
I use a commercial concentrate 
and add only the grains and pos- 
sibly the millfeeds? Should this 
be done on only a “custom basis” 
or should I give it a brand name 
and register it with the depart- 
ment of foods and dairies of the 
Illinois department of agricul- 
ture? 

To answer these questions, I’m go- 
ing to speak strictly from personal ex- 
perience and tell you what I would do 
if I had the decision to make. Inci- 
dentally, it’s a different one from the 
one I made 10 years ago. For the aver- 
age country feed mixer I definitely ad- 
vise against trying to manufacture a 
feed that covers all phases of the op- 
eration. I can advance a number of 
sound arguments for my decisicn. In 
view of my position, some of you may 
accuse me of being biased and trying 
to promote the interest of the larger 
manufacturers, most of whom are 
members of the American Feed Manu- 
facturers association. However, should 
I leave the association and attempt to 
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non-caking 


ANIMAL PROTEIN FACTOR SUPPLEMENT 


@ Originally introduced as Bi-Con APF-6, Pfizer now is offering an 
even better animal protein factor supplement . . . Bi-Con APF-3. 


| BI-CON APF-3 is... 


convenient and easy to use in this newly-improved, non-caking, free- 
flowing form. Greater bulk makes for easier, more accurate and 


; thorough blending in your feeds. 


BI-CON APF-3 contains... 
3.0 milligrams of vitamin Bis activity per pound (L.L. assay). This 
is a guaranteed analysis. In addition, Bi-Con APF-3 offers other essen- 


tial but at present unidentified animal protein factors. 


di BI-CON APF-3 helps to... 
1. Increase hatchability of eggs. 

2. Overcome high chick mortality. 

3. Stimulate optimum growth of chicks and hogs. 


You'll save on your production costs, render a better feed service, and make more 
money with Pfizer Bi-Con APF-3. Write today for prices. Chas. Pfizer & Co., Int, 
630 Flushing Avenue, Brooklyn 6, N. Y.; 425 North Michigan Avenue, Chicago ll, 


Ill; 605 Third Street, San Francisco 7, Calif. 


Manufacluring Chemists Fence 4849 
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e SCIENTIFIC selling keeps seven 
trucks rolling over the highways de- 
livering feed for the Ansorge Distri- 
buting Co., Gillett, Wis. E. J. Ansorge 
has owned the feed mill since January, 
1947, when he purchased it from J. 
M. Amkerson, who had been his em- 
ployer for 15 years. 

“I Jearned this business from the 
ground up,” Mr. Ansorge explained 
with 1 smile, “and I’m still learning.” 

After Mr. Ansorge had worked in 
the mill for several years and had be- 
come acquainted with efficient me- 
thods of feed mill operation, he began 
to study various phases of manage- 
ment, and in so doing, he became alert 
to the fact that scientific selling is one 
of the most potent forces that keeps 
the business wheel turning. 

“It wasn’t hard to figure out that 
principle and others,” Mr. Ansorge 
commented, “because I learned early 
in life that the fastest way to acquire 
knowledge is to be a good listener.” 

Mr. Ansorge trained himself to 
listen. Convinced that he must acquire 
a scientific knowledge of selling, he 
was ever on the alert to hear the sales 
talks of representatives who called at 
the mill. He made it a point to busy 
himself about the office in order to 
hear the give-and-take of sales debates. 

He listened to different methods of 
approach and analyzed sales technique 
from the first words of the selling 
speech to the signed order. He noted 
how his employer put up sales resist- 
ance and how the successful salesman 
overcame it in a smooth, dignified 
manner which did not offend but cre- 
ated respect for the salesman and the 
firm he represented, 

Successful salesmen, the Gillett man 
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Secrets Successful Selling 


Use Simple Language is Advice of E. J. Ansorge 


found, never knocked a competitor's 
merchandise. They never talked about 
such products unless forced to do so; 
then would speak a good word for it 
very lightly and carry the sales talk 
back to their own merchandise, point- 
ing up its outstanding merits. 

In short, Mr. Ansorge learned do- 
zens of the “tricks of the trade” by 
listening to these selling conversations. 
Simple principles of sales success in- 
cluded elimination of certain words 
from the vocabulary that built up 
psychological sales resistance in the 
prospective customer's mind, such 
words as “buy,” “sell,” “money,” “dol- 
lars,” “cents,” etc. 

Then fortified with scientific know 
ledge of the fundamental principles of 
salesmanship, Mr. Ansorge put them 
into practice. As he had expected, 
they had the same effect as putting 
oil on a squeaky machine bearing. His 
firm’s operations ran more smoothly 
and gained momentum steadily until 
the sales volume reached a point 
where it required a fleet of seven 
trucks, 14 men and a bookkeeper to 
take care of the flow of business. 

“The science of selling is not at all 
complicated,” the successful dealer ex- 
plained. “It’s just necessary to practice 
talking by the use of simple words 
that create a desire for ownership. A 
product must have value as a comfort, 
convenience or a means of profit. 

“For example; if I'd approach a 
prospective customer and say, “Mr. 
Smith, how are chances to sell you a 
ton of 16 per cent dairy feed today?— 
the price is only $67.50, that would 
be a poor approach, for the reason 


that I'd be reminding Mr. Smith of . 


spending his money. I would also be 
making it sound expensive by quoting 
the price in dollars and cents.” 
“However, if I'd say, ‘Mr. Smith, 
could I interest you in some 16 per 
cent dairy feed today? Many of our 
customers are making an excellent pro- 
fit by feeding it and I feel reasonably 
sure you'd get the same results.’ that 
would be a good approach for the 
reason that I would be reminding Mr. 
Smith of making money, thereby cre- 
ating a desire for ownership.” 


THE science of selling is not 
at all complicated according 
to E. J. Ansorge, shown above 
with Mrs. Adolph Block, book- 
keeper for the Ansorge Dis- 
tributing Co., Gillette, Wis. A 
view of the firm's buildings is 
shown at lower left. 


“IT would not quote any price unless 
asked. Then I would quote: ‘sixty- 
seven fifty per ton,’ which would 
sound cheaper by eliminating the 
words dollars and cents.” 

The Gillett firm handles a complete 
line of Ful-O-Pep formula feeds in 
addition to Purina, Pillsbury, and se- 
veral other brands. As a sideline, coal, 
roofing, fertilizer, poultry supplies and 
poultry remedies are stocked. 

Additions have been built to the 
mill from time to time. At present, the 
building is 350 by 40 feet, with an 
elevator of 40,000 bushels capacity. 

There are two grinding and mixing 
departments in order to take care of 
the ever increasing pressure of busi- 
ness. One is 60 by 40 feet and houses 
2 60 h.p. grinder and two 1%4-ton 
Blue Streak mixers. The other is 60 by 
36 feet and is equipped with a Sprout- 
Waldron grinder, a one-ton Kelly 
Duplex mixer, a 1%-ton Blue Streak 
mixer, a corn cracker, seed cleaner and 
two sewing machines. 

The main storage room is 200 by 
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grams per gram. 


RIBOFLAVIN GUARANTEED — available in 
3 potencies “40°, “125” and “250” micro- 
grams per gram. This is N4 TURAL Ribo- 


flavin. 


PANTOTHENIC ACID GUARANTEED—at 
150 micrograms per gram—majority of pro- 
duction has ranged from 200 to 300 micro- 
grams per gram. 


VITAMIN B-12—in appreciable amounts. A 
nationally recognized independent public 
laboratory has found 0.23 micrograms per 
gram by L. L. assay, therefore, when used at 
2% levels it will furnish about 40% of the 
requirement for chicks. 


FERMENTATION SOLUBLES 


Riboflavin Guaranteed at “40,” “125” and 
“250” micrograms per gram. 


Pantothenic Acid Guaranteed at 150 micro- 


A reliable source of Vitamin B-12. 


% RECOGNIZED FOR ITS POTENT AND BALANCED B-COMPLEX VITAMINS. 
* AS CALLED FOR IN THE "CONNECTICUT FORMULA." 


OTHER B VITAMINS — Niacin assays about 
100 micrograms per gram. 

Choline ranges from 1,500 to 2,200 micro- 
grams per gram. 


Also a good source of Biotin, Folic Acid 
and Pyridoxine. 


CHEMICAL ANALYSIS — Protein ranges 
from 18% to 22%. There is only a trace of 
Fat, while the Fibre will not run over 1.5%. 


TEXTURE—It is a granular, free-flowing and . 
mechanically sound. 


samples cheerfully furnished. 


1429 WALNUT ST. e 


AVAILABILITY 


Paco Butyl Fermentation Solubles will be available throughout the 
year. We can take care of your immediate and future requirements. 
This is your lowest cost package of B-Complex vitamins. Liberal 


PUBLICKER INDUSTRIES INC. 


Largest Producers of Butyl Products in U. 8. 


PHILADELPHIA 2, PA. 


Phone: Locust 4-1400—Feed Sales Department 
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BOOK ACCOUNTS Visiting with feed men throughout the country we find 
GROWING few alarmed about the current volume of business but all 

worried because of the steady growth of their book 
accounts. The total of accounts receivable, as a matter of fact, is increasing in all 
industries and business establishments. It seems that people are generally spending 
more money than they earn. 


But farmers are still more prosperous than at any time except during the war 
and there is no reason for unpaid feed bills. Feed helps produce the farm income. 
It is a production material and should be paid for as part of the cost of production 
before the purchase of new automobiles, washing machines, radios, etc. 


When extended! credit is needed for the purchase of feed it should be handled 
by a bank or some other institution in the credit business. Several large feed manu- 
facturers have special departments to finance large scale operations in turkeys, 
broilers, roasters, steers and hogs. Such credit must be covered by a mortgage on 
the animals to be fed and protected by insurance. 


The feed dealer can’t handle credit on the same basis. He is too close to his 
customers. In his case the sage advice of Shakespeare invariably applies—the lender 
oft’ loses both money and friend. Good friends and good customers are hard to 
replace. 


More important than that to us and to the feed dealer is that the freezing of 
assets in book accounts leads to many business failures. Most dealers need all the 
money they have to maintain complete stocks, to service and to have something to 
sell to their customers. 


We write an editorial like this—time and time again—just as the weather bureau 
issues its storm warnings. We need our readers to prosper and, so that they may, 
we urge their intelligent attention to credit as well as merchandising, production 
and all other business problems. 
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Alfalfa Hay, U..S. No. 1. Sun- 
cured—green—good quality 
Grass Hay (redtop — clover — 
| SAMPLE 2 | timothy) U. S. No. 3. Swath 4 : 
days—heavy rain—weathered 
™ SAMPLE 3° 
: Fa Mixed Hay (timothy — alfalfa 
. SAMPLE 4 — clover). Sunshine 2% days 
—no rain. 


*Samples No. 3 and 4 from same field—successive years 


Mixed Hay (timothy — alfalfa 
—clover). Sunshine 2% days 
—light shower 


Results of vitamin D assa ys This proves again the wisdom of having d-‘ry 


sent upon request nomical s~"--- 


This year’s hay crop maw /--* 


had nler+- 


On the basis of present knowledge, the vitamin D 
content of any hay is unpredictable and appar- 
ently depends upon unknown factors in addition 


to sunshine. 


Standard Brands Incorporated, Agricultural Department, 595 Madison Ave., New York 22, N. Y. 


and hog feeds fortified with ™"— 


IRRA 
ATED DRY Yea 
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Celebrate 25th Anniversary 


Waterloo Mills Co. Still Expanding 


@ TWENTY-FIVE years ago two up and 
coming young Waterloo, lowa, businessmen 
were selling flour for the Waterloo & Cedar 
Falls Mill Co. They struck it off together 
and decided that they had worked for some 
one else long enough. That friendship was 
turned into official status Aug. 4, 1924, 
when Carl G. Orsinger and Glenn C. Bown 
started the Waterloo Mills Co. to deal in 
both four and feeds. The friendship and 
busine-s are stronger than ever today. 

The new company was launched with 
capital of $250,000. The first year it grossed 
the same sum. Growth was steady due to 
progresive policies and last year the firm 
grosse’ $4,000,000 in sales. The dream of 
the two flour salesmen had come true and 
it loosed as if this is only the beginning 
for the company is now completing a $125,- 
000 capital expansion program to mark the 
silver «nniversary year of its founding. 

New feed mixing facilities have been 
added during the past few years and a new 
90 by 115 foot steel and concrete warehouse 
building is nearing completion. The feed 
mixing unit, first placed in operation about 
10 years ago, has expanded from a formula 
feed mixing capacity of 40 tons daily to 
150 tons. The new warehouse section will 
bring occupied floor space to 47,000 square 
feet, as compared with a quarter of that 
area in 1942. 

To meet the demand for Waterloo hog 
and cattle feed and Clear Quill poultry, 
turkey and dog feeds, extensive additions 
to mixing units and general facilities have 
been made in the past few years. New pel- 
leting and crumblizing equipment has been 
installed as well as a mixing unit for dog 
food, gyrowhip separators in all mixing 
units, a suction-ventilation system for dust 
control and a new steam plant. 

The feed plant has three separate units, 
one for the production of mash-type feeds, 


CARL ORSINGER 
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one for pelleted and crumbilized and one 
for dog feeds. The mash fed unit is a con- 
tinuous batch system utilizing a Strong- 
Scott mixer, a Gyro-whip, Robinson pre- 
mixer and Vibrox packer. 

The pelleting unit consists of a mixer, 
California pellet mill, shaker for grading 
and sizing pellets and a California cooler. 
Steam is furnished by a 20 h.p. oil-burning 
Cyclotherm supplied by a 10,000 gallon oil 
storage tank. Draver automatic feeders are 
used throughout the plant as is Union Spe- 
cial sewing equipment. All legs, bins, mix- 
ers, etc., are ventilated by a Strong-Scott 
pneumatic system. 

In its 25 years of existence, the firm has 
achieved an unbroken record of personnel 
and dealer loyalty. Mr. Orsinger, president, 
and Mr. Bown, secretary-treasurer, are still 
co-owners with Robert Pritchard, vice presi- 
dent, and Curtis D. Holley, Richard Morris, 
and Maurice F. Wells, directors. Mr. Wells, 
a nutritionist, is in charge of all formula 
mixing operations at the plant. 

Two members of the five man sales staff, 
J. B. Fox and Wallace E. Campbell, were 
members of the original sales team. Other 
employes have long service records with 
Waterloo Mills. 

The dealers who market the firm’s pro- 
ducts have been faithful too. Many of them 
affiliated with the Waterloo firm in_ its 
founding days and have been retailers for 
Waterloo and Clear Quill feeds ever since. 
The same can be said for many manufac- 
turers of formula feeds, feed ingredients, 
and allied items who have taken advantage 
of Waterloo Mills’ jobbing service. 

The firm’s coverage extends over the 
state of Iowa with some outlets in the 
neighboring states of Minnesota, Wiscon- 
sin, and Illinois. Hauling is done by con- 
tract. Demand for the firm’s products, both 
in and out of Iowa, has increased steadily 


t 


GLENN BOWN 


during its quarter century of operation and 
completion of new facilities is expected to 
furnish dealers with adequate supplies. 
Located in the heart of the nation’s best 
livestock and grain region, fortified by years 
of careful planning and successful selling, 
The Waterloo Mills Co. has a cheerful 


outlook for the future. 


Veterinary-Feed Meeting 
Held at Peoria, Sept. 1 


A total of 196 veterinarians, feed men 
and others interested in livestock and poul- 
try nutrition attended the first state-wide 
Il!inois Nutrition Conference for Veterin- 
arians at Peoria, Ill., Sept. 1. The meeting 
was jointly sponsored by the Illinois Feed 
association and the Illinois State Veterinary 
Medical association. 

Talks included: “Bovine Nutrition” by 
Gus Bohstedt; “High Efficiency Feeds” by 
J. E. Hunter; and “Recent Developments in 
Swine Feeding” by J. L. Krider. Walter N. 
Jones and Dr. L. A. Dykstra discussed co- 
operation between veterinarians and feed 
men in the field while Dean Clark, secretary 
oi the Illinois Feed association spoke on, 
“The Feed Industry Looks at Veterinar- 
ians.” Howard J. Gramlich gave a humor- 
ous talk. 

Program arrangements were made by the 
Illinois veterinarians and local arrangements 
were handled by Paul S. Casey, VitaMin- 
eral Products Co., Peoria. Dr. C. Don Van 
Houweling of the American Veterinary 
Medical association staff was chairman of 
the public relations committee and was as- 
sisted by Lyman Peck, Chicago, IIl., feed 
consultant. 

Of those attending, 130 were veterinar- 
iens. Registrants included visitors from Iowa, 
Wisconsin, Missouri, South Dakota, Penn- 
sylvania, Indiana, and England. 


H. D. Muaree, Counsellor 
for Allied Mills, Dies 


H. D. Munroe, regional sales counsellor 
of Allied Mills, Inc., Harrisburg, Pa., died 
Aug. 27 at Lancaster, Pa. He had collapsed 
on Aug. 25 at a group meeting of Allied 
Mills salesmen there. 

Mr. Munroe had been with Allied Mills 
since 1928 where he had served as poultry 
specialist and district sales manager before 
his appointment as counsellor on July 1 of 
this year. He was a graduate of Connecticut 

* Agricultural college and at one time was a 
poultry extension specialist for the state of 
Ohio. Later he was in charge of poultry ex- 
tension work in Pennsylvania. 

He is survived by his wife and two 
daughters. 

OPEN NEW SALES OFFICE 

Herman R. Ninesling will head the new 
multiwall bag sales office of the Union Bag 
& Paper Corp., New York City, which was 
opened recently at New Orleans, La., it has 
been announced by Leonard J. Doyle, vice 
president in charge of sales. Mr. Ninesling’s 
territory will cover the states of Louisiana 
and Arkansas. He was formerly with the 
New York multiwall sales office. 
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Another GRUENDLER Installation 


Idaho Egg Producers Association 
Twin Falls,ldaho 


Another routine 
GRUENDLER in- 
stallation was re- 
cently completed 
at Twin Falls, Ida- 
ho, the new Feed 
Plant of the Idaho 
Egg Producers As- 
sociation; main of- 
fice at Caldwell, 
Idaho. The capa- 
city of this new 
plant exceedes 12 
tons of finished 
mixed feed per 
hour. 


Construction Slip form concrete. Grains are received Fan of hammermill elevates ground feed 86 feet to 


in carload lots only. Elevated and discharged into four large cyclone collector into I! mixing bins, controlled 
storage bins, from which grains are drawn to GRUEN- through a turnhead operated from the first floor. 
DLER PEERLESS HAMMERMILLS by means of a Illustration shows I| inlets into a two ton GRUEN- 
screw conveyor. DLER hopper scale, equipped with large dial to show 


the proper amount to be drawn from each bin. 


The mixture of feed 
is discharged into 
a two ton GRUEN- 
DLER BATCH MIX- 
ER located in the 
basement directly 
underneath the 
GRUENDLER 
HOPPER SCALE, 
from which point 
the thoroughly 
mixed feed is dis- 
charged into an 
elevator to be ele- 
vated to the second 
floor packing bins. 


The illustration shows 
the GRUENDLER 
PEERLESS HAMMER.- 
MILL installation. The 
unusually large pro- 
duction, the result of 
a comparatively mod- 
est installation, is pri- 
marily due to the in- 
telligent plant layout 
engineered by close 
cooperation of an 
ficient-minded plart 
management and 
perienced GRUE?- 
DLER Engineers. 


CRUSHER & PULVERIZER Co. 


MANUFACTURERS OF THE FAMOUS WHIRL-BEATER-ARISTOCRAT-PEERLESS HAMMERMILLS — 
COLD-PROCESS PELLET MILLS-MIXERS and a complete line of FEED STUFF EQUIPMENT 


2315 North Market Street = St.Louis 6, 
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e@ SOUND merchandising methods received 
the lion’s share of attention Sept. 12-13 as 
the Illinois Feed association held its sixth 
annue! convention at the Abraham Lincoln 
hotel, Springfield, Ill. Even though the 
crgan zation is still young, and has had 
some Jifficulties financially in the past few 
years, this meeting seemed to forecast bet- 
ter d.ys ahead. The crowd was satisfactory 
and ‘xe interest shown in the convention 
progr.m and the exhibits put on by sup- 


porte’: of the association indicate that the 
Illinc s group will continue to grow. 

In sis annual report given at the session 
Mon: cy morning, President Richard Meiss- 


ner, Sreese, pointed out that the Illinois 
assoc'.tion has done much to help feed 
men. He cited work done on legislation, in 
promoting better relations with the Uni- 
versity of Illinois and in fostering the pro- 
duction of high quality feeds. 

President Meissner urged all segments of 
the feed trade to work together in order to 
give the utmost service to agriculture in 
general. He asked that all members help to 
get other feed men to join the group. 

E. P. Glennon, secretary of the American 
Feed Manufacturers association, Chicago, 
explained some of the gains made by the 
feed industry in the past year. He indi- 
cated that approximately 14,000,000 tons 
of manufactured feeds were sold in 1939 
compared to 27,500,000 in 1947. Added 
to this was a wartime high of 30,000,000 
tens in 1945. According to Mr. Glennon 
this tonnage is broken up into 58 per cent 
peultry feed, 28 per cent dairy, 8 per cent 
swine and about 6 per cent miscellaneous 
types. 

Mr. Glennon reported that in the Janu- 
ary to June period of this year feed manu- 
facturers who report to his association did 
125 per cent of their previous year’s volume 
on poultry feed and 113 per cent on all 
feeds. He forecast that the consumption of 
manufactured feeds could reach 50,000,000 
tons per year and maintained that the future 
offers a challenge for full expansion. 

J.O. McClintock, executive vice president 
of the Chicago board of trade, told of the 
benefits of free enterprise. He pointed out 
that competition stimulates and establishes 
Private enterprise. According to Mr. Mc- 
Clintock, the present system of grain mar- 
keting emphasizes broad and efficient dis- 
tribution and provides an open and free 
market. He declared that all experiments in 
supporting agricultural prices in the past 20 
years have been failures. 

Concluding the first morning session, was 
a talk by Dr. L. E. Card, head of the animal 
science department, University of Illinois. 
Dr. Card said that feed men should remem- 
ber that feeds of plant origin have qualities 
based on the type of soil on which they are 
gtow.. The leaf of the corn plant, he ex- 
Plain-d, has 14 times as much calcium as 


grain but only one-third as much phos- 
Phor s. 
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Illinois Association Thriving 


Optimism Keynotes Sixth Annual Convention 


By ELDON H. ROESLER 


“Not enough attention has been paid to 
maximum yields of nutrients in feed,” Dr. 
Card said. “We can see the importance of 
the soil on which crops are grown since we 
have cases on record where sick livestock 
put on better type soil have become healthy. 
This was because of the added nutrients in 
the soil which was reflected in the crops 
grown.” 

The afternoon session on Monday opened 
with reports of various committees and a 


CONVENTION PICTURES 
As usual, The Feed Bag cameraman was on 
the job at the Illinois convention but owing to 
shortness of time it was impossible to get the 
pictures processed in time for publication this 
month. Watch for them in the October issue 
of The Feed Bag. 


report by Dean Clark, executive secretary, 
Chicago. Then Roy E. Yung, secretary of 
agriculture for the state of Illinois, brought 
official greetings to the meeting. 

Results of a poll of 300 veterinarians 
were reported by Dr. C. D. Van Houweling, 
director of public relations for the Arcady 
Veterinary Medical association, Chicago. In 
a series of nine questions related to feed, 
Dr. Van Houweling obtained the following 
answers: 

(1) Only 50 per cent of their clients fed 
well-balanced rations; (2) 90 per cent re- 
ported that they encounter nutritional de- 
ficiencies; (3) 40 per cent reported mineral 
deficiencies and 25 per cent protein defi- 
ciencies; (4) 50 per cent answered “yes” 
and 50 per cent “no” as to whether they 
believed livestock feeders were aware of the 
importance of good rations; (5) 90 per 
cent reported they were personally acquaint- 
ed with feed dealers in their area (6) 75 
per cent reported good relationships with 
their feed dealers, 23 per cent indifferent 
and 2 per cent bad; (7) point of friction 
between veterinarians and feed men seemed 
to be the fact that the feed dealer was too 
active in the disease field; (8) 94 per cent 
indicated a willingness to cooperate on edu- 
cational meetings and; (9) 45 per cent felt” 
meeting with feed men would help to im- 
prove relations. 

E. F. Dickey, Honegger’s & Co., Fair- 
bury, Ill., and former executive secretary of 
the association, reported on the importance 
of county feed clubs. According to Mr. 
Dickey some of the county clubs which 
were organized are progressing rapidly and 
doing a good job while others have failed. 
All persons who are interested in the busi- 
ness of animal agriculture are invited to be- 
long to these clubs which serve as a good 
place to exchange ideas. 

“T would like to point out that many 
vocational agricultural teachers belong to 
our county club,” Mr. Dickey said. “These 


men are important to the feed business 
since they are talking almost daily to our 
customers and future customers.” 

Concluding the first day’s session, Ray 
B. Bowden, executive vice president of the 
Grain & Feed Dealers National association, 
Washington, D. C., declared that the world 
situation on food is important to feed men. 
Man has aot been able to produce enough 
food for the world population, Mr. Bowden 
said, and two-thirds of the people of the 
world do not get enough to eat. One of the 
main reasons that people are trying to come 
to the United States, he added, is because 
of our better food situation. 

“We have a problem to feed our own 
increasing population in the years ahead,” 
Mr. Bowden said. “Beef per capita is de- 
clining each year but this has been some- 
what offset by more hogs and poultry. 
Broilers will have to be expanded to take 
care of the demand for poultry meat. The 
geal in 10 years is 40 pounds of poultry 
meat per person per year compared to 25 
pounds today.” 

Mr. Bowden criticized the subsidy pro- 
gram for agriculture since it is not honest 
and declared that signs are bullish for the 
feed trade if individual freedom is retained 
as against the welfare state. 

A novel program was introduced at the 
concluding session Tuesday morning. In- 
stead of going out of the industry to get 
speakers, a symposium was presented by 
members of the association. 

Vice President A. J. McLoughlin, Arcady 
Farms Milling Co., Chicago, served as mod- 
erator. In his opening remarks he pointed 
out that the farmer still offers a fertile mar- 
ket for feed. The farmer had liquid assets of 
$23 billion in 1948 as compared to $5 bil- 
lion in 1940. His assets over debts are $83 
billion as compared to $32 billion in 1940, 
Mr. McLoughlin said. 

“As feed merchants we can help the 
farmer maintain his good cash position by 
selling him a sound feeding program which 
will return him profits,” Mr. McLoughlin 
declared. 

John Taylor, display and advertising man- 
ager for Roberts department store in Spring- 
field, declared that good display can be 
used by feed dealers to show the hidden 
as well as the exposed values in products. 
He urged dealers to dramatize their displays. 

Robert Deibel, Dixie Mills Co., East St. 
Louis, told how to service feed customers. 
He urged feed men to service not only 
present but also prospective customers and 
defined service, “as everything your cus- 
tomer gets from you in addition to actual 
merchandise.” Mr. Deibel urged feed deal- 
ers not to be high-hat to customers; to 
speak distinctly and to the point; watch 
customers closely to give them full atten- 
tion, to always say “thank you” and to 
suggest other merchandise the customer 
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OUTSTANDING 


In every field of manufacture, one 
product is the leader by virtue of its 
outstanding excellence. In the case of 
dehydrated alfalfa meal, Small’s Dehy- 
drated Alfalfa Meal is recognized as 
“The Standard of Excellence.” 


‘SMALL COMPANY, INC. 
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by Congressman LAWRENCE H. SMITH 


Lake Geneva, Wis. 
Labor Day, 1949 


CONGRESS SCRAMS 


The House is on three-day recesses which means that it meets informally 
twice each week and then adjourns immediately, - no speeches, no business. This 
stunt began on Aug. 26 and will continue to Sept. 21. It was a move to overcome ' 
the Senate’s refusal to agree to an adjournment date. This action by the Senate 
was unprecedented in the history of Congress, according to the House parliamen- 
tarian. It has always been the practice for each body to refrain from inter- 
ference in the internal affairs of the other. 


The Senate is now on a brief holiday over Labor Day and it plans to have its 
"must program" out of the way and ready for disposition when the House reconvenes. 
There is a lot of work still unfinished and the session may continue until Thanks- 
giving. 


LABOR DAY, 1949 - UNEASY ECONOMIC SITUATION 


On this day, set aside to honor industrial workers who live on daily wages, 
we find that the objective of labor leaders is to increase wages without raising 
prices. This is a highly desirable aim but difficult to attain. There is a 
growing feeling in labor circles that the boom is over and the real job ahead is 
to increase production so that wage levels may be maintained and prices lowered 
as a result. Recognition of the problem is important and with the boom in eclipse 
there must come an adjustment in our economic life. It has been well said that 
"real" wages and living standards must depend on a steady rise in production per 
man-hour. Gone are the days when increased costs can be added to prices. Of 
course, if we should return to a wartime economy again, as a result of the arms 
aid program under the North Atlantic treaty, there might be another boom and a 3 
further dislocation of the economy. In Washington there is a feeling that both 
management and labor are trying to meet the job of avoiding wasteful practices in _ 
the office and at the bench so that expenses may be reduced to a minimum and 
efficiency thereby increased for the benefit of all consumers. Looking to this 
end there is high hope on this Labor Day of 1949, that our economic system is 
about to swing into balance. Two situations can make or break the situation, - 
the threatened steel strike and John L. Lewis coal mine holiday. 


FARM PROGRAM IN DOUBT 


Only one thing is‘sure about the farm legislation now pending in Congress. 
It is that the Brannan plan is on the shelf, at least for the time being. This 
Means that the President's promise to consumers of lower prices and higher prices 
to the farmers will not be fulfilled. The House emphatically refused to follow 
the secretary of agriculture by adopting the Gore amendments. In the Senate 
ex-Secretary Anderson is hopeful that his colleagues will support,his ideas which 
provide for a fixed price on farm commodities rather than a sliding scale under 
the Aiken bill. The Republicans are happy to get out from under the Aiken meas- 
ure. Senator Anderson and Secretary Brannan are reported miles apart on farm 
legislation. New Dealers contend that the secretary is a politician of great 


(Continued on page 97) 
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.SPECIALIZED SERVICE 


LARGE-SCALE PRODUCTION 


RIBOFLAVIN MERCK D D IT 


Price Basis in Kilos 


Ever-growing production, followed by 
steady decline in cost. That’s how 
Merck skill and large-scale facilities 
have enabled the feed industry to uti- 
lize Riboflavin on a practical basis. 


BS 888 


| 1943 | 1944 | 1945 | 1946 | 1947 | 1948. 949 | 


Merck riboflavin products are designed for ac- _large-scale production of pure vitamin sub- 
curacy and utility; they’re economical because _ stances. Extremely easy to use; very fine, free- 


you save in freight, handling, andstoragespace. —_ flowing, noncaking powder—low in cost. Write 
You are free to choose your own feed ingredients. today for full information and prices. 


Merck riboflavin mixtures are manufactured 
specifically for the feed industry by the recog- No.54—RIBOFLAVIN MIXTURE MERCK 


nized leader in the research, development, and - One ounce contains one gram of Riboflavin 


MERCK & CO., Inc. Manufackuing Chemists RAHWAY, N. J. 


New York, N. Y. + Philadelphia, Pa. + St. Louis, Mo. 
Elkton, Va. + Chicago, Ill. Los Angeles, Calif. 
In Canada: MERCK & CO. Limited + Montreal + ‘Toronto +  Valleyfield 
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TIME STACK 


Savage Tags—the “tags that talk” —say the right thing to 
the right people at the right time. They never mumble. 
They never call out “Correction, please!” It’s all a matter 
of Savage specialization. Special tag stock for strength 
and surface texture. You can “grab a tag and pull a bag.” 


That’s how strong they are. Special processing — not print- 


ing. Look at them in daylight, sunlight, spotlight or dim- 


light. No glare. No distortion of design. No change in 
color values. You can tell what’s in any bag from as far 
away as you can see the tag. Selections always accurate. 
Handling and restacking are minimized. Stock mainte- 
nance is simplified. Inventories are easily taken. They as- 
sure service that satisfies customers. That boosts sales. 
Whether you use tags in hundred, thousand or million 


lots, find out about Savage Tags. 


Tell us your requirements. Let us suggest color and design combinations ex- 
clusively for you. A free service, find out about it. Write for information 
and a free ‘Batch of Samples.’’ Join the 400 of the formula feed industry. 


ESTABLISHED 1919 Telephone: Cleveland 0913 HOMER J. SAVAGE, Preside t 
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@AT the Mallory Feed Store, Hutch- 
inson, Kans., “program feeding,” with 
« careful check on each customer's 
flock and herd results, is given much 
of the credit for building and main- 
taining the firm’s volume of 180 to 
200 tons of formula feeds per month. 


A card index system is used to keep 
reco ds on’customer’s flocks and herds 
including egg and milk production. 
When the figures do not show up 
favorably, Mallory’s begin to check 
for . reason, to help the feeder get on 
the beam. 

Tis watchfulness and helpfulness 
in producing better poultry and live- 
stoc< has increased customers’ profits, 
as well as built a favorable reputation 
and valuable good will for the Mal- 
lory firm. 

In 1944 Glenn Mallory, owner of 
the store, was a poorly paid clerk in 
the Hutchinson store of a chain organ- 
ization. To eke out a living for his 
family he was selling baby chicks for 
an out of town hatchery after store 
hours. 

One Saturday night the manager of 
a feed store owned by an out of town 
concern told him, “Glenn, this is a 
good time to get in the feed business 
for we're closing the doors tonight.” 

Mr. Mallory had no assets, but he 
did some quick thinking, rounded up 
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Customers’ Profits Come First 


Mallory Keeps Careful Records on Each Feeder 


backing, and by midnight had made 
arrangements to take over the store. 
He worked night and day the first 
year and earned more than enough to 
repay the capital he borrowed. 

Then he had to go to the hospital 
for an operation. While he was away 
the business slipped and lost money, 
but when he got on his feet again and 
got things better organized an upward 
trend was started which resulted in a 
business of around $400,000 in 1948. 

While Mr. Mallory establishes its 
policies, he has delegated the manage- 
ment of the store to Bob Esser, an ex- 
perienced feed man. Mr. Mallory now 
gives his own time to the management 
of a large and successful hatchery 
which he established two seasons ago. 

The hatchery and the feed store 
cooperate closely to keep the program 
feeding of flocks functioning in such 
a manner that poultry growers can 
expect more meat and eggs and greater 
profits from their flocks, and the hatch- 
ery can be assured finer eggs that will 
produce better chicks. 

When farmers take their eggs to the 
hatchery they are given a ticket for 
the number received. This ticket must 
be presented at the feed store, a block 
away, to secure a check for the eggs. 

The feed store maintains a card file 
for each flock owner, wherein a care- 


BY keeping a careful check on 
production records Glenn Mal- 
lory (above) is able to offer 
much helpful advice to his cus- 
tomers on how they can get 
the best results from a planned 
feeding program. A front view 
of his feed store is shown at 
left below. 


ful record is kept of the size of the 
flock, egg production, and the amount 
of feed consumed. If too much feed is 
being used or too few eggs produced 
the records soon make this apparent, 
and the feed firm helps the owner 
check on the cause. 

Telling the poultry raiser what to 
feed and how to feed it has made Mal- 
lory fed flocks outstandingly profitable 
for growers, and this has, of course, 
sparked much good will and favorable 
word-of-mouth advertising for the 


firm. 


The cattle feeding program is han- 
dled in much the same way, with a 
carefully worked out program of feed- 
ing, based on the farmer’s records and 
planned to give him the greatest pos- 
sible number of pounds of beef or 
milk per pound of feed. 

“Program feeding is our most im- 
portant factor in building business,” 
Mr. Mallory said, “but other services 
are important, too. One of these is 
our delivery service. We have regular 
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DREW VITAMINS 


vitTAND 
Vitamin A & D Feeding Oils for 
poultry and animal feeds 


VITAND-STRAIGHT D 
FEEDING OILS 
for poultry and turkey feeds 


VITAND EMULSIONS 
Vitamin Oil Emulsions for poultry 
and animal feeds 


VITANDRY 
Vitamin D3 in powder form for 
poultry and animal feeds 


VITANDRY D. 
Irradiated Yeast Sterols in pow- 
der form for four footed animals 


VITANDRY A 
Vitamin A in powder form for 
poultry and animal feeds 


Also CO-RA-ZONE 
Nitrofurazone compound stops 
losses from coccidiosis and 
pullorum 


Farm Feed Di 


VITAMINS 


Not as strange as it sounds! The science of nutrition for 
farm animals and poultry has advanced from pure guess 
work to an almost exact science. And feed manufacturers 
have discovered that with DREW VITAMINS, quality is a 
scientific fact. 


One of the nation’s largest producers of vitamins A & D, 
DREw can deliver superior grades at no increase in price. 
More than 40 years’ experience as a leading producer of 
Edible Oil Products . . . extensive laboratory services. . . 
biological controls . .. maintenance of feeding stations. . . 
close cooperation with feed manufacturers and ‘“‘thor- 
oughness in quality control through research’’—all con- 
tribute to the superiority of DREW VITAMINS. 


Quality and potency of vitamins are vital to every feed- 
ing program. For years, leading feed manufacturers have 
relied on DREw for their vitamin requirements. 


The DREw representative is a specialist in vitamins. 
You’ll find him competent, capable and helpful. Why not 
discuss your requirements with him? For your conveni- 
ence, warehouses are located at strategical points to 
render prompt and efficient service. 


With DREw VITAMINS, quality is a scientific fact—estab- 
lished by “‘thoroughness in quality control through 
research.” 


For further information write 


E. F. DREW & CO., INC. 


FACTORY AND LABORATORIES: BOONTON, N. J. 
(WISton OFFICES: 
NEW YORK BOSTON CHICAGO 
GREENVILLE, S. C. MONTREAL, CAN. 
4 RIO DE JANEIRO, BRAZIL BUENOS AIRES, ARGENTINA 
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Quonset Makes Ideal Feed 


Louisiana 


¢ RIGHT in step with the time is the 
Tallulah Elevator & Feed Co., Inc., 
Tallulah, La., which is comfortably 
anc conveniently housed in a big, 
sparking new multiple quonset hut, 
one of the largest in the Tallulah area. 

(owners Stuart Moberly and D. R. 
W. ods like their, spacious 660 by 80 
foct quonset for a number of reasons. 
Fir ¢, it has proved to be the cheapest 
typ: of building for the area covered. 
Second, maintenance costs are ex- 
tre icly low. Leaky roofs are virtually 
an impossibility and the structure is 
ful y fireproof. That’s important to a 
feed dealer. Finally, additions may be 
adced quickly and inexpensively with- 
out disrupting the routine of opera- 
tious. And, of course, the hut has a 
neat, trim appearance, 

These Master-Mix dealers have di- 
vided their three-unit hut into an 
office-sales room, a drive-in entrance 
and a mixing and storage room. The 
driveway is in the center. Farmers 
can roll in with cars and trucks, have 
their feed loaded into the vehicles by 
one of the firm’s five employes and 
back again promptly without wasting 
any time. The entrance is protected 
by the conventional sliding twin doors 
of quonsets. 

Four sets of windows are placed in 
the front of the hut. Several others 
line both sides. There’s a door cut in 
the salesroom section of the building. 
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Firm Finds Hut Has Many Advantages 


The entire floor of the structure is 
concrete. A long spur of the Illinois 
Central railroad parallels the right 
side. The Tallulah Elevator & Feed 
Co. is located one block from Tallu- 
lah’s principal business district near 
the IC station, 

The unusual home of this feed firm 
has attracted considerable attention 
throughout the surrounding area. 
Farmers, livestockmen and poultrymen 
have examined its quarters with inter- 
est. Many are interested in the acqui- 
sition of smaller units to serve them as 
barns, dairy sheds and grain houses. 
This interest has paid dividends for 
the partners because scores of poten- 
tial feed customers are lured through 
the sliding doors by their curiosity to 
inspect the interior of the big quonset. 

The feed dealers always find time to 


show these visitors around, no matter ” 


how busy they may be and regardless 
of whether the sightseers intend to 
buy anything. 

The Tallulah firm does all types of 
custom mixing. Equipment in this de- 
partment includes a Jay Bee hammer 


BOTH Stuart Moberly (left) 
and his partner D. R. Woods 
are enthusiastic about the new 
home of the Tallulah Elevator 
& Feed Co. shown above. The 
all-steel structure has a neat 
appearance and is completely 
fireproof. 


mill, a Kelly-Duplex mixer and a mo- 
lasses mixer. 


The firm’s elevator is used for soy- 
beans which are stored in considerable 
quantity. Soybean production in the 
Tallulah area is high and the Tallulah 
Feed & Elevator Co. is rendering a 
valuable service to farmers by offering 
storage and handling facilities for their 
crops. The soybean industry in north- 
eastern Louisiana is expected to in- 
crease during the immediate future 
and the Tallulah Feed & Elevator Co. 
will be well prepared to take advan- 
tage of any opportunities which may 
arise in that direction. 


Moberly and Woods buy all mixing 
ingredients locally or at the nearest 
points of sale. An average of 80 tons 
of raw material are purchased monthly. 
Approximately 50 tons of specially 
processed dairy feed flow from the 
modernly equipped, expertly staffed 
mixing department each month. The 
two mixing department employes are 
experienced, well-trained men, spe- 
cially selected for their posts. 

The Tallulah Feed & Elevator Co. 
serves a 100-mile radius comprising 
eight rich Louisiana parishes. Tallulah 
is situated only 4 few miles from the 
banks of the Mississippi river but the 
firm’s operations do not extend across 
the river. 

(Continued on page 86) 
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GOOD FEEDS 


REALLY HAVE CONTAIN 


Well, no, if cost is no object. But if you want your 
feeds to be most effective at lowest cost, they need be- 
taine as supplied in Borden Feed Supplements. 


Borden betaine fortification simplifies your 
protein ingredient problems! 


For best results with rations for poultry (and swine), 
it has been considered necessary to include some animal 
protein ingredients such as fish meal, liver meal, dried 
milk or meat scraps. 

The better of these ingredients have become relatively 
scarce, and they vary a great deal in their nutritional 
value. Much of their special value in feeds has been 
attributed partly to their methionine, partly to their 
choline, and:partly to the animal protein factor, or fac- 
tors which they supply. Generally speaking, when 
enough high-quality animal protein is provided to as- 
sure an ample source of the animal protein factor or 
factors, betaine and only vegetable protein can be used 
to make fully adequate rations. 

There is a Borden betaine-fortified supplement to 
meet your needs that will supply “the animal protein 
factor,” all other B-G complex vitamins and betaine, 
plus important amino acids. It will enable you to re- 
place expensive animal protein and at the same time 
provide all the vitamin fortification your feeds require, 
when used as recommended. 


Start now to give your feeds the added protection and 
additional performance factors of betaine fortification 


Write, wire or phone the Special Products Division of 
The Borden Company. Borden nutritionists will help 
you select the betaine-fortified supplement most eco- 
nomically suited to your needs. 


THE BORDEN COMPANY 


Special Products Division 
350 MADISON AVENUE, NEW YORK 17, N. Y. 
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Your feeds must provide these 
chemical units known as methyl groups 


Rapid production of high-quality eggs and meat—in 
fact, life itself—cannot take place unless an essential life 
process known as methylation occurs adequately and 
constantly in the birds. 


As far as feed formulation is concerned, there are only 
three practical sources of methyl groups that can be 
utilized by the body for the process of methiolation. 
These are choline, methionine and betaine. 


But; to assure an adequate supply of methyl groups it 
is more expensive to add choline or methionine than to 
use betaine. 


Moreover, recent research indicates that betaine is 
superior as a supplement to either choline or methio- 
nine.* In fact, recent work at California Institute of 
Technology** indicates that birds and animals must 
convert choline to betaine before the methyl groups be- 
come available. Therefore, a betaine supplement pro- 
vides a simpler and more direct method of supplying 
methyl groups. 


*“Methionine, Choline, Betaine and Fish Products in a Simpli- 
fied Ration,” by Mishler, Carrick, and Hauge—Poultry Science, 
January, 1949, 

**“Non-Lability of Choline Methyl and the role of Choline Oxy- 


dase in Transmethylation,”’ by J. W. Dubnoff—Federation Pro- 
ceedings, March, 1949. 
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GUARDS AGAINST A CHOLINE 
OR METHIONINE DEFICIENCY 


To be effective for high performance 
your feeds must furnish 


Definite TO PROVIDE FOR THE FUNCTIONS 
amounts > IN WHICH CHOLINE AND 
of 


\ METHIONINE ARE IRREPLACEABLE 


METHIONINE 
Any OR TO PROVIDE 


combination CHOLINE 


Since betaine can replace either or both choline and 
methionine for methylating purposes, it “spares” them 
for full use in the functions in which they are irreplace- 
able. The effect, as far as the feed is concerned, is the 
same as adding additional choline or methionine. Since 
the body requirements for methylation are higher than 
for the indispensable uses of these two factors, betaine 


can replace over halt of the total requirements of choline 
and methionine. 
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Waterproof 
Bags 


WE CALL 


BUT... THIS KIND OF PROTECTION IS ONLY ONE OF THEIR FUNCTIONS 


If you have a “hard-to-pack” product or one that must stand the rough 
handling of l.c.L., truck, or export shipment, it will pay you to investigate 
the advantages of Bemis Waterproof Bags. 
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Bemis 


“‘America’s No. 1 Bag Maker“ 


«This may be parchment paper, 
or various plastic films, depend-— 


i BEMIS BRO. BAG CO., Waterproof Dept. 4 
4 111-O North 4th St., St. Louis 2, Mo. 1 
& Please send complete information about Bemi ; 
4 Waterproof Bags for : 
1 
(Product) : 
i 
4 Name 
4 Company. 
4 Street_ 
4 
City. Zone___State 


THE FEED BAG — September, 1949 


j 
IN 
| 
ex 


e PROBLEMS of feed control from 
industry and state viewpoints will be 
thoroighly discussed at the annual 
convention of the Association of 
American Feed Control Officials sche- 
dulec for Oct. 5-6 at the Shoreham 
hotel. Washington, D. C., according 
to ar announcement by L. E. Bopst, 
secre iry-treasurer of the organization. 

A preconvention meeting of the 
State Relations and Industry com- 
mites will be held at 7 p. m. on Oct. 
4, T vo full days of business sessions 
will ollow. 


Re zistration will begin early on the 
morn.ng of Oct. 5. The first session 
will open at 9 a. m. with the report 
of the secretary-treasurer followed by 
a staie roll call. Announcements and 
appointment of committees will follow. 

Speeches will be given by A. M. G. 
Soule, Augusta, Maine, president of 
the control officials, and by Lloyd S. 
Riford, president of the Beacon Mill- 
ing Co., representing the American 
Feed Manufacturers’ association. 

New developments in livestock nu- 
trition which affect the feed industry 
will be discussed by W. N. Beeson of 
the department of animal husbandry, 
Purdue Agricultural Experiment sta- 
tion, Lafayette, Ind. John K. West- 
berg, the Borden Co., New York City, 
will present a challenging business 


L. E. BOPST 
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Feed Officials 


Plan Annual Meeting in Washington, D. C. Oct. 5-6 


speech, “Do We Ride Too Many 
Horses?” and how to meet new condi- 
tions will be outlined by Lyman Peck, 
feed consultant of Chicago, Ill. 

The afternoon session which will 
open at 1:30 p.m. will be limited to 
reports of committees and investiga- 
tors. Committee reports will be as fol- 
lows: States Relations by L. E. Bopst; 
Editorial by John W. Kuzmeski; Col- 
laborative Check Sample by H. A. 
Halvorson; Court Decisions by Bruce 
Poundstone; Constitution and By- 
Laws by G. G. Frary; Livestock Rem- 
edy by J. L. St. John; Mineral Oil by 
Bruce Poundstone; Uniform Feed Law 


JOHN WESTBERG 


by F. W. Quackenbush; and Uniform 
Regulations by E. A. Epps, jr. 
Individual investigators and the sub- 
jects of their reports will be as follows: 
P. B. Curtis, alfalfa products; Paul 
ljams, animal products; V. O. Wol- 
cott, barley products; W. S. Thomp- 
son, brewery products; J. J. Taylor, 
citrus products; Mr. Thompson, corn 
products; E. A. Epps, jr., cottonseed 
products; H. R. Wells, distillery pro- 
ducts; W. A. Queen, enzymes; M. P. 
Etheredge, lespedeza products; G. G. 
Frary, linseed and flax products; W. 
C. Supplee, marine products; H. A. 
Halvorson, milk products; W. L. Hun- 
ter, miscellaneous products; F. D. 


Meet 


LLOYD S. RIFORD 


Brock, molasses; Bruce Poundstone, 
mineral feeds; W. L. Hunter, oat pro- 
ducts; C. R. Clark, peanut products; 
V. E. Munsey, penicillin byproducts; 
E. A. Epps, jr., rice products; V. L. 
Fuqua, soybean products; W. B. 
Griem, vitamins; Parks A. Yeats, 
wheat products; and W. C. Supplee, 
yeast. 


Three addresses are scheduled for 
the Oct. 6 session. “Feeds of the Grain 
Distilling Industry” will be the timely 
topic of Philip J. Schaible, director of 
research, Distillers’ Feed Research 
Council, Inc., Cincinnati, Ohio. T. H. 
Jukes of the Lederle Laboratories, 
Pearl River, N. Y., will talk on certain 
new feed ingredients and their rela- 
tion to control methods. “Labeling 
Under the Food, Drug, and Cosmetic 


“Act” will be discussed by John L. 


Harvey, director of division litigation, 
food & drug administration, Washing- 
ton, D. C. 

The closing hours of the convention 
will be devoted to the report of the 
executive committee and the reports 
of the credential, auditing, and reso- 
lutions committee, and election of 
cfficers. 

Present officers of the association 
are: A. M. G. Soule, Augusta, Maine, 
president; Bruce Poundstone, Lexing- 
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ton, Ky., vice president; and L. E. Bopst, 
College Park, Md., secretary-treasurer. 

Mr. Bopst has stated that the decision to 
have the meetings prior to the association 
ot Official Agricultural Chemists conven- 
tion which opens at the Shoreham, Oct. 10, 
is felt to be more attractive to those who 
de not plan to attend both conventions. For 
those who do, a week-end for relaxation 
and sight-seeing is possible between the 
close of one and the opening of the other. 
Formerly, the feed control meeting has been 
held immediately after the chemists’ con- 
vention. 

Attendance by industry members and ag- 
ricultural workers is welcomed, stated Mr. 
Bopst. The meetings, he pointed out, are 
planned to appeal to all interested in feed 
ccntrol work whether they hold official po- 
sitions or not. 


Protect 


Metallic refuse can cause costly repairs and possible shut-downs but at 
the American Crystal Sugar plant in Moorhead, Minn., a Link-Belt installa- 
tion, this Stearns Electro-Magnetic Pulley helps guard against trouble. 


There is no registration fee for the con- 
vention. Those interested in attending can 
write to the secretary-treasurer for a regis: 
tration card. Applications should be ad- 
dressed to: L. E. Bopst, secretary-treasurer, 
Association of American Feed Control Offi- 
cials, Inc., College Park, Md. 

@ HERMAN NEUMEISTER, Browns Val- 
ley, Minn., has succeeded Lewis E. Kinnew 
as manager of the Cargill, Inc., elevator. 
HEADS KATY MILLS 

George W. Simpson has been named 
president and general manager of Katy 
Mills, Monett, Mo., in which he recently 
purchased a controlling interest. He has 
held executive positions with the Oklahoma 
Feed Manufacturers’ association and the 
Midwest Feed Manufacturers’ association. 


YOUR MACHINERY 


with a STEARNS MAGNETIC PULLEY! 


_ If you want automatic low-cost protection against tramp iron hazards, 
consult Stearns Magnetic — our engineers have the know-how and ex- 


perience to solve your problem. 


Years of research and development by Stearns engineers have produced 
an outstanding product in magnetic pulleys — the reason for their wide 
acceptance in all industries for removing tramp iron, for separation and 


reclamation of materials. 


For complete specifications and operating data on Stearns Electro and 


Permanent Magnetic Pulleys 
303 and 350. 


and Pulley Separators, write for Bulletins 


Harry McAdams, 54, Dies 
Following Heart Attack 


Harry C. McAdams, 54, head of the 
Harry C. McAdams Co., Chicago, died 
Aug. 30 at his home in Wilmette, !11., fol. 
lowing a heart attack. 

Mr. McAdams was one of the ea ly pio. 


HARRY McADAMS 


neers in the vitamin sales field and was 
widely known throughout the feed industry. 
He was formerly with the National Oil 
Products Co. (Nopco Chemical Co.) and 
later became sales manager for E. F. Drew 
& Co., Inc., with whom he was associated 
for many years. In 1947 he joined the 
Douglas Chemical Corp., Evanston, Ill., as 
vice president and sales manager. He re 
signed in November, 1948 to organize his 
own vitamin sales firm. 

He is survived by his widow, and his 
mother, Mrs. Harry Pope. Funeral services 
were held Sept. 2 from the Hebblethwaite 
Funeral Home in Evanston with burial at 
the Bohemian National cemetery. 


Cereal ByProducts Names 
Hollister Branch Manager 


The appointment of Robert S. Hollister 
as manager of the Kansas City, Mo., office 
of the Cereal ByProducts Co., Chicago, Ill., 
has been announced by W. F. Beck»r, jr. 
president of the firm. The appointment was 


Electro and Permanent 
Magnetic Pulleys and Pull- 
ey Separators to fit your 
needs. 


effective Sept. 1. 

Mr. Hollister is a native of Auro:., Ill, 
and a graduate of North Central < lege, 
Naperville, Ill. During the last war, |\2 rose 
from private to major in the army. I{e has 
been associated with the Cereal ByP: ducts 
Co. in the Chicago office for some time. 


@ FRANCIS KEARNEY, Monmou:,, Ill. 
is the new manager of the local feed manu 
facturing plant of the Sargent Feed “o. 


@ HAYES GRAIN € FEED CO., Fairfield, 
Iowa, has purchased a building from the 
Brown Produce Co. as a warehouse. 


MAGNETIC 
MANUFACTURING CO. 
627 S. 28th ST., MILWAUKEE 4, WIS. 
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Edgewater; N. J. 
Cliffside 6-1500 
Des Moines, lowa 
4-7291 


Chicago, Ill. 
Franklin 2- 3437 


Long Beach, Cal 
67-9530 


ADMINISTRATIVE OFFICES GUFFALG 5; N. 
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YOU'RE ALWAYS CLOSE TO A SPENCER KELLOGG PLANT | 


Plug Those Leaks 


Nason Did It With New Store 


@ FOR the last 40 years three major 
problems had been hampering opera- 
tions at the J. S. Nason & Co. of 
Westboro, Mass. The first was extra 
labor in loading and unloading car- 
loads of feed, the second was destruc- 
tion of grain and bags by rodents, and 
the third was mounting repair bills 
cn their 100 year-old building. In 
January of this year they were all 
solved with one move—a move about 
« hundred yards across the road. 

Forty years ago the old siding which 
ran alongside the original Nason Co. 
building was closed and since then 
the company had been forced to truck 
feed and grain from the new siding 
a hundred yards or so away. It meant 
an extra job of loading and unloading. 

The aged and decrepit building was 
overrun with mice. Besides eating holes 
in bags the loss of feed and grain was 
quite substantial. Feed losses ran about 
$500 a year, and valuable time was 
lost sewing up torn bags. The upkeep 
of the building became more costly 
each year. 

Starting in 1930, Noah Nason, own- 
er of J. S. Nason & Co., began buying 
up land around the tracks. He had set 
his sights on a siding for his grain 
shipments. Finally, by the latter part 
of 1948, he had acquired enough land 
to accomodate his company. The plan 
tor a new building became a reality the 
early part of January of this year. It is 
a 32 by 85 foot structure constructed 
of corrugated sheet metal over a 
wooden frame laid on a _ cement 
foundation. 

“Tt was a very wise move coming 


over here,” said Donald Nason, son 
of Noah Nason, and co-owner of the 
feed company. “We can now unload 
a car of grain in half the time it for- 
merly took. It cuts our labor by at 
least 50 per cent. 

“Keeping the feed in a steel struc- 
ture is working out very well too,” he 
added. “For one thing it is cooler in- 
side, since the sheet metal deflects the 
sun’s heat. The customers and our 
help find it much more comfortable to 
be inside these hot summer days. 

“And it has greatly reduced our ro- 
dent trouble. The mice cannot hide in 
the cement foundation or the steel 
walls. It is the only way I know of 
that really keeps them under control. 
At our old place we found that keep- 
ing cats on the premises didn’t help 
much. They couldn't reach the mice 
inside the bags. 

“Since we came into this building 
the merchandise and the entire place 
looks cleaner and more appealing. And 
what’s more, this type of structure is 
more economical, because it’s less ex- 
pensive to put up, and it’s fireproof.” 

One of the factors that kept down 
the cost of the new steel building was 
the fact that Nason’s own men built 
the foundation. No total record was 
kept of the cost of the materials going 
into the structure, but they feel that 
whatever the total expense may have 
been it was a sound investment which 
will pay for itself many times over. 

The Nason company carries on two 
distinct businesses, one of which is 
feed and grain, and the other coal, oil, 
lumber, and building supplies. The 
feed items are housed in the new steel 
structure in the front, while the coal 
bin and lumber shed are in the back, 
out of sight as one approaches the 
long, one-story building. Directly in 
back of the lumber shed is the location 
of the Old Bedstead Co. where long 
ago the first iron beds in the United 
States were made. 

In addition to feed, Nason’s carries 
remedies, fertilizers, sprays, and paints. 
Until last year they mixed their own 
feed, to go along with a commercial 
brand, but now they carry only the 
Wirthmore line. They felt it didn’t 


FARMERS appreciaie the 
chance to consult a poultry 
expert believes Donald Na- 
son, shown (left) above tak- 
ing an order from a customer 
at the J. S. Nason & Co., 
Westboro, Mass. An exterior 
view of the store is shown 
at lower left. 


pay them to set up a mill when they 
moved to their new location, since the 
large percentage of their customers 
are satisfied with the commercial feed. 
It would also have meant putting in 
elevators and storage bins. 

Noah Nason is very active in the town 
of Westboro, and thus has to divide 
his time between his feed and fuel 
business and his other activities. He is 
president of the Westboro Savings 
bank, a member of the board of direc: 
tors of the First National bank, and 
until recent years was a member of 
the town finance committee. 

Donald Nason has been in the busi- 
ness since 1946 when he received his 
honorable discharge from the navy 
after serving during World Wer Il 
as a radar maintenance mech nic. 
Stepping into the business was a atu 
ral thing for him for he had >cen 
hanging around a feed store sinc: he 
was a youngster. 


The J. S. Nason Co. is over 100 
years old, having been started i: the 
1840's by two men named Smith ind 


Eddy. In 1885 it was bought ov by 
John S. Nason, father of the pr: sent 
owner, and given its present 1 me. 

The Nason Co. was founded o: the 
principle of personal service, anc has 
carefully maintained that repute ‘on. 

“Farmers around Westboro cor - to 
102) 


(Continued on page 
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Your 


Union Multiwall 
Specialist 


Knows many ways to cut 
packaging costs 


)W LONG has it been since an expert ana- 
lyzed your packaging methods? 

Recent improvements in packaging meth- 
ods .nd materials now make Union Multiwall 
Bag. the preferred packaging for many differ- 
ent commodities . . . over 300 in all. They 
speed up packaging, cut labor and shipping 
costs, guard against contamination. 

Even if you’re now using multiwall bags, 
the Union Multiwall representative who calls 
on you can give you new ideas that may save 
you money. For he is backed by the special- 
ized packaging knowledge of America’s larg- 
est maker of paper bags—with its own forests, 
the largest completely integrated Kraft pulp- 
to-bag plant in the world, and skilled engi- 
neers and designers. 

Let him show you how Union resources and 
packaging experience can help you! 


Multiple Protection Opens Easily 


Prevents Siftage Empties Clean 


UNION Multiwall Bags 


- UNION BAG 8& PAPER CORPORATION 
233 BROADWAY, NEW YORK 7, NEW YORK 
Offices in: CHICAGO, ILL. + MINNEAPOLIS, MINN. + KANSAS CITY, MO. + HOUSTON, TEXAS 
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repeat Feed volume 


The signs point the way to greater 
profits for you through repeat 
sales of Kellogg’s Processed Feeds. 
Farmers know that Kellogg 

Feeds build better farm stock -- 
help increase profits for them 


. . « Kellogg Feeds will do it for you. 


A full line of feed ingredients. 


When in the market contact us. 


GENERAL OFFICE 
MINNEAPOLIS, MINN ESOT 


A 
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Cash Cash Basis Policy 


Michigan Firm Makes No Exceptions to Rule 


e A SALES policy of “cash to every- 
one,” with no exceptions, has paid off 
for A. J. Johnson, manager of the 
Northern Flour & Grain Co., Escan- 
aba, Mich. And the policy which has 
been in force for many years didn’t 
cost him a single customer at the time 
of the switchover. 
“The first step in efficient business 
- operation starts at our sales counter,” 
Mr. Johnson explained. “All our sales 
are,c’sh to everyone regardless of the 
financial standing of the customer. 

“Tne policy cuts our overhead in 
the way of bookkeeping, monthly 
statements, and the expense of making 
personal calls when customers do not 
respoid to statements. It not only cuts 
overhead but safeguards our invest- 
ment in the event of depression.” 

Mr. Johnson should know what he 
is talking about since he has been in 
the feed business for more than 30 
years. Before taking over the manage- 
ment of the Escanaba firm in 1920, he 
was employed for five years by the 
Hewitt Grain & Produce Co. and 
was affiliated for several years after 
that with the Escanaba Produce Co. 

“We all like to pride ourselves with 
being able to forecast the future in 
business,” the dealer conceded. “But 
experience has taught me that even 
the predictions made by experts have 
not always been correct. 

“Therefore I never try to kid my- 
self by reading the crystal ball or take 
too seriously the opinion of analysts. 
In general, I cultivate an optimistic 
state of mind regarding the business 
future but I do not let that optimism 
overshadow the necessity for protect- 
ing the firm’s investment in any 
eventuality.” 
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Chester O. Clements, the company’s 
vice president and bookkeeper, is the 
authority for the statement that the 
Northern Grain & Produce Co. never 
lost a customer by switching to a cash 
business basis. Several years after the 
change, he checked the firm’s books 
for the pre-cash and post-cash periods 
and found that all the old customers 
were buying as before. 

The Escanaba firm is a corporation 
and the two men divide the business 
responsibilities in its operation. Mr. 
Johnson is treasurer as well as man- 
ager. Four employes are kept busy 
handling the heavy volume of business. 

A complete line of Northrup-King 
formula feeds is handled. In addition, 
flour, seeds, fertilizer, poultry supplies 
and remedies are stocked. All find a 
ready sale and the seed line has proved 
an important business stabilizer ac- 
cording to Mr. Johnson. 

“We have specialized in promoting 
seed sales for many years,” he said. 
“We have found it a very profitable 
side line to handle. There are times 
when farmers do cut down on the 
amount of commercial feed they use 
per year but, on the average, they use 
the same amount of seed annually. 
Therefore, by having a well-established 
seed business, we are able to keep our 
volume in a more even balance.” 

The main building of the Northern 
Grain & Flour Co. is 200 by 28 feet. 
A railroad siding runs along one side. 
An additional storage building, 60 by 
30 feet, is served by another siding. 
Altogether the firm has siding connec- 
tions with three rail lines, the Chicago 
& Northwestern, the Milwaukee road, 
and the Soo line. 

The office, located in the main 
building is of conventional design with 
a long counter partitioning off the 
work room. The outer office is used 
as a display room. 

The grinding and mixing depart- 
ment is located between the elevator 
and the storage room in the main 
-uilding. It is equipped with a 2-ton 
Blue Streak mixer, a 50 h.p. Blue 
Streak grinder and a corn cracker. 

As a promotion program, the firm 
occasionally holds a_ farmer-dealer 


CASH to everyone is the rule 
at the Northern Flour & Grain 
Co., Escanaba, Mich., and this 
policy has worked out ex- 
ceedingly well according to 
A. J. Johnson, manager, shown 
(left) above with C. O. 
Clements, vice president of 
the firm. A view of the plant 
is shown below. 


meeting. Motion pictures and speak- 
ers for the occasion are usually fur- 
nished by Northrup, King & Co. 

“These meetings have proven very 
valuable in promoting good will among 
our customers,” Mr. Johnson stated. 
“We have always had good attendance. 
Customers are not only interested in 
the motion pictures but they, like all 
of us, like to hear different people 
speak on subjects of vital interest to 
them.” 

Both Mr. Johnson and Mr. Clements 
believe that a conservative cash busi- 
ness policy is an asset rather than a 
liability in feed sales operations. A rec- 
ord of 29 years of successful business 
operation bears out their conviction. 


@ JESS HENRICKSON, Carroll, Neb., 
has taken over management of the Crowell 
Elevator Co.'s elevator. 

@ T. J. TRUMBLE, Modoc, Kan., is the 
new manager of the Gano Grain corpora- 
tion’s elevator. 


C. W. GREER DIES 

Charles W. Greer, 53, Cokato, Minn., 
operator of the Cokato Mill & Elevator Co. 
died at his home on Aug. 29 as the result 
of a heart attack. Before taking over opera- 
tion of the local mill six years ago, he was 
associated with the Russell-Miller Milling 
Co., Minneapolis, Minn. He is survived by 
his wife and two sons. 
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More and more feeders all over the country are 
switching to SWEET LASSY because they get bigger, 
faster, cheaper gains . . . better bloom and finish that 
means top market prices! 


Are You Getting Your Share 
of This Profitable Business? 


If not, investigate SWEET LASSY, the great molasses cattle sup- 
plement. Sales of SWEET LASSY have jumped tremendously so 
far this year — and the BIG FEEDING SEASON IS STILL 
AHEAD! Yes — dealers who handle SWEET LASSY are making 
real money. And here’s why— 


MORE AND MORE FEEDERS 


POURS SWITCHING TO SWEET LASSY 

my ke SWEET LASSY is rich in molasses, minerals, carbohydrates, vita- 
AGATA . mins and other nutrients that put meat on fast. Cattle fed SWEET 
WN Tild: grain LASSY' take on a finer finish . . . better “bloom” that brings higher 
ih : market prices. SWEET LASSY is easy to feed . . . pours like grain 

Wal hy m any in any weather ... keeps well. For those reasons, more and more 


feeders are switching to the SWEET LASSY program. 


WRITE FOR FACTS! 


Get set for peak business just ahead. STOCK SWEET LASSY 
NOW! Bigger advertising and merchandising programs are on «he 


way to help you sell more . . . make more profit. Write for comp’ te 
facts and address of your nearest warehouse. 
SCHREIBER MILLS, INC. St. Joseph, //o. 
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Plan National Feed Convention 


List Speakers for French Lick Meeting Oct. 9-11 


SENATOR GEORGE AIKEN 


@ SENATOR George Aiken, Repub- 
lian of Vermont, will head a long 
list of speakers scheduled for the 53rd 
annual convention of the Grain & Feed 
Dealers’ National association, to be 
held Oct. 9-11 at the French Lick 
Springs hotel, French Lick, Ind. 

General sessions will be held only 
on Oct. 10-11. Oct. 9 will be devoted 
to meetings of National association 
committees, the Secretaries’ circle, and 
the board of directors. The Secre- 
taries’ circle which includes the secre- 
taries of the 42 associations affiliated 
with the national association will have 
a one-day meeting presided over by W. 
B. Flemming, president of the circle. 

For visitors, there will be an inter- 
esting program of competitive sports 
on Oct. 9 and many speeches and 
social events on the two succeeding 
days. Prominent speakers besides Sen- 
ator Aiken who will address the con- 
vention are: Dr. D. Howard Doane of 
the agricultural task force of the 
Hoover commission; Henry H. Green, 
president of the G&FDNA; Cecil 
Harden, congresswoman from Indiana; 
and Major H. G. L. Strange, Winni- 
peg, Canada. 

A panel discussion by four young 
men of the grain and feed industry 
will be one of the highlights of the 
convention. They will be heard on 
Oct. 11 discussing the subject: “What 
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HON. CECiL HARDEN 


Is the Outlook in the Grain and Feed 
Business for Young Men?” Presiding 
will be Robert Diercks, St. Louis, Mo. 
Assisting him will be W. C. Theis, 
Kansas City, Mo., representing the 
terminal elevator business; Sherell 
johnson, Linton, Ind., representing re- 
tail feed business; and James Kile, 
Kilesville, Ohio, the country elevator 
business. 

Members of the association have 
been provided with copies of resolu- 
tions adopted at the 1948 convention 
and are asked to make suggestions for 
policy resolutions to the 1949 com- 
mittee. Members of the resolutions 
committee this year are: Howard I. 
McMillan, Minneapolis, Minn., chair- 
man; Dean Evans, sr., Salina, Kan.; 
Frank M. Schreck, Waterville, Wash.; 
Price Feuquay, Enid, Okla.; and Hugh 
Hale, Royal, Iowa. 

Recommendations to the committee 
should be addressed to the chairman 
in care of the association headquarters 
at St. Louis. Before convention time, 
the committee will hold several meet- 
ings to make up a list of recommended 
policy statements. These will be duly 
reported to the convention. The mem- 
bership votes on the resolutions each 
year. Neither the board nor the execu- 
tive committee may authorize a policy 
contrary to the resolutions adopted by 
the membership. 


DR. D. HOWARD DOANE 


The honor guest at the 1949 meet- 
ing will be John S. Hedelund, Omaha, 
Neb., chairman of the National trade 
rules committee for many years. He 
took up work on that committee al- 
most 20 years ago. Mr. Hedelund is 
famous in the trade for his careful 
attention to the details of rule making. 

Last year a series of revisions of 
feed trade rules was effected as a re- 
sult of recommendations made by Mr. 
Hedelund’s committee and at least one 
further change will be proposed this 
year. The first national trade rules for 
the grain trade were laid down by the 
G&FDNA in 1902 and these rules are 
now recognized as the basic trading 
laws of the grain and feed industry 
in the United States. 

Extensive recreation and many so- 
cial events are planned for the three 
days that the convention will be in 
session. The bulk of the special events 
will be held on Oct. 9 before the 
general sessions begin. 

The annual golf tournament, drop- 
ped during the war years, will be re- 
inaugurated this year. Players may 
compete on Oct. 9 or 11 but the earl- 
ier date is recommended. Playing time 
will be arranged by a golf committee 
consisting of: Ralph Cassady, Indian- 
apolis, Ind., chairman; R. E. Nye, 
St. Louis, Mo.; W. J. Westerman, 
St. Louis, Mo.; and Fred C. Lovitt, 
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HENRY H. GREEN 


President 
Memphis, Tenn. Of the two famous 
courses at French Lick, the “lower” 


course will be used, weather permitting. 
Players will pay for their own green fees 
and caddies. About 100 golfers took part 
in the last scheduled annual tournament. 

Softball is also planned and two teams 
will be organized, the “Cards” and the 
“Dodgers.” The committee in charge of this 
event includes the following: Vern Steckley, 
Kendallville, Ind., chairman; R. E. Wend- 
land, Temple, Tex.; and Charles Baertl, 
East St. Louis, Ill. 

A bait casting tournament will be held 
for those who bring their own rod and 
plug. The object of the competition will be 
accuracy and distance. Handling this event 
will be: Sherell Johnson, Linton, Ind., chair- 
man; A. E. Koch, Breese, Ill.; and Harm 
Peters, St. Louis, Mo. 

Old timers will have a chance to compete 
for nine prizes in the horseshoe tournament. 
The tossers will be under the direction of 
Russ Brown, Carlos, Ind., chairman; Phil 
Legge, Uniondale, Ind.; and R. T. Creek- 
more, Winchester, Ind. 

Grain and feed firms have contributed 
a considerable sum for sports prizes. Awards 
will be made in each sport, depending upon 
the number of contestants. All prizes will be 
of about the same value and interest and 
winners will be able to choose their prizes 
from a prize pool. 

Other recreation facilities at the French 
Lick Springs hotel include tennis courts, 
two swimming pools, badminton courts, 
bowling alleys and facilities for horseback 
riding, baseball, archery and other sports. 
All sports award prizes will be distributed 
immediately after the annual banquet. 

Because of the presentation of contest 
prizes, introduction of new officers and a 
long floor show, there will be no speaker 
at the annual banquet which will be held 
on the evening of Oct. 11. The floor show 
has been made possible through contribu- 
tions from the grain markets in Indianapolis 
and Louisville. An orchestra has been en- 
geged to play nightly in the lobby of the 
hotel for those who wish to dance. In addi- 
tion, a concert organist, Glenn Paxton, will 
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DON CLARK 
Secretary 


be heard on special programs at the hotel. 

This year as an extra feature, especially 
of interest to the ladies, a style show has 
been scheduled in which “pretty print” 
feed bag material will be exhibited by pro- 
fessional models on the afternoon of Oct. 
10. The show will be a repeat of the style 
review which aroused so much interest at 
the convention of the Indiana Grain & 
Feed Dealers’ association at French Lick in 
June. At the same session, a travel picture 
in sound and color will also be shown. 

Women guests will find much to interest 
them at the convention this year. They will 
have an opportunity to hear Congress- 
woman Harden who has a charming per- 
scnality in addition to much talent as a 
speaker. There will also be horseback rid- 
ing, golf, archery, and a card tournament. 
Prizes will be offered for winners at bridge, 
canasta, and other card games. 

Mrs. James Young, St. Louis, Mo., is 
chairman of the women’s committee. Other 
members are Mrs. Herbert A. Dyer, North 
Kansas City, Kan.; Mrs. Robert Cargill, 
Minneapolis; Mrs. Phil Legge, Uniondale, 
Ind.; Mrs. R. D. Jackson, Tampa, Fla.; and 
Mrs. Harry Adams, St. Louis. 


Set Date for California 
Animal Industry Meeting 


The 1949 California Animal Industry 
Conference has been set for Nov. 16-17 at 
Governor's Hall, Sacramento, Calif., accord- 
ing to an announcement by I. J. Stromnes, 
secretary of the California Hay, Grain & 
Feed Dealers’ association. A committee of 
the association met with Dr. Lewis W. Tay- 
lor, Dr. Elmer H. Hughes, and Dolph B. 
Hill at the agricultural college, Davis, Calif., 
on Aug. 9 to discuss details. Dr. Almquist 
will handle the contact work in obtaining 


speakers, Mr. Stromnes said. 


@ K. K. HALE, Fayetteville, Ark., will 
manage the milling company and hatchery 
properties recently purchased by C. A. 
Swanson & Sons, Inc. 


Association of American Feed Con. 
trol Officials, Shoreham Hotel, 
Washington, D. C............ Oct. 5-6 


Grain & Feed Dealers National 
Association, French Lick Springs 
Hotel, French Lick, Ind...Oct. 9-11 


Wisconsin Hatcheries Association, 
Milwaukee Auditorium, Milwau- 


Virginia State Feed Association, 
Jefferson Hotel, Richmond, a. 
Oct. 18 


Texas Nutrition Conference, Texas 
A & M College, College Station, 
Oct. 20-21 


Minnesota Nutrition Short Course, 
University Farm, St. Paul, Minn. 
Oct. 24-25 


Southern Mixed Feed Association, 
North Carolina State College, 
Raleigh, N. Oct. 24-25 


Michigan Associated Feed Men, 
Olds Hotel & Michigan State 
College, Lansing, Mich. 

Oct. 27-28 


Oklahoma Formula Feed Confer- 
ence, Oklahoma A & M College, 
Stillwater, Okla...............! Oct. 27-28 


Pennsylvania Millers & Feed Dealers 
Association, Hotel Brunswick, 
Lancaster: Pa Oct. 28-29 


Cornell Nutrition Conference, Ho- 
tel Statler, Buffalo, N. Y. 
Nov. 3-4 


Ohio Animal Nutrition Conference, 
Ohio State University, Columbus, 
Ohio Nov. 10-11 


California 1949 Animal Industry 
Conference, Governor's Hall, Sac- 
ramento, Calif................... Nov. 16-17 


Western Grain & Feed Association, 
Hotel Fort Des Moines, Des 
Moines, Nov. 21-22 


American Dehydrators Association, 
Broadmoor Hotel, Colorado 
Springs, Jan. 18-20 


Indiana Grain & Feed Dealers Asso- 
ciation, Claypool Hotel, Indian- 


Northwest Retail Feed Association, 
Hotel Nicollet, Minneapolis, 


Distillers Feed Research Council, 
Hotel Winton, Cincinnati, Ohio 
Jan. 24 


Central Retail Feed Association, H o- 
tel Schroeder, Milwaukee, Wis. 
June 5-6 


Eastern Federation of Feed Mer- 
chants, Commodore Hotel, New 
June 12-13 
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© west coast condensed FISH SOLUBLES 
nature’s ideal feed supplement... . 


Paproco West Coast condensed 

fish solubles is a rich natural 

source of Vitamin B-12, the Ani- 
mal Protein Factor, and in addition provides the entire B- 
Complex group and important trace minerals. Here in one 
natural source are found the many known and unknown 
factors necessary for rapid growth and the “carry-over” 
factor in breeding. 


Paproco West Coast condensed 

fish solubles, processed under the 

Lassen patent, is a standardized 
feed supplement with a proved record of nutritional effi- 
ciency. It has stood the tests of controlled feeding experi- 
ments, nationwide laboratory tests by universities and private 
industry, and actual commercial feedings. Paproco has an 
earned reputation! 


for an assured year round supply ina 
convenient easy-to-use form SPECIFY... 


JAMES H. SELEY & CO. 


704 S. SPRING ST., LOS ANGELES 14, CALIF 
TELEPHONE MUTUAL 1371 


Livestock and poultry not only 
Pa lata ble thrive on a ration containing Pap- 
roco West Coast condensed fish 
solubles, but they like it! It has the full fish flavor and aroma 
which permeates the entire feed to increase palatability. 
Fish solubles also improves the texture of the ration. This 
combination of potency and palatability gets results! 


The potency of Paproco West 

Profitable Coast condensed fish solubles as 

a feed supplement means that 

livestock and poultry can be finished for market faster and 

with less feed per pound gained. This means profit to the 

feeder — a good reason why many of the largest feed m¥nu- 
facturers find it economical to use Paproco. 


SeaMaid 
60-40 MIX 


Composed of 40% PAPROCO highest quality West 
Coast condensed fish solubles and 60% top quality 
alfalfa leaf and dehydrated meal — measured and 
blended by a special process that insures outstand- 
ing results! Packed in 100-Ib bags. 


ASAT AL 
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SPEEDY 

Service Manager: “Been to the zoo yet?” 

New Delivery Boy: “No, sir.” 

Manager: “Well, you should. You'll en- 
joy it and get a big kick out of watching 
the turtles zip by.” 

* & 
SERVICE 

The newly-married couple were at home 
in their new bungalow, and were eagerly 
awaiting the proofs of the pictures which 
had been taken at their wedding. In due 
time the large envelope arrived, and they 
opened it in great anticipation. 

Inside were several portraits of a baby 
lying on a pillow, and on the back they 
read the following instructions: “Please state 
carefully how many you want and what size 
each is to be.” 


PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


FUN 

Jack: “Do you ever expect to find the 
perfect girl?” 

Joe: “No, but it’s sure a lot of fun find- 
ing out they're not.” 

* * 

The average girl’s ambition is to make 

scme man a good husband. 


The use of APF concentrates to replace part of the mineral-rich : 
animal proteins in formula feeds requires additional mineral 


supplementation. "Formula B" 


supplies the needed soluble 


phosphorus and Vital trace minerals without adding toxic 


amounts of fluorine. 


THE PERFECT SOURCE OF SOLUBLE PHOSPHATE AND 


VITAL TRACE MINERALS FOR YOUR FORMULA 
FEEDS AND MINERAL MIXES 


HERE'S WHY: Contains no rock, no clay, no bonemeal; instead, five high 
analysis purified phosphates—"so soluble, they melt on your tongue!” 
15% phosphorus! Seven vital trace elements! No toxic amounts of fluorine 
or other impurities. With your own limestone and salt, supplies every 
needed mineral in proper balance. Keeps perfectly. Requires no premix. 


HERMAN NAGEL’S 


TRACE MINERAL 


CONCENTRATE 


The perfect source of the vital trace 
minerals for your formula feeds that 
contain phosphorus-rich ingredients. 


HERE’S WHY: Highly concentrated blend of predetermined, properly 
balanced, measured amounts, stabilized iodine, manganese, copper, iron, 
cobalt, boron, zinc. Keeps in perfect condition. One pound fortifies a 


ton of feed. 


DISTRIBUTORS 


Eastern States 
The Amburgo Co., Inc. 
Philadelphia 7, Pa. 


lowa & Nebraska 


Des Moines 9, Iowa 
Minnesota 


Minneapolis 2, Minn. 


Carroll Swanson Sales Co. 


Blomfield-Swanson Brokerage 


The HERMAN NAGEL CO. - 53 W. Jackson Blvd. » Chicago 


Kansas & Missouri 

Bartels & Shores Ch<mical Co. 
Kansas City 7, Mo. 

Utah & Idaho 

Warner Arthur Grain, Inc. 
Ogden, Utah 

California 

Pan Western Distributors 

San Francisco 7, Calif. 
Colorado 

Farnham-Morris Company 
Denver 2, Colorado 


SAFETY FIRST 

New Circus Actress: “Sir, since this js 
my first circus job, I'd appreciate your ad 
vice in how to keep from making mistakes,” 

Boss Man: “Well—for one thing, don't 
ever undress in front of the bearded lady!" 

* * & 
WONDERING 

Mrs. ‘Iggins: “Sometimes I think me 
‘usband has tired of me.” 

Mrs. “Arris: “And may I ask why, dearie?” 

Mrs. “Iggins: “Well, always ‘e was one 
fer keepin’ to ‘imself, but now that ‘e ain't 
been ‘ome in seven years, it sets me won- 
dering!” 

* & 
CURIOUS 

A merchant took out a fire insurance 
policy and the same day his store and con- 
tents burned to the ground. The insurance 
company suspected fraud, but it couldn't 
prove anything. It had to be content with 
the following letter: 

“Dear Sir: You took out an insurance 
policy at 10 a.m., and your fire did not 
break out until 3:30 p.m. Will you kindly 
explain the delay?” 

& 
NEW-FANGLED NONSENSE 

Hiking back to civilization after their car 
broke down, the party of hunters stopped at 
a lonely cabin to ask for shelter and a meal. 
Somewhat ungraciously the woman of the 
house agreed, and for supper set a platter 
of pork chops and potatoes before them. 
One of the men complimented her on the 
fine meat 

“Ought to be,” she snapped. “None o’ 
thet butchered stuff. This here hog died 
himself a natchural death!” 

Protect the birds. The dove brings peace 

and the stork brings tax exemptions. 


SHORT CHASE 

The train jerked to a sudden stop. 

“What happened?” demanded the nerv- 
ous old lady of the conductor. 

“Nothing much, madam,” he replied 
soothingly. “We ran over a cow!” 

“Was she on the tracks?” was the next 
question. 

“No, madam, of course not,” exp/ained 
the conductor patiently. “But we ‘nally 
managed to catch her by cutting across 
that corn field!” 

* * 
DIPLOMAT 

“Pa” said Hector, looking up fro the 
beok he was reading, “What is meant by 
‘diplomatic phraseology’?” 

“Well,” replied his father, “If you were 
to say to a homely girl. “Your face would 
stop a clock,’ that would be stupidity. But 
if you said to her ‘When I look into your 
eyes, time stands still,’ that would be diplo’ 
matic phraseology!” 
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THE SIGN OF THE 4 X’S 


Ever notice those 4 X’s on the famous Pillsbury’s Best trade-mark? 
Here’s our means of bringing them to life. This emblem stands 
for 80 years’ experience in making quality products for American 
homes and farms—The Pillsbury pledge of supreme quality in 
feeds, as it is of all other Pillsbury products. This sign is 

going the rounds these days—so don’t be surprised if our 
salesman tries it on you the next time he calls. 


President, Feed and Soy Division 


Pillsbury Mills, Inc. 


Clinton, Iowa 


OP.M.L 
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than others. 


Your product is important to you and to your custom- 
er. So... don’t just put it in a bag... put it in 
a Chase Bag—the premium container for your 
premium product—the container that gives 
you all 6 of these important advantages: 

1. Better Appearance 

2. Clean, Colorful Printing 

3. More Sales Appeal 

4. Better Materials Protect Your Product 

5. Better Acceptance of Your Product 

6. Especially Designed for Your Product 


‘Your Chase Salesman is a Packaging Expert 
who will be glad to help provide a more eco- 
nomical and more efficient container for your 
product. Don’t delay—write us today on this 
important subject. 


A S E KS A G Co. GENERAL SALES OFFICES, 309 WEST JACKSON BLVD., CHICAGO 6, ‘LL. 


BOISE e DALLAS TOLEDO DENVER DETROIT MEMPHIS ¢ BUFFALO ST. LOUIS NEW YORK e CLEVELAND e MILWAUKEE 
PITTSBURGH ¢ KANSAS CITY « LOS ANGELES « MINNEAPOLIS ¢ GOSHEN, IND. e PHILADELPHIA « NEW ORLEANS e ORLANDO, FLA. ¢ SALT LAKE CITY 
OKLAHOMA CITY ¢ PORTLAND, ORE. e¢ REIDSVILLE, N.C. © HARLINGEN, TEXAS ¢ CHAGRIN FALLS, O. « HUTCHINSON, KAN. ¢ CROSSETT, ARK. | 
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C. W. Sievert 


By C. W. SIEVERT and DR. B. W. FAIRBANKS 


The abstracts and digests of current animal nutrition literature appearing on this page 
are prepared expressly for The Feed Bag by C. W. Sievert, Chicago feed consultant, and 
Dr. B. W. Fairbanks, noted animal nutritionist. An unusual and interesting feature of these 
digests are the comments as to the commercial importance and significance of the work. 
Readers should note that the opinions expressed are those of the authors and are not 
necessarily shared by the publishers of The Feed Bag. 


B. W. Fairbanks 


Title: NXanthopterin in Animal Nutrition. 
Author: Anonymous 

Publication: Nutrition Reviews, Vol. 7 
(May, 1949), pp. 131-133. 

Digest: The nuclear structure of xanthop- 
terin and that of folic acid (pteroylglutamic 
acid) are identical. 

Norris and Majnarich (American Journal 
of Physiology, V. 152 (1948) p. 179 ob- 
served that folic acid was ineffective in 
stimulating proliferation of cells in bone 
marrow, whereas xanthopterin was imme- 
diately active, the authors attribute the lag 
cbserved with folic acid to the necessity for 
degradation of this substance to xanthop- 
terin before it can be utilized by the bone 
marrow in erythropoiesis. 

Both folic acid and xanthopterin occur 
naturally. 

Comment: Our comment is the question 
asked by the writer — Do folic acid and 
yanthopterin function independently, or is 
xenthopterin an active form of folic acid? 

* 

Title: 
Authors: 
banks 
Publication: 
Feed Bag. 
Digest: This digest is prepared especially 
for this issue of The Feed Bag. It presents 
basic information which you will want to 
consider in time to plan your feeds and 
their registration for next year. It is a mat- 
ter that should not be rushed, but neither 
should it be put off too long. 

All information now available about APF, 
its relation to vitamin B12, its effectiveness 
in rations containing no animal products, 
does not agree in every respect. In general, 
it agrees quite well, and one may be quite 
sure of several things. 

APF is a complex of two or more vita- 
inins, one of which is vitamin B12. Another 
may be “the whey factor” or vitamin 13 
(a name which has been suggested), and 
possibly others. 

APF is needed by non-ruminants, espe- 
cally for reproduction and early growth. 
Smaller amounts—or much smaller amounts 
—seem to suffice for later growth and 
adult maintenance or for fattening. Rumi- 
hants seem to make their own APF, pro- 
vided they are supplied with the very small 
amount of cobalt needed as a component 
part of vitamin B12. 

Meat products, fish products (meal, solu- 
bles), dry skim and dry buttermilk are natu- 
tal sources of APF. Fresh growing forage 
(alfalfa for example) contains it, but the 


Animal Protein Factor 
C. W. Sievert and B. W. Fair- 


Written especially for The 
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same material dried either artificially or by 
the sun, contains very little. 

Methods of assay are not yet fully stan- 
dardized. Some products are described in 
terms of approximate vitamin B12 content. 
Two microbiological methods are being 
used, the L.L.D. (lactobacillus lactis Dor- 
ner) and the L.L. (lactobacillus Leichmannii) 
methods. Both methods have good value in 
standardizing a product. Further work will 
undoubtedly clarify assay procedure. 

Several commercial products are available 
that are stated to contain a certain number 
of milligrams per pound. As more products 
are definitely guaranteed and found to per- 
form in accordance with the claims made, 
we can expect more and more feed manu- 
facturers to use APF concentrates in those 
feeds where such use seems to be of value. 
Comment: APF (animal protein factor) is 
a vitamin substance—a mixture of two or 
more previously unknown vitamins. It is not 
a protein at all. It is not a source of amino 
acids. Its use does not relieve the responsi- 
bility of getting enough protein into the 
feed. 

It would seem that plant proteins plus a 
proper amount of APF will take the place 
of much of the meat scraps, fish meal and 
fish solubles we have been using. There is 
a definite concensus that some actual animal 
protein products should be retained in a 
feed in order to get full growth rate and 
feed efficiency. 

When removing part of the meat scraps 
and fish meal from a ration, remember that 
you are not only taking out protein, but 
also calcium and phosphorus, and water 
soluble vitamins. These must be replaced 
as well as the protein. Using APF is there- 
fore not a simple matter of displacing ani- 
mal protein with plant protein and APF. 
You must also replace the other nutrients 
that may have been removed in order to 
retain a good product. 

APF need not be added to a feed already 
performing satisfactorily. APF is not actu- 
ally new—we have always had it but we 
didn’t know it. Feeds containing enough 
APF from natural sources need no added 
APF concentrate. Formulas for good feeds 
containing animal protein products need 
not be cast aside and plant proteins plus 
APF—and added calcium, phosphorus and 
water soluble vitamins—be put into the feed 
instead. If you have good performing, de- 
pendable feeds using animal products—and 
can get the animal protein feeds and meals 
—then by all means stay with them. Good 
feeds always did contain all needed nutri- 
ents, even though we didn’t know the names 


of all the nutrients. We have added APF to 
our known list of needed nutrients (in cer- 
tain feeds), and undoubtedly there are oth- 
ers still to be discovered and named. Do 
not let anyone, knowingly or unknowingly 
stampede you into discarding a good per- 
forming feed that has stood by you for 
years. On the other hand, it might pay to 
look into some of these newer things, com- 
paring feed efficiency and price. In that 
way we can clearly arrive at what to do in 
order to make our feeds worth the money 
at all times. 
=> 

Title: Relative Requirement and Source of 
Vitamin B12 for Turkeys and Chickens dur- 
ing the Later Stages of Growth. 
Authors: R. J. Lillie, S. J. Marsden, A. C. 
Groschke and H. R. Bird (U.S.D.A. Belts- 
ville.) 
Publication: Poultry Science, Vol. 28, 
(July 1949) pp. 541-48. 
Digest: “The requirement of the turkey 
poult and of the growing chick for vitamin 
B12 appears to be less, per unit of feed, 
during the later than during the early stages 
of growth. 

“Experiments with Rhode Island Red 
baby chicks indicated that meat meal was a 
less potent source of vitamin B12 than was 
fish meal. Meat meal was an effective sup- 
plement, however, when fed as 8 per cent 
of the diet. 

“Rhode Island Red pullets reared on 
range were fed a diet containing soybean 
oil meal as the principal source of protein 
with 4 per cent of fish meal until they were 
8 weeks old. The pullets then were divided 
into two equal lots, one of which received 
21%% per cent fish meal and the other, no 
fish meal. There were no important differ- 
ences in growth rates, age at sexual matur- 
ity, or subsequent egg production and 
hatchability. 

- “That no apparent differences in growth, 
egg production, and hatchability were ob- 
served in pullets fed fish meal 8 weeks and 
then 22-24 weeks on range indicates that 
when the critical requirement for vitamin 
B12 is well supplied during the first 8 weeks 
or life, supplements rich in B12 can be 
eliminated from the diet of pullets on range 
after 8 weeks of age. 

“However, a practical source of B12 can- 
not be eliminated from diets of growing 
turkeys on wire floors. The poor growth 
response of turkey poults fed fish meal 4 
weeks and then meat meal afterwards, as 
compared with that of poults fed fish meal 
8 weeks and then meat meal afterwards and 


_ of poults fed fish meal throughout the ex- 
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periment, shows that the vitamin B12 poten- 
cy of the diet cannot be reduced after 4 
weeks of age but can be reduced after 8 
weeks of age. 

“The experiments in which a special 
sample of meat meal was compared with fish 
meal and cow manure indicated that meat 
meal was a less potent source of B12 than 
was fish meal, thus confirming previous re- 
ports (Bird and Groschke, 1942). The re- 
sults also show that the meat meal used was 
an effective supplement when fed as 8 per 
cent of the diet for growing chicks.” 

In this work, the term vitamin B12 is 
used in place of the term “unknown growth 
factor” previously used by these authors. 
Comment: Note carefully that a source of 
vitamin B12 is not needed after 8 weeks 
provided the chicks are on range. 

Note also, that turkeys on wire (therefore 
not on range) need some vitamin B12 all 
the way, but not as much after 8 weeks as 
they did before. 

These things are important to a feed 
manufacturer and he should remember 
them. If your growing feed is for use on 
range, then APF is not needed. If the birds 
are on wire, then you must supply some. 

We are tempted to compare these find- 
ings, in good part at least, with the swine 
nutrition studies initiated several years ago 
by one of your scribes, the Vermont Yankee 
at the University of Illinois, (although the 
Dumb Dutchman had a finger in it too, as 
did some others). The “critical period” for 
pigs is comparable with hatching egg pro- 
duction and early chick or poult growth. 
The “carry-over” from the sow to the pig, 
thru gestation and lactation is just like the 
“carry-over” from the hen, thru the egg to 
the good lively chick. The need for “un- 
known factor or factors” is demonstrated by 
“dry lot’ as compared with good pasture 
feeding, and is directly comparable to “on 
wire” versus good range feeding of chicks 
cr poults. 

Title: The Effect of the Dietary Level of 
Cottonseed Meal on Hatchability. 
Authors: B. W. Heywang, C. A. Denton 
and H. R. Bird (U.S.D.A.) 
Publication: Poultry Science, Vol. 28, 
(July 1949) pp. 610-17. 
Digest: It is known that cottonseed meal 
when used in appreciable amounts in egg 
mash is guilty of causing olive-colored yolks, 
and sometimes pink whites. It is also ac- 
cused of bringing about poor storage qual- 
ity of eggs. 

There are times when cottonseed meal is 
relatively cheap and more information is 
needed about its limitations and possible 
ways of correcting them. Hatching eggs are 
not stored and possibly cottonseed meal can 
be used in hatching egg production. The 
product could be a suitable ingredient for 
breeding mash, although apparently not for 
commercial egg mash. 

A previous experiment (Heywang 1947) 
showed that 15 per cent of cottonseed meal 
or soybean oil meal, or 7% per cent of 
each, were of equa] value in laying rations 
containing enough fish meal or meat scraps 
to furnish 3 per cent animal protein. Egg 
production, feed consumption, live weight 
and mortality were the criteria used. 

In these new experiments hatchability 
was studied using rations composed largely 


of corn, with some alfalfa meal, mineral 
and vitamin supplements; and 10, 20 and 
30 per cent of hydraulic and solvent cot- 
tonseed meal. Some diets also contained sar- 
dine meal or casein. White Leghorns were 
used, confined in bare yards under the 
houseless system used in Arizona. 

“These results indicate that 10 per cent 
of either hydraulic or solvent cottonseed 
meal may be included in the diet of breed- 
ers with no adverse effect on the hatch- 
ability of their eggs, if the meals do not 
contain more than 0.12 per cent of free 
gossypol. 

“The inclusion of sardine meal in some 
of the diets containing the meals—did not 
result in increased hatchability, and the in- 
clusion of casein resulted in decreased hatch- 
ability. 

“The pullets fed the diets with hydraulic 
meal at the 20 and 30 per cent levels gained 
weight, while the pullets fed the solvent 
meals at the 20 and 30 per cent levels lost 
weight.” 

Comment: When any one source of plant 
protein gets relatively high—tries to “price 
itself out of the market”—then we certainly 
want to know what other ingredients will 
do. That helps keep feed prices in line. 
Title: Pelleted and Unpelleted Diets High 
in Dehydrated Green Feeds for Turkeys 
Grown in Confinement. 
Authors: S. J. Slinger, K. M. Gartley and 
E. V. Evans, (Ontario Agricultural College) 
Publication: Poultry Science, Vol. 28, 
(July 1949) pp. 556-61. 
Digest: “Groups of Broad Breasted Bronze 
turkeys were fed mashes containing 10, 15 
and 20 per cent of a mixture of equal parts 
ot dehydrated alfalfa and dehydrated cereal 
grass in both pelleted and unpelleted form. 

“The results of the experiment indicate 
that while slightly better growth rate was 
obtained from the lower levels of green 
feed, even the 20 per cent level gave satis- 
factory results. Much greater differences 
were found between the pelleted and un- 
pelleted mashes however, than between the 
level of the dehydrated products. The 
weights of all the groups: receiving pellets 
were greater than those of any group re- 
THE FEED 8AG 


"Do | give this medicine to the chickens 
before or after meals?" 


ceiving mash, significantly so in most cases. 
More advantage appears to be gained by 
pelleting mashes containing 15 and 20 per 
cent of dehydrated products than one cop- 
taining 10 per cent. 

“Based on total feed consumption, effj. 

ciency of gain tended to be increased by 
pelleting, but the differences were not 
marked.” 
Comment: There you have it—or have 
you? We can see some folks say “this proves 
pellets are vastly superior to mash’. But 
let’s look a bit more closely than the above 
quoted portions of the summary. Let's con- 
sider this statement also quoted from the 
article. “During the course of the experi- 
ment all groups being fed pellets began to 
featherpick at a relatively early age. None 
of the groups fed unpelleted feed developed 
this vice. After the practice became preva- 
lent in the pelleted groups, all the birds 
were bitted.”” This did not reduce feed con- 
sumption but it stopped feather picking. 

Without question, pelleting improves ra- 
tions that are bulky, so that the birds can 
eat more and get the needed total nutrients 
required for a good growth rate. 

Title: The Effect of Pelleting Chicken Ra- 
tions on the Incidence of Cannibalism. 
Authors: G. E. Bearse, L. R. Berg, C. F. 
McClary and V. L. Miller (Western Wash- 
ington Experiment Station.) 
Publication: Presented by Dr. Bearse at 
the Poultry Science Association meeting in 
Guelph, Ont. 8/2/49 
Digest: A comparison was made of the 
tendency of cannibalism to develop in grow- 
ing White Leghorn pullets when fed rations 
as mash and as pellets. Three rations con- 
taining 8, 13 and 18 per cent fiber were 
used. The increased fiber in the rations was 
brought about by replacing corn with oat 
mill feed. 

Comparing rations of the same fiber level, 
feather picking commenced at an earlier 
age in the pellet fed pens than in the mash 
fed pens. Likewise there was a greater inci- 
dence and severity of picking at each of 
the observations made at 6, 14, 22 and 32 
weeks of age in the pellet fed groups. The 
higher levels of fiber did not prevent feather 
picking from becoming a serious problem 
when the ration was fed in pellet form but 
did so when fed in the all-mash form. Mor 
tality from cannibalism was higher when 
the ration was fed in pellet form. 

A further comparison was made with 

crossbred fryers using a high corn diet. 
Some feather picking was noticed in the 
pellet fed pens at 9 weeks of age and by 
10 weeks approximately half of the birds 
were picked. There was no feather picking 
in the pens fed all-mash. 
Comment: Here is evidence that the pel 
leted form of feed seems to increase canni’ 
balism. We have “digested” other papers 
showing that the pelleted form of feed in 
creases the rate of feed consumption and of 
growth. It evidently is not an unalloyed 
benefit to feed pellets. The resulting in 
creased cannibalism may bring about more 
damage. than an increased growth rate can 
overcome. “You pays your money and you 
takes your choice,” may be good enough 
advice -when asked whether or not it really 
pays to pellet feed. We'll be watching it all 
along the line. 
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MORE PROTEIN, VITAMIN B-1 for Dairy Cows 


Without extra cost to your 
feeders, ‘‘New Process’? means 

two pounds more protein in 

every bag. What’s more, the vitamin 
B-1 has been more than doubled. 


There’s nothing like linseed 
meal for putting on that silky Saked 
coat and hide. For half a century, es 
“Minnesota” Meal has been an bie: 
important factor in finishing steers. oe 


WRITE e WIRE e PHONE FOR A QUOTATION he 


Write for a supply of NEW PROCESS MEAL Circulars 


INNESOTA LINSEED OIL COMPANY 4a 


Minneapolis 21, Minnesota e« STerling 4893 
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DAWE’S MANUFACTURING COMPANY 
4800 South Richmond St., Dept. FB-44 
Chicago 32, Illinois 


(Please attach to letwerhead) 


YES, we want to receive your FREE TECHNICAL BULLETINS. 


DO YOU KNOW the inside facts about Animal Protein Factor? 
DO YOU KNOW about the relation of feathering to rapid growth of Broilers? 
DO YOU KNOW the “Key” to Health and Profits in Dairy Feeding? 


(Confidential information regarding these three important questions is contained in Dawe’s New Tech- 
nical Service Bulletins. You may examine these Bulletins free of charge by sending in the coupon below). 


This COUPON TODA’ 


It Is the 


to EXTRA POWER 


For YOUR FEEDS 
312-A 


THE FEED BAG — September, ‘949 


Can Mean to YOU and YOUR Feed Business? 
= | q 
a 
ZEB GOOD F 
KNOW. 
LEDGE 
IS 
POWER 
| CUT OUT and MAI. 


This is the second and concluding in- 
stallment of an address on “The Chal- 
lenge of Communism” delivered by 
Kar! E. Mundt, United States Senator 
from South Dakota, at the annual con- 
vention of the Central Retail Feed asso- 
ciation held in Milwaukee June 6-8. 
For information on how you can obtain 
copics of this speech, see the box else- 
where on this page. — Epiror’s Nore 


Now let’s put that down to brass tacks 
on this matter of communism because there 
are two or three things you've got to know 
about communism if you're going to defeat 
it, if we're going to protect ourselves against 
it and I think that businessmen and women 
like you are realists enough to know that we 
are either going to have to surmount com- 
munisn or surrender to it, and most of us 
if we eat a little spinach and take care of 
ourselves are going to live long enough to 
see that final decision made because it’s 
likely enough to be made within the next 
decade. Either we must surmount it or sur- 
render to it. We better defeat it in peace, 
defeat it in war or live under it. No use 
kidding ourselves that an ism that now has 
half the world is going to stop of its own 
volition. No use trying to kid ourselves into 
believing that a thief in the night who has 
been able to steal all the merchandise in the 
store isn’t going to come back and steal the 
safe before he quits his brigandry and rob- 
bery. So we’ve got to do something about 
it. It doesn’t make any difference how rich 
we get, how fat we are and how free we 
feel if we don’t do anything about defend- 
ing ourselves. 

While all these political jackals parade 
around as communists and synthetic liberals 
and pseudo-progressives and crackpots and 
crypto communists, left-wingers, parlor pinks 
and punks, if we give them a free hand, they'll 
take over and run our machine into chaos. 
So the first thing about communism we 
must know is this—that it is not an eco- 
nomic theory. If it were just an economic 
theory, I'd say let it try itself out, it will 
fail. Let it experiment, it won't succeed. 

When Karl Marx wrote it down and Dr. 
Engel wrote with him for the first time a 
century ago, they said that communism is 
a way of economic life that believes that 
you should take from people according to 
their ability and give to people according 
to their need. Share and share alike. No- 
thing particularly bad about a theory like 
that except that it won't work. You've got 
to have a dictatorship to make it function. 
Otherwise I'd say, try it out someplace, see 
what happens to it. You could preach a 
Pretty good sermon about that on a Sunday 
morning. Sounds like a great humanitarian 
concept—there’s a fellow that has too much 
—cut him down. Here’s a fellow that 
doesn’t have enough—build him up. We 
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The Challenge Communism 


What it is and How We Can Protect our Freedom 


By SENATOR KARL E. MUNDT 


Methodists in fact practice that—we call it 
tithing. That is, we don’t practice it but we 
preach about it—it’s a great theory, tithing. 
We Methodists think ten per cent, is the 
correct percentage. If a fellow has too 
much, cut him down ten per cent, give ten 
per cent to the fellow that doesn’t have 
quite enough. Well, the communists just 
make it 40 per cent better. They take away 
half of what he’s got and lay it out, theo- 
retically. But like us Methodists they don’t 
practice what they preach! 


Now, I submit to you—and we're not 
going to have time this morning to demon- 
strate it fully because there are some other 
things I want to say and time is passing 
rapidly-—but I submit to you and I will try 
to prove it in two or three long-winded 
sentences that communism is not an econ- 
omic theory, it has never been used as an 
economic theory and you and I can’t win 
the contest against it until we open our eyes 
and recognize it for what it is and not for 
what the communists themselves falsely say 
it is. 

Why isn’t it an economic theory? They 
tried it as such. One time in 1917 when the 
Kerenskyites first got power in Russia after 
they overthrew the Romanoffs and the Czars 
they started out on the theory of sharing and 
sharing alike. What happened? Russians are 
like Americans in that respect. People are 
a great deal similar. The folks who were 
having things taken away from them to 
give to the folks who didn’t have anything 
at all just held back and refused to move 
forward in the tugs; They dragged their 
feet. They resisted and they had to give to 
the state the power, the authority to take 
from those who had too much to give to 
those who had too little, to make the Rus- 
sian people work, to share activities and to 
share the spoils, and so after 90 days com- 
munism became a political dictatorship in 
Russia and at no time before or since any- 
where in the world has communism even 
been tried as an economic theory. 


When I visited Russia in 1946 what did 
I find in Leningrad, Stalingrad, Minsk and 
Moscow? I found people working at piece 
work at the production line. I found there 
a system of state socialism which is almost 
indistinguishable from the one that Hitler 
had in Germany. Except for the length of 
the mustache of the dictator and the color 
of the flag, you could interchange nazis and 
communists all day long and the machine 
would move along just as smoothly when 
you got through. Nazism and communism 
are almost identical. 

We'd whip this thing called communism 
very speedily but being clever propagan- 
dists, having worked at this business of de- 
ceiving credulous people now for 30 years 
since they took over in 1917, 32 years ago to 


be exact, the communists call themselves a 
political party and so a lot of unsuspecting, 
gullible Americans say, “Well, they must be 
a political party because they call them- 
selves a political party.” 


Now, good friends, you know a political 
party when you see one. It’s just as easy 
to recognize a political party by its distin- 
guishing characteristics as it is easy to 
recognize a church or a circus. You 
know a church when you see one because 
it has a steeple on it, it’s got tinted win- 
dows, it has pews in it, it has a pulpit, it 
has a preacher, or a priest or a rabbi and 
it’s a place of sanctuary. It usually has a 
contribution platter in which you're sup- 
posed to drop something besides a button 
from your pants and it’s a place where 
people go to meet together for the purpose 
of making a community a better place in 
which to live and for the purpose of leading 
better lives—of course you can recognize 
a church when you see one. And you recog- 
nize a circus when you see one, because a 
circus has a tent and it has clowns and it 
has lions, it has elephants, and if it’s a good 
old-fashioned circus it has a circus parade 
with a steam calliope, steaming and puff- 
ing and blowing down at the end of the 
parade. A circus is a place where people 
go to drink pink lemonade, eat peanuts, 
watch animals and trapeze performers en- 
gage in their acts. You go to a circus to 
have a good time and you know a circus 
when you see one. 


You know a political party when you see 
one too. You just analyze it. It has charac- 
teristics just as clear and just as obvious 
and just as definable as either a church or 
a circus. A political party has candidates for 
office, it selects the candidates through 
some process of convention or through 
some process of petition by which they get 
on the ballot. A political party attains its 
objectives by holding campaigns in which 
people try to persuade folks to vote with 
them or for them for individuals or policies 
or purposes or projects or programs. It has 


le YOU CAN HELP TOO 


You can do your part to help fight 
communism in America by mailing cop- 
ies of Senator Mundt's talk to your 
friends and customers. The entire text of 
his remarks has been reprinted in pamph- 
let form by the Central Retail Feed asso- 
ciation and copies are available at ac- 
tual cost. These 28-page booklets will 
fit a No. 10 envelope and are being 
offered for sale at the following prices: 


Less than 100........ 10c per copy 
10040-5002. 7!/ac per copy 
Over 5c per copy 


Send check with order to the Central 
Retail Feed Association, 1712 W. St. Paul 
Ave., Milwaukee 3, Wis. 
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advertising and speeches, precinct commit- 
tee workers and folks gathering up a cam- 
paign war chest and above everything else 
a political party attains its objectives by 
people going to the polling places and vot- 
ing their attitudes and opinions. So you 
know a political party when you see one. 


Now let me give it to you straight from 
the shoulder in words so definite that no 
communist and no unknowing apologist 
for communism can deny it. The communist 
party is not a political party, it has never 
been a political party, it does not operate 
as a political party in any country that it 
now controls, it never attained power any- 
place in the world through acting like a 
political party and it doesn’t now in any 
land of the world seek to achieve its ob- 
jectives through the activities of a political 
party. 

In Russia the communists got power by 
revolution. In Lithuania, Latvia and Esthonia, 
the next three countries to go, they got 
their authority by aggression: the Red army 
walked in and refused to walk out again. 
The next country to go was Albania, down 
in the southern part of Europe and there 
they got a little dictator by the name of 
Hoxha, an Albanian Quisling, who helped 


to over-throw the government through a 
coup d'etat, or internal revolution, civil 
war. There are one, two, three, four, five 
countries in the communist clutch so far, 
but not an election, not a candidate, not a 
ballot, nothing remotely resembling a poli- 
tical party. Then come the three countries 
of the Balkans to give us eight; Rumania, 
Bulgaria and Hungary. How did they get 
them? By outsmarting us at Yalta? Yes. 
Walking the Red army in? Yes. Power, 
aggression, intrigue, espionage, penetration, 
yes. But not an election held in any of 
them except in Hungary. And in Hungary 
they held the election while I was there. 
The Small-holders party, the anticcommun- 
ist party got 72.6 per cent of the votes. 
They've never held a vote in Hungary 
sir.ce and the communists control it today. 
How did they get control? By kidnapping 
the party in power. Putting the officials in 
jail. Shooting some of them. Sending some 
of them to Siberia. Chasing some of them 
to the United States, where they are poli- 
tical refugees, but they didn’t hold an elec- 
tion, they didn’t operate like a political 
party there any more than elsewhere in the 
world. They never have. They never do. 
They never will. 
Then comes 


Yugoslavia. They went 


Stonemo Float Has Lots of Eye-Appeal 


One of the floats that attracted a lot of 
attention during the street parade held in 
cennection with the Delmarva Chicken Fes- 
tival last month at Salisbury, Md., was the 
Stonemo entry pictured above. The float, 
sponsored by the Stone Mountain Grit Co., 
Lithonia, Ga., was designed in tones of 
green and white. During the parade two 
small children occupied seats under the 
arbor and drove the two large papier-mache 
chickens perched on the front. The float 
was developed by Hooper Parrott, one of 
Stonemo’s representatives in that area. 

Another highlight of the festival was a 
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chicken cooking contest sponsored by the 
management of the festival and the Poultry 
€& Egg National Board. The contest drew 
142 home-makers who matched culinary skill 
in cooking 142 different chicken dishes on 
50 new stoves set up on a production line 
basis. The winner was Mrs. A. L. Karlik, 
Salisbury housewife who received around 
$500 in cash and merchandise for her 
broiled chicken recipe that uses a lemon 
and sugar combination. Fried and_ pot- 
roasted chicken took the other prizes among 
a wide array of delicious dishes. 


under the hammer and sickle the same way 
exactly that Albania did, in interns! reyo. 
lution. Then comes Czechoslovakia. 
freely and frequently in our mind because 
it’s the most recent one. You know what 
happened there. There the communi’; used 
the formula they are using in America— 
espionage, penetration, stealth, puttin: com. 
munists in positions in the federal 
ment at Prague. When they had eigh: com. 
munist cells established they pulled t':c rug 
out from under Masaryk and Ben ~ and 
established a communist totalitarian ¢ jvern- 
ment there, by force of intrigue, ©xactly 
the same way as Elizabeth Bentle» and 
Whittaker Chambers and Carl Aldre Mar. 
zani and Alger Hiss and Judith Coplon and 
the rest of them were trying to do in America, 


Putting communists in federal jobs in 
Washington by deception is a major com: 
munist objective. Judith Coplon in the de 
partment of the Attorney General! It would 
be mixing a metaphor or I would say, that 
indeed is a red herring come home to roost! 
There you find an illustration of how com 
munism in our country influences the gov 
ernment. Let me give you one statistic, 
Statistics are hard to remember, they're 
difficult to analyze but let me give you one 
from the state department. It’s from Jack 
Peurifoy. Jack Peurifoy is Assistant Secre- 
tary of State in charge of security under 
Dean Acheson. He’s a South Carolina 
Democrat. As a member of the House Com- 
mittee on Un-American Activities I worked 
with him for years trying to get the com- 
munists fired out of the State Department. 
His last report to our committee shows that 
151 communists have been fired from the 
American state department since Yalta. 
Since Yalta! Have you still any wonder in 
your mind how it happened that we were 
sold down the river at Yalta? Remember 
151 communists then in the state depart 
ment were sending to the higher-ups dis- 
torted briefs, perverted pieces of informa 
tion, adulterated reports, polluting their 
minds and disturbing their thinking so they 
couldn’t act wisely and properly at Yalta. 
Let me put 151 good Americans in the 
Kremlin in the foreign office and I'l! have 
old Joe Stalin marching up and down Red 
Square singing Yankee Doodle Dandy, 
waving the Stars and Stripes in 90 days. 

They had 151 of their communist-serving 
boys helping them muddle up our thinking 
at Yalta, Potsdam and Teheran. Mor than 
151 because some of them are still there 
today. How do I know they are? Jack Peuri 
foy told me so. I said, “Gee Jack, that’s 
pretty good, getting rid of 151. Ha:e you 
got them all out?” 

And he said, “no.” 

I said, “Why don’t you fire the re<?” 

He said, “we would if we could it we 
don’t know who they are.” 

“But how do you know they're cre?” 

“Ah, we can tell by reading and st: dying 
some of the reports they send ups’ irs to 
the Secretary of State. Because any ‘onest 
American would conclude those repo ts are 
written to serve Russia and not America. 

When the whole story of the story on 
China is written they're going to fin: some 
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Individual 


Poultry Wormer 


: Ro ta- Ca ps 
FOR THE REMOVAL OF 
LARGE ROUNDWORMS AND 


INTESTINAL CAPILLARIDS 
iN CHICKENS AND TURKEYS 


EACH TABLET CONTAINS 
ICOTINE MONOETHIODIDE 


“NICOTINE (Expressed 


Removes large roundworms 
and intestinal capillaria worms 
from chickens and turkeys 


Phe is a poultry wormer you sell the 
year-round. Dr. Salsbury’s Rota-Caps can be given to 
birds “in-production”...because they remove 

: - damaging worms without egg loss. This gentle action 
Complete Line Of . 
Poultry Wormers Includes is due to Dr. Salsbury’s exclusive worm-removing 
DR. SALSBU =e compound ROTAMINE. Rota-Caps are preferred 5 
Wormix to 1. Intensive advertising in farm and poultry papers 
Easy-to-use flock wormer. Hand- helps pre-sell your customers. For greater profit... 


mix in a bucket...sprinkle on 


feed. Removes large round- increased good-will, promote Dr. Salsbury’s 

d 1 f 
Yc ete a gy Rota-Caps. Available in 50, 100, 200 and 500 tablet 
packages. Order, today. Profitable dealer discounts. 


DR. SALSBURY’S LABORATORIES 
Charles City, lowa 
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What happens when you become 
a LARRO DEALER? 


General Mills 


© “TONNAGE GREW STEADILY” Minnesota, pictured above. 


“In March, 1948, I took over the Larro franchise. 


“There is no question in my mind about the quality 
of Larro Feeds or the Larro Feeding Programs. Over 
and above this quality, the amount and type of work 
done by the Larro field representatives is certainly 
something very valuable as far as my feeders and I 
are concerned. These field representatives do a very 
thorough job in service work as well as selling, and 
if the problem is too big for them, they are the first to 
recognize it, and they then refer it to their staff of 
highly trained scientists at the Larro Research Farm 
who in turn are very prompt with their answers. This 
service is invaluable in rynning a feed business, since 
it means more and better satisfied customers. 


| | General Mills 


‘Farm-tested” FEEDS 


REG. U.S. PAT. OFF. 


“Altogether, I am more than happy that I have taken 
on the Larro franchise and take great pleasure in 
watching my tonnage grow steadily’ 


Mr. Lake’s experience is typical of what happens to 
most every good feed dealer’s business when he takes 
on the Larro franchise. 


For 38 years, Larro advertising in a big list of farm 
papers has been building a reputation for Larro Feeds 
right in your community. Word of the top results 
and top profits produced by Larro Feeds spreads fast 
among your feeders—when you make Larro Feeds 
available to them. The General Mills policy of close 
teamwork with dealers builds sound, substantial busi- 
ness. Let us tell you about it. L-2519 


General Mills 


as, 
FEEDS 


>4 

e Address Dept. 21 at our nearest —_ 
4 i i hicago 
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— Mundt 


(Continued from page 54) 


ccmmunists in the state department were 
responsible for the fact we turned our back 
on Chiang Kai Shek, one of the greatest 
allies America ever had. At a time when 
he could have won the war he was com- 
pelled by agreements at Yalta to give Man- 
churia to the communists which gave them 
the Ruhr of Asia and broke the back of 
Nationalistic China. But that’s a subject 
for a different speech. 


I'm pointing out that at Prague the com- 
munists didn’t act like a political party in 
Czechoslovakia but they were doing just 
whar they have been trying to do to Amer- 
ica, which we hope we have started to stop 
in America. We haven't stopped it com- 
pletely. 


When they caught Judith Coplon turning 
our security secrets over to her Russian 
cohort at the United Nations in New York, 
they put 11 FBI agents on the Pennsylvania 
railroad when she took off from Washing- 
ton and by the time she met her Russian 
communist associate under the elevated 
tracks in New York City she had been able 
to shake off all but one. You are working 
with a pretty clever espionage agent when 
you can shake off 90 per cent of your FBI 
agents in a six hour chase and when they 
found her and opened her purse they found 
the planted atomic secrets they had put 
there for her to steal but to the surprise 
and chagrin of Attorney General Clark and 
the FBI they also found that unbeknown to 
them she had obtained the names of some 
of our secret foreign American espionage 
agents trying to protect America in foreign 
lands, to turn them over to the communists, 
thereby jeopardizing the lives of the coun- 
ter-espionage agents of America. 

You've got to be a pretty unrealistic in- 
dividual I'm sure to say, “Well now, every- 
thing’s all right, they've caught Judy.” Well, 
somebody put Judy in that job and we 
don’t know who that was. Somebody got 
Judy her Russian contact and we don’t 
know who that was. Somebody has been 
putting people like Remington into the job 
he had where he was passing on the exports 
and imports of supplies to Russia and we 
don’t know who that was so we've got to 
keep alert. 

Now, there’s one more country, Poland. 
Poland is communistic too. You know what 
happened in Poland. That was not an elec- 
tion. Those weren't any of the activities of 
« political party. At Yalta we met with the 
Russians and we said, “What are we going 
to do about Poland?” 

And Joe Stalin said, “I know what to do 
about it, give her to me.” 

“Oh,” we said, “we can’t do that, Poland 
was on our side, Poland was an ally. We 
didn’t defeat Poland, we fought with Po- 
land to defeat Germany.” 

Joe said, “Wait a minute, I fought against 
Poland. Don’t forget the Ribbentrop-Molo- 
tov Pact, don’t forget the Stalin-Hitler pact 
in 1939 while the Germans were fighting 
the Poles from the front I started fighting 
them from the rear and between us we 
carved up Poland. Look Uncle Sam, I want 
to keep everything of Poland that I con- 
quered as an ally of Hitler.” 
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And we said, “That's preposterous.” 

“Preposterous or not,” said Stalin. “I 
expect to keep everything I conquered as 
an ally of Hitler against Poland.” 


So we apparently then said, “Pardon us, 
we didn’t quite understand you, it’s quite 
all right, Poland doesn’t belong to us, take 
it away.” And they took it! 

Today nobody in the state department 
tells you much about that but if you go to 
Washington down in the Congressional 
Library you can see the Yalta agreement 
where your name and mine is signed to the 
second most disgraceful document of Amer- 
ican history, the most disgraceful happening 
the next day in the same place when they 
geve Manchuria to Russia and took it away 
from China. But we gave Poland with our 
approval, everything east of the Curzon 
line, to Russia. Russia came in of course, 
happily, singing the Volga Boatman. The 
Russians came so fast and so swift and the 
roads were so dry and the dust was so 
thick, poor Russia when she got there 
couldn’t see the Curzon line so she walked 
clear over and before she stopped she had 


* all of Poland. So we said, “Well, we've got 


an old American custom we drew up in the 


homestead days, possession is nine points 
of the law. Since you now have invaded 
all of Poland we'll not object if you take 
over the whole country.” 

So they didn’t act like a political party, 
they acted like a bunch of thieves but they 
got what they wanted. They got all of 
Poland and two provinces of Germany and 
we said O. K. So we can’t kick about it and 
I'm not kicking, I'm simply pointing out 
that the communists didn’t get it as a poli- 
tical party and there we've gone all the way 
around, we've covered all 11 countries that 
they have. I don’t have to go into China. 
You know what’s happening in China. 
They’re not holding an election in China. 
They're shooting. Shooting Chinamen all 
over the place. 


It’s a war, it’s not an election. Why if all 
you had to do to win an election was to 
have a lot of enthusiasm, make a lot of 
noise to get into power we Republicans 
would be running Washington today. We 
made all the noise in the last election, you 
remember. We got everything but votes but 
in an election it takes votes and the other 
fellow got the votes in a fair election and he 
deserved to win and you and I deserve 


Swinging an the Barnyard Gate 


| SAM's™ 
Store| 


Weren't you a little hasty in firing him, Sam?" 
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what we're getting because he won and 
those who opposed him lost. That’s Amer- 
ica. I respect it, because that’s the way an 
election is run but they haven't held an 
election under communism because the com- 
munist party all over the world is not a 
poltical party. 

I have just five minutes more to define 
just what is the communist party. If it isn’t 
an economic theory, if it isn’t a political 
party, what is it? 

In four words: “It’s an international 
conspiracy.” It’s an international conspiracy 
directed from Moscow. I think you're en- 
titled to a longer definition, a more com- 
prehensive definition, one you can tell your 
sons and your daughters in school before 
they get off to college where some smart- 
alecky college professor is likely to try to 
make communists of them if you're not 
careful. 

Communism is a way of life, therefore, 
that holds that all of the means of produc’ 
tion not only the steel mills but all of them 
—communism is a way of life that holds 
that all of the means of production, all of 
the means of distribution, the railroads, the 
shiplines, the telegraph lines and the flow 
of capital, the banks, the insurance com- 
panies, the building and loan associations, 
the whole economic fabric of the country— 
the whole economic machine — shall be 
operated from the capital city of the land, 
Moscow, Warsaw, Belgrade, Paris, London, 
Washington—operated from the capital city 
under the domination of one group, brook- 
ing no opposition. One group denomina- 
tion with no opposition. If you oppose 
them, what happens to you is what hap- 
pened to Cardinal Mindszenty in Hungary 
or Michailovich in Yugoslavia. If you op- 
pose them it happens to you as it happened 
to Nikolii Petkov in Sofia, Bulgaria; 48 
hours before Senator Barkley and I arrived 
in that city for a conference with him, the 
peasant leader of the opposition, they shot 
him. 

Communism is a way of life then that 
holds that the whole economic machine and 
the political machine shall be run from the 
capital city of the land under the domina- 
tion of one group that permits no opposi- 
tion and in addition, which holds that mem- 
bers of the group anywhere—anywhere in 
the world — members of the communist 
party anyplace in the world must follow a 
program and pursue policies to establish a 
world-wide dictatorship under the Godless 
men of the Kremlin in Moscow. That truth 
is as clear as the path to the country school- 
house. From their own mouths come the 
confessions now. Within the last 60 days, 
Togliatti, the communist leader of Italy, 
Thorez and Duclos, the communist leaders 
of France, Earl Browder and W. Z. Foster, 
the communist leaders of the United States, 
all of them in their respective countries and 
in their respective ways at the order of 
Moscow have said, substantially, “In the 
event of war between Russia and my coun- 
try, Italy or France or America, we com- 
munists are going to be on the side of the 
communists of Russia, because they're go- 
ing to be right in that kind of imperialistic 
war.” 

There they are, by their own words trai- 
tors among us, some of them in our 
churches, some of them in our colleges, 
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some of them in our schools, some of them 
in our farm and labor organizations, some 
ot them in our business institutions, some 
of them in our government, many of them 
in Hollywood, in the radio industry and 
writing columns for capitalistic newspapers 
where the publishers are still too credulous 
to realize it’s dangerous to play with fire 
when you're living in a house containing 
dynamite. There they are, by their own 
confession, in time of war, against us. There 
they are, operating precisely as the German- 
American bund operated in America in 
1938. What can you people do about it? 
That’s the question. 

I've taken you around the world on a 
trip, I've told you honestly and frankly that 
men of my profession, and I'm proud of my 
profession of politics, that we have failed 
you dismally. I tell you that because as a 
youngster in South Dakota my mother 
taught me a lot about the value of honesty. 
I see no reason to kid you into thinking 
we're going to whip communism diplo- 
matically when we've consistently failed in 
our challenges against it. I see no reason to 
let you think that we're going to pass laws 
to protect you when we have failed to do 
it so consistently. I see no reason to try to 
assure you that you're going to be safe in 
your private businesses despite the fact the 
rest of the world is going socialistic when 
I don’t believe it is possible, until and un- 
less you, Mr. John Citizen of the feed in- 
dustry, Mr. John Citizen in every business 
in America, do something practical to help 
yourself. You've got a right to ask me what. 
I've got a responsibility to tell you. And 
I'll tell you in just a very few words. Here’s 
one thing you can do. Maybe you'll think 
of something better—I hope you will. This 
i; a tough battle and we're going to have 
to win it in the next decade—we need your 
help and your thoughts—you may have a 
better idea—if not, here’s mine. 

When you go home to your respective 
communities the latter part of this week, 
go to your Chamber of Commerce, or your 
commercial club or your trade association, 
go to your American Legion, your VFW 
post, your Masonic lodge or your Catholic 
or Methodist church, go to your Rotary 
Club, your Kiwanis Club and all the rest 
and say: 

“Fellows, let's do something to help our- 
selves. Let's organize in our association a 
thing called an American Enterprise com- 
mittee. Let’s have one more committee 


added to those we already have and let this 
American Enterprise committee have only 
one objective. Keep it out of partisan poli- 
tics, keep it out of every other kind of 
activity except this—we propose to protect 
and we propose to promote the American 
enterprise system which is comprised of 
political independence, where each citizen 
can join the party of his preference, can 
run for office or support candidates onder 
the label of the party he approved, c2. or- 
ganize a new party if he so desires, po ‘ical 
independence and competitive private jwn- 
ership—the right to run your own business 
—the right to have and to hold ar” to 
trade and to pass on by will or grai: or 
gift. We're going to organize an Ame~'can 
Enterprise committee to promote and »ro- 
tect the American enterprise system and 
those two great pillars of our free om, 
political independence and private ¢: ter- 
prise.” 

Here’s what I propose that these com- 
mittees do in each of your home ‘own 
communities: 


(1) Take an honest look at the sciiwols 


. of your home town. You pay taxes to sup- 


port the public schools. Take an honest Jook 
through your American Enterprise «om- 
mittee to determine whether or not in any 
course in any year from the first grade until 
they graduate from high school a single 
course lasting as much as one hour per 
week is taught to the students of your home 
town is a subject which could honestly and 
accurately and appropriately be labeled, “A 
Course In What Is Right With America.” 
You'll be shocked if you have the courage 
to make that check in your home town. Be- 
cause they'll show you a history book in 
which American history is taught by some 
smug young college graduate who says: 


“American history is the history of a 
pretty good country and the founder of the 
country was a fellow by the name of George 
Washington, who kept slaves.” And all the 
kids will remember is what an awful slave- 
holder George Washington was! And they'll 
teach them economics by another smug pro- 
fessor who says: 


“Well, economics in America is a private 
enterprise but under the private American 
enterprise system monopoly has gotten prac 
tically everybody in its grip and big busi 
ness is about to take over and there isn’t 
very much left for the little fellow to do.” 
And they'll teach him a course in sociology, 
too. And in sociology they'll probably say, 
“America has a great system of political and 
social freedom but it has some awful s!ums 
and the colored people and the Indians are 
living under most hopeless conditions and 
it’s got a lot of bigotry and intolerance.” 


You can’t find in 75 per cent of the ub 
lic schools of America a single course w vich 
is taught with enthusiasm pointing out 
those things which are right about America 
without a lot of criticisms attached to the 
course which destroy the confidence and 
the faith of the students in this great ‘ree 
system of ours. Make a check in our 
schools. If I’m right you can do somet :ing 
about that. We politicians can’t unde: ake 
it. If I'm wrong, you're living in a /.ost 
exceptional community. Go home anc see 


(Continued on page 60) 
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More repeat orders 

poultry feeds 
KRACO 

Dried Cheese 


Poultrymen come back 
when they get results!* 


This progressive mixer knows how to increase his 
repeat sales! He’s giving his poultry feed customers 
what they warit—feeds that get results. Like hun- 
dreds of other wise mixers, he’s found that Kraco 
Dried Cheese Whey does an economical job of pro- 
moting thrifty growth and maximum egg production. 

Kraco provides valuable milk nutrients that help 
poultrymen raise husky, meaty birds fast... and on 
less feed. When customers get two results like these 
with feeds, they nearly always come back for more! 


*Kraco adds four result-getting 
natural food values to poultry feeds! 


Kraco Dried Cheese Whey is the whey produced 
in the manufacture of Swiss and American Cheeses. 
Added to poultry mashes, it provides these natural 
food elements that help get faster results: 


1. Vitamins: Kraco is a natural source 
of vitamin G (riboflavin), an essential 
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growth vitamin, and other vitamins in the 
B-G complex. 

2. Minerals: Milk calcium and phosphorus to help 
develop strong, deep frames and better egg-producing 
qualities. 

3. Milk protein: Mainly lactalbumin, one of the 
most efficient proteins available for feeding. It helps 
put other feeds to work for fast, thrifty gains—lower 
feed costs! 

4. Milk sugar: 70% lactose, the milk sugar energy 
food for needed nourishment. Also, lactose helps 
maintain intestinal health in the flock. 


Important in coccidiosis control ! 


Under proper sanitary conditions, a special flushing 
mash containing 25% Kraco aids in the control of 
coccidiosis (because of Kraco’s rich lactose content). 
For complete information about Kraco—an econom- 
ical supplement, write: 


Industrial Products, KRAFT 


500 Peshtigo Court, Chicago 90, Il. 
New York « Minneapolis + Atlanta 
San Francisco « Garland, Texas 

Branches in all principal cities 


FOODS COMPANY. General Offices: 
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(Continued from page 58) 


to it that those very unusual teachers of 
yours get a good raise in salary! 


(2) The American Enterprise committee 
in the second place I would like to see add 
one more week to the calendar already pret- 
ty badly cluttered up with special weeks. 
There’s Good Health week and Dairy week 
and Red Apple week and Peanut week and 
Cancer week and all the other weeks. I'd 
like to have you add in each community of 
America a week called Know Your America 
week in which the whole community in a 
joint enterprise for a week would spend its 
time making certain everybody in the com- 
munity and in the farmland around it, 
young and old alike, come to know and 
understand the reason why America has 
grown so great while the rest of the world 
has been slipping into the oblivion of de- 
feat and failure. 


Let them know what political independ- 
ence means to the janitor, to the farmer, 
to the workman, to the clerk as well as to 
the president of the bank and the schools 
and churches. Let them know what the 
competitive private enterprise system means 
where a man can own and have and hold 
something for himself. Start it off on Sun- 
day with every church having its pastor 
preaching a sermon about those things 
which are good about America. I suppose 
part of the business of being a preacher is 
to find fault with your environment and if 
the preachers want to do that 51 Sundays 
of the year I don’t propose to try to dis 


suade them but on one Sunday out of the 
52 how wonderful it would be if in your 
community every sermon were devoted to 
songs, and to prayers and to paeans of 
praise about a way of life which has given 
churches of every kind a better break and 
better opportunities to do their good work 
than any other system in the world. One 
Sunday out of the year, devoted to those 
things which are good about America with 
no criticism spoiling the picture on that 
Sunday. 

And then on Monday, Tuesday, Wednes- 
day, Thursday, Friday and Saturday let 
there be essay contests and oratorical con- 
tests sponsored in the schools with suitable 
prizes and awards, let there be special mo- 
tion pictures in the theatres, let there be 
editorials, radio programs, let there be pa- 
rades and pageants up and down the streets, 
let there be window exhibits in every store 
and shop pointing out the virtues and val- 
ues of our way of life. Let it be a week- 
long, community wide demonstration of 
what made and keeps America great. 

(3) The 3rd job this American Enter- 
prise committee should do is to work 
steadily throughout the year to project the 
dividends of freedom, increasing to more 
and more people of your community. If 
you live in a town, as most of us do, where 
there is some bigotry, some intolerance, 
some racial prejudice, I think the best way 
to correct it is by community education and 
community effort. I think you're going to 
do more to correct that kind of un-Amer- 
icanism by home-town effort than you're 
ever going to do by passing a law in Wash- 
ington which is going to be administered by 


New Officers of Cincinnati Feed Club 


Pledging themselves to a big year in 
1949-50, the newly elected officers of the 
Cincinnati Feed club are shown above at 
the organization meeting of the club where 
plans were made for the coming year’s 
activities. From left they are: Darrell Dome, 


Kentucky Chemical Industries, Inc., vice 
chairman; Sherwood Williams, Buckeye Cot- 
ton Oil Co., director; Sylvester Fischer, 
Schenley Distillers, Inc., chairman; and Dr. 
Philip Schaible, Distillers Feed Research 
council, secretary-treasurer. 


a bureaucrat who is going to have to tell 
you the color of the hair of your secretary 
and the nationality of the maid in your 
home. Your home-town efforts should pro- 
ject the dividends of freedom to the people 
south of the track, to the people in the 
slums, help them get better health condi 
tions, better educational opportunities for 
their children, help them get publi- pic. 
nicking places, and recreational gr vunds, 
help them get a fair day’s pay for an honest 
day’s work, help create for them ec: \omic 
opportunity and better living con“itions 
correcting the problems at home to ; roject 
the dividends of freedom increasingly ¢o al] 
your fellow citizens. For the folks in your 
own home town the American Entetprise 
committees can do a lot to correct some 
unsavory conditions in America that way, 


(4) The fourth and final thing TU like 
to see them do, these American Ente~prise 
committees, is to remember those things in 
life which are worth having, are worth pro- 
tecting and that unless you are now willing 
and ready and able and courageous enough 
to do something to protect the way of life 
in which you believe, you might as well 
face the fact that you're going to lose it like 
the British did, like people throughout his. 
tory have lost it all over the world, people 
too lazy or too cowardly or too ignorant to 
fight for the things in which they believe. 
I urge you to get these American Enterprise 
committees to organize to protect what you 
have, to help expose in your midst any 
communist or un-American forces which 
are there, to help to identify them for what 
they are, to help the people of your com 
munity know what communism is: an inter: 
national, treasonable conspiracy, and noth- 
ing to which respectable and patriotic Amer- 
icans can belong. Those who belong half- 
way and those who apologize for it half the 
time and those who defend. it 50 per cent 
are just that far gone from the standpoint 
of being good Americans. See to it that in 
your town no communists are teaching in 
the schools, preaching in the churches or 
heading the labor organizations, the com: 
mercial organizations, or the fraternal or 
other organizations. Do that thing George 
Washington suggested at Valley Forge, 
“Place only Americans on Guard.” 4 

You've been a patient and a grand audi- 
ence to which I have already spoken too 
long but I honestly believe it is so impor: 
tant that good Americans such as I know 
I am addressing today sense the size o! the 
problem, recognize the source of the chal- 
lenge and then decide with that courage 
and that great talent for action for which 
Mid-Westerners are famous, to do some: 
thing NOW to save yourselves anc the 
greatest country in the world, that | have 
wanted to place this full picture befor. you. 
I know that if you put your should:rs to 
American Enterprise committees o' this 
type and to a program of this kind i: will 
catch on and others will do it also an’ that 
an alert and awakened and active Arverica 
can save freedom here regardless o! what 
happens in the remainder of the ~vorld. 
Finally, it is only by saving freedom here 
that it has a chance for survival anywhere 
in this whole wicked world. 
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Strangles - Septicemia 
Bacillary enteritis 
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POULTRY DRINKING WATER 
SOLETION «3 


12.5% 
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SULMET 
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03 water, 


SULFAMETHAZINE Lederle 


Quickly controls many diseases 


of farm animals and poultry. 
It is available in many forms. 


Year after year, coast to coast 
advertising emphasizes its suc- 
cessful use. 


*Reg. U.S. Pat. Off. 
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How to Figure Your Tax on 
Long Term Capital Gains 


@ EXACTLY how much will it cost me 
in taxes to take my gain in stocks, bonds or 
real estate this year? 


Because this question has been asked of 
us so often in various forms we have de- 
cided to take an ac- 
tual problem raised 
by a New York state 
feed dealer and show 
you step by step how 
the answer was ar- 
rived at. 

Here are the facts 
in this case. 

Mr. X is in part- 
nership in a_ feed 
business with his son. 
Mr. X is married and 
both he and Mrs. X 
are over 65 years of 
age. They have no dependents. In 1948 
Mr. X reported the following income: 
981.46 
Rent Income (Net)........ 131.72 
Y Share of Partnership 

Profits 6,639.67 


Gerald Burke 


Adjusted grossincome $8,123.52 
He claimed the following personal de- 
ductions: 


Contributions ............................ 402.00 
Interest Expense... 160.00 
RealEstate Tax 167.58 

N. Y. State 


Income Tax 242.48 
N.Y. State Gas & 

License Plates 

37.90 


Safety Deposit Box.............. 6.00 


Total Deductions... 1,015.96 


Net Income.................. 7,107.56 
Exemptions (4) Mr. and Mrs. X 
are entitled to 2 regular exemp- 
tions plus 2 more because they 


both are over 65 


4 x 600 2,400.00 
Income subject to Tax.......... 4,707.56 
Mr. & Mrs. X filed a joint return 
(30% of 4:,30756) 2,353.78 


Tax 20% of 2,000.00..... 400.00 


Tax 22% of 353.78...... 77.83 
477.83 

Less: 

17% of 400.00=68.00 

12% of 77.83= 9.34 

Tctal 477.83 77.34 


Normal & Surtax......400.49 
(2x400.49) Total Tax 800.98 
Mr. X paid a tax on 1948 income of 


GERALD BURKE 


$800.98. He expects his 1949 income to 
run about the same but he has a chance to 
sell his personal residence for $29,000. His 
cost, plus improvements, runs $18,000. 
Since he has owned this property for a 
great many years his gain will be a long 
term capital gain of $11,000. 

We know that this gain (regardless of 
other income) cannot be taxed more than 
25 per cent so the maximum tax he could 
pay on this gain would be $2,750. To see 
how much less than the maximum rate he 
would have to pay we must make the fol- 
lowing computations: 

His income subject to tax in 


1948 was $4,707.56 
L. T. Capital gain on 
of sale of residence......11,000 
50% taken into account 5,500.00 
Income subject to tax in 1949 
(estimated) 10,207.56 
Mr. & Mrs. X will file a joint return 
(50% Of 10,207.56). 5,103.78 
Tax-20% of 2,000.00—= 400.00 
Tax-22% of 2,000.00= 440.00 
Tax-26% of 1,103.78= 286.98 
1,126.98 
Less: 
17% of 400.00=68.00 
12% of '726.98=87.24 155.24 
Y% Normal & Surtax........... 971.74 
(2x971.74) Total Tax 1,943.48 
If the total tax including capital 
gain is 1,943.48 
and the tax on the balance of in- 
come as shown on the 1948 
computation is 800.98 
Then the capital gain tax is........... 1,142.50 
1,142.50 
= 10.38% 
11,000.00 


This gain will be taxable at 10.38 per 
cent instead of the maximum 25 per cent 
under the alternative method. 


This came as a big surprise to Mr. X 
because he was under the impression the 
tax on this capital gain would run about 
244 times as much. 


On a joint return the alternative method 
of taxing capital gains will produce no tax 
benefit until the combined income is more 
than $44,000 (On single returns % or 
$22,000). 

Another important thing to remember is 
the alternative method can only be used 
when the net long term capital gain of an 
individual exceeds the net short term capi- 
tal loss. The alternative method can never 
be used on short term gains. They get the 
same treatment as ordinary income. 

To further illustrate the difference be- 
tween the regular and alternative method of 
taxing capital gains, let us take the hypo- 
thetic case of Mr. Y. Mr. Y has filed a joint 
return with his wife and has no dependents. 
In 1948 his taxable income was $40,000 


(after personal deductions). He has an 
opportunity of selling an apartment |ouse 
he has owned for 10 years at a profit of 
$26,000. 

First we will compute his tax in the regu- 
lar way as follows: 

Ordinary net income $40,000 
plus % of long term capital gain 
($26,000) $13,000 $53,000.00 
Exemptions (2). Mr. & Mrs. Y 
are both under 65 and both have 


normal vision) 1,2°9.00 
Taxable 51,809.00 
They file a joint return. %4 of 
$51,800 25,969.00 


Tax on 22,000.00=8,380.00 
Tax on 3,900.00=2,301.00......... 10,6% '.00 


Less: 

17% of 400.00—= 68.00 

12% of 10,281.00=1,233.72 1,301.72 
Normal and Surtax.............. 9,379.28 


Total Normal 
and Surtax 2x9,379.28........ 18,758.56 
Now we will compute the alternative tax. 
taxable income—¥ of $51,800 25,900.00 
Gain on sale of 
apartment house.........26,000.00 


50% taken into acct.......13,000.00 

19,400.00 

Tax on 18,000.00= 6,200.00 

Tax on 1,400.00(x53%)742.00 6,942.00 


Less: 
17% of 400.00= 68.00 
12% of 6,542.00=785.04 853.04 


6,088.96 


Partial Tax 
Total Partial Tax 

Tax on Capital Gain 

50% of (50% of 26,000.00) 


Regular Tax 18,758.56 
Aiternative Tax 18,677.92 
Savings 80.64 


If the taxpayer has a capital loss carry: 
over from a prior year he can apply it 
against his current capital gain and then 
against ordinary income. 


Suppose a taxpayer had a taxable capital 
gain in 1949 of $6,000 and a capital !oss 
carryover from 1948 of $7,000. He could 
wipe out all of his 1949 gain and use the 
remaining $1,000 as an offset against ordi- 
nary income. 

Where a joint return is made by hus! ind 
and wife under the new law their ca ital 
gains and losses are computed togethe: as 
if only one income were in issue, since - ey 
are considered to be one taxable unit 

In the case of a partnership between .us- 
band and wife it may pay the partne: to 
file separate returns where they have a ub 
stantial capital loss. On separate ret rns 
each taxpayer can apply $1,000 of the ‘oss 
against ordinary income and thereby de- uct 
$2,000 in one year whereas if they i 2 a 
joint return the maximum allowed will only 
be $1,000 in the current year. 
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FoR 5 YEARS 


MASTER MIX FEEDS 


Have Been Fortified With 


METHIO-VITE™ 


(CONTAINING CONDENSED FISH SOLUBLES) 
TODAY, as 5 Years Ago 
METHIO-VITE 


is the most efficient and economical 
source of A.P.F.—the Animal Protein Factor 


*Methio-Vite is the copyrighted trade name for a balanced blend of Condensed Fish Solubles, 
Fish Meal, Riboflavin Supplement, Niacin, Choline Chloride. 
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Friendly Atmosphere Big Asset 


Cheerful Attitude Wins Customers for Carlock 


@ SMILING, good-natured Arthur 
Carlock, owner of Carlock’s Feed Store, 
Coffeen, Ill., has found that an easy- 
going, unexcitable temperament is his 
biggest asset in his flourishing grain 
and feed business. 

To begin with, it enabled him to 
hold his two sons after they became 
of age and put them to work as part- 
ners in his feed store. As a loyal, 
hard-working three-man team, they 
had been successful at farming before 
cpening the feed business here in the 
fall of 1945. 

“I wanted to keep the boys with 
me,” was the way Mr. Carlock put it. 
“So I bought the four trucks, laid in 
a stock and let my friends know I 
was in business.” 


Being easy to know and get along 
with, Mr. Carlock had a host of friends 
around Coffeen who came to call and 
buy the minute he opened his doors. 
A bank had closed in the town several 
years before and left a good solid 
brick building. Mr. Carlock leased this 
and an empty store building along the 
side. He then cut a wide opening 
through the side wall of the bank and 
turned the adjacent building into a 
feed room. 

There was purpose behind this. In- 
stead of filling his main building so 
full of feed and sidelines that a per- 
son could hardly turn around, Mr. 
Carlock arranged the front half of his 
store in such a way that there was 
ample strolling room between a few 
choice displays. 

“Folks like a place where they can 
congregate and get in out of the bad 
weather comfortably,” Mr. Carlock 
indicated. “And to attract the atten- 


tion of my customers, I place a few 
well-selected items here where they 
can be studied for best results. Too 
many things stacked together result in 
attention being divided with negative 
results.” 

Farmer friends who enjoy the own- 
er’s genial personality drop around 
every time they are in town. They 
know Art is never too busy to pass 
the time of day. A shrewd judge of 
people, Mr. Carlock knows how many 
long, lonely hours farmers have to 
spend during the rush season, They 
need someone to talk to. The dealer 
who will be kind to them and listen 
is the man who sells the feed. 

Mr. Carlock features Corno feed and 
when his friends drop around he talks 
about it a lot more than he does about 
the weather. 

“How’s that bunch of Durocs do- 
ing?” Mr. Carlock might say. “Taking 
quite a bit of plain corn, aren’t they?” 

The farmer has to admit that it is 
true. Mr. Carlock is then able to go 
back to his own feeding experience on 
the farm and the customer gets the 
best sales argument in existence—the 
ene backed by real know-how. 


The atmosphere of the store is in- 
formal and inviting, The customer can 
seat himself informally on a roll of 
fencing while the children roam with 
freedom around the huge room, in- 
trigued by the tools and displays. Mrs. 
Carlock will come out of her book- 
keeper’s cubby-hole to chat with the 
women. This family-owned feed store 
employs the most potent tool ever 
used for promotion—friendliness and 
sincerity. 

“We started on the grain-buying 
end of the business only last fall,” Mr. 
Carlock said, pointing to a new eleva- 
tor along the Nickle Plate railroad. 
“Hundreds of farmers who used to 
have to go to other communities now 
come to us to sell and buy at our feed 
store. 

“We've ordered a Winslow 34 ft. 
by 10 ft. scale with a capacity of 30 
tons, We plan to do custom grinding 
and mixing a little later on when we 
can make a place for it. We already 
offer custom shelling service, using a 


GOOD-NATURED Arthur Car- 
lock (above) owner of Car- 
lock's Feed Store, Coffeen, Ill., 
has found that a cheerful greet- 
ing and a pleasant atmosphere 
can do a great deal to win 
new customers and retain old 
ones. His feed store occupies 
the two adjoining buildings 
shown at lower left. 


Western 600 bushel-per-hour sheller.” 

Credit policy is as near 30 days as 
possible but varies somewhat of course. 
Having a railroad siding right along 
cide the feed store enables Mr. Car’ 
lock to save money by purchasing in 
carload lots. The siding also serves as 
an unloading point for sand, gravel, 
phosphates, limestone and other profit’ 
able sidelines. 


Behind the customer-get-together 
space up front runs a wide counter 
over which a full line of nails, stapies, 
small hardware and sanitary supplies 
are sold. Poultry remedies, stock sprays 
and many other items for everyday 
use are stocked in plain sight for m- 
pulse buying. 

The firm also handles water heatrs, 
fencing of all kinds, brooders, feeders, 
and rope. Mr. Carlock as well as his 
sons are firm believers in advertising. 
He knows that everyone likes to zet 
something for nothing and he is al 
ways trying to think up something in- 


(Continued on page 66) 
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plants in New England and Nova Scotia enable 
Whitmoyer Laboratories to produce oils of 
absolute reliability and uniformity at all times. 


ins ‘In conjunction with our patented oil extraction 
oil centr 4 
4 cod liver process, Whitmoyer also produces a vitamin- « in 
rich, marine product with an abundant supply 
of natural, water-soluble B-vitamins. This 
marine product serves as a base for or: ae 
Whitmoyer dry vitamin concentrates. 


Rigid, thorough biological and chemical te DRI -col 
by Whitmoyer’s own laboratory and by celioble vitamin on 
pendent laboratories are your guarantee that powder ped 
each Whitmoyer product is supplying its fall Aon Do vitamin 
quota of vitamins. Investigate the Whitmoyer yee in 3 potencies 
line today. Be swre of your feed quality. It will — 
pay you big dividends in customers— 


TRA-MIN 


wets concentra? 


e 
trace 


-bound” 
ins 
manganeses cobalt 
zinc. 


TEXAS” iN CANADA: 
Hannsz Supply Co. Whitmoyer Leboratories, Lid. 
‘Lubbock, Texas Yarmouth, Nave Scotia 
NEW ENGLAND, LONG ISLAND and NEW JERSEY 
Grandone, tnc., Needham, Mass. 
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© REMEMBEI 
COD LIVER OIL an Me 
RFOoR | 
OIL anv FEED SU 
WHITCOD | pe of Cod Liver Oj production and 2 
Cod liver cil produced by patented cold il ‘ 
press method natural vitd~ 
3 mins. High in 
liver oil or fo 
4 pre-mixed concentrate for use 
popular Connecticut type broiler 
4 fibre ration 
* 
A complete vitamin supplement for poultry Fe 
mashes. A blend of cod liver meal (made by = 
our exclusive patented process, then vacuum 
dried), ‘biologically processed onimal liver | 
meal, and dried brewer's yeast —fich in | 
vitornins As ‘and B-Complex factors. 
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LO-MEAL 
poultry mashes and hog feeds A blend of 
cod liver meal, biologically fermented animal * ? 
liver meol, and dried brewer's yeast. Con- e e e 
| tains 70 milligrams of riboflavin per pound my 
amount of other B-Com Flav-A-Dee: Clo-Meal and Connecticut = 
Mix are reliable natural sources of 
Vitamin Biz and A.P.F. Nutritional ex- ies 
: levels in feed formulas, supplemental 
amounts of Vitamin Bi: and A.P.F. are 
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— Friendly 
(Continued from page 64) 


teresting to give as a free gift to his 
customers. 

“I give the folks something to re- 
member me by,” he said, displaying a 
handsome red level as an example. The 
words: “We Do Business on the Level,” 
are plainly marked in black letters along 
with his name. This handsome tool, he be- 
lieves, will never be thrown away and will 
go on advertising his business long after 
less durable devices are discarded and 
forgotten. 

“We give out calendars, brown plastic 
thermometers, ball-point pens and the like, 
all with good results. Though Coffeen has 


no newspaper, we run ads in the Hillsboro 
papers which are circulated in this area.” 
A full line of quality feeds and merchan- 

cise plus other services makes Carlock’s an 
attractive place to trade. But the real mag- 
net which draws customers from great dis- 
tances is the friendly atmosphere and sin- 
cere expression of appreciation to the cus- 
tomer for the business he brings. Friendli- 
ness and good humor have built Arthur 
Carlock’s business. 

@ BAXTER SAFLEY, Woodbury, Tenn., 
has purchased a feed store from B. F. 
Downing. 

@ IRVING BERNDT, Muncy, Pa., vice 
president and controller of Sprout, Wal- 
dron & Co., Inc., died on June 30. 


BONE 


IMPORTED AND DOMESTIC 


FISH MEAL 


MEAL 


Linseed Oil Meal 

Soybean Oil Meal 

Cottonseed Meal 
Peanut Meal 


Teletype PH 109 


ALL FEED INGREDIENTS 


BREWERS GRAINS 
DISTILLERS GRAINS 


ALFALFA MEAL 


WOODWARD & DICKERSON, INC. 


1400 SOUTH PENN SQUARE 
PHILADELPHIA 2, PA. 


ESTABLISHED 1873 


Brewers Yeast 
Meat Scraps 
Blood Meal 

Tankage 


Phone Locust 4-3688 


Van Roy Miller, Founder 
Of Nutrena Mills, Dies 


Van Roy Miller, 55, founder of Ntrena 
Mills, Inc., died of a heart ailment 4 
home in Kansas City, Mo., on Aug. 5. 
had been retired from business sin. 
sale of Nutrena Mills to Cargill, Inc 
neapolis, Minn., in 1945. 

Born and reared in Kansas City, |< be. 


gan his business career with the Ruc »-Pat- 
rick Grain Co. and served as a naval « ‘iator 
during the first world war. In 1920, bh. pur. 
chased the Schilling Grain Co. whic. was 
renamed the Miller-McConnell Grai: Qo, 
which he converted from the oats an hay 
business to a general livestock feed line, 

The company was reorganized in 1925 
as the Nutrena Feed Mills. In 1935, » sec 
ond mill was purchased at Coffeyville, an. 
and a third plant in Sioux City, Iows. was 


purchased later. Mr. Miller was a dire 
of the Union National bank, Kansas Ci 
and a member of various civic and s 
clubs in the community. He is survived by 
his wife, three daughters, a granddaughter 
and two sisters. 


Harold Hendy Retires, But 


Business to be Continued 


Harold A. Hendy, Hendy Feed Co., 
Buffalo, N. Y., has announced his retire- 
ment from the feed business because of 
poor health. Mr. Hendy has not been well 
for several years and about a year ago was 
seriously injured in an automobile accident. 
Ir an effort to regain his health he is there- 
fere withdrawing entirely from the broker: 
age business. 

The business of the Hendy Feed Co., 
however, will be continued by Ralph J. 
Dustman and Gordon G. Terwilliger, Mr. 
Hendy said. They will also retain their 
association with the “Chain Gang” a group 
of affiliated brokers operating in the Bos 
ton, Minneapolis, Chicago, and Kansas City 
markets. 

@ CECIL HART, Butler, Okla., has been 
appointed manager of the McNeill Grain 
Co.’s elevator, recently purchased from the 
Zobisch Grain Co. 
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Tom Dyer Rejoins Sargent 
As Promotion Manager 


Tom G. Dyer, widely known feed mer- 
chandising expert, has rejoined Sargent & 
Co., Des Moines, Iowa, feed manufacturers, 
where he will be in charge of the promo- 


TOM G. DYER 


tional department, according to an an- 
nouncement by A. E. Sargent, president of 
the company. 

Mr. Dyer originally joined the Sargent 
organization in 1929 but resigned his post 
as sales manager in 1942 to go with the 
Russell-Miller Milling Co., Minneapolis. He 
was later associated in business with Mr. 
and Mrs. Fred Chandler in the Tanvilac 
Co., Des Moines, and for the past year has 
been employed with the Welco Feed Manu- 
facuring Co., at Spencer, Iowa. 

H. P. “Eddie” Edwards will continue in 
charge of sales while Mr. Dyer’s activities 
will be directed largely toward the develop- 
ment of merchandising ideas for the bene- 
fit of Sargent dealers throughout their vari- 
ous territories, Mr. Sargent said. 


@ SAM SMITH, Marion, Ill., has pur- 
chased the Norman Bros. feed store. 


@ RAY MC CLURE, Hanston, Kan., is 
the new manager of the Farmers’ Co-op 
Grain & Supply Co.'s elevator. 


@ LLOYD WAGONER, Harper, Kan., 
has purchased the Farmers’ Feed & Supply 


store and will operate it as the Farmers’ 
Produce. 


JOINS RESEARCH STAFF 

Fred B. Speyer, Salem, Mass., has been 
appointed product development specialist in 
the chemical department of General Mills’ 
new products commercial research organiza- 
tion, it has been announced by W. E. Ank- 
lam, Minneapolis, director of the research 
group. Mr. Speyer is a graduate of Kalama- 
z00 college, Kalamazoo, Mich., and received 
an Upjohn fellowship in chemistry. During 
part of the last war, he worked on the Man- 
hattan atomic energy project under a gov- 
ernment fellowship. 
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PREMIER DELIVERS 


Identified by the 
RED BALE HEAD 
with the 

Certified Seal 


blwage FAST-SELLING 
BETTER-PACKAGED 
élwage MORE SALES HELP 
7tlwags DEPENDABLE SERVICE 


DAY youcan keep customers satisfied—and have 
dependable business in peat litter—because Pre- 
mier is supplying dealers with the highest grade peat 


4 SIZES FOR EVERY NEED 


e 
SUPER BALE 


Veneer or all-burlap 


HANDY BALE 


Veneer or all-burlap 


e moss from all of the world’s best sources! 
se BALE Only Premier can offer you this world-wide service 
—with assurance of the quality you want... the 


quantity you want . . . at the time you want it. 


Now, more than ever, Premier is your surest source 
of steady sales. And now is the time to profit fully 


WA TION. 4 “Ly from Premier’s complete dealer sales support and 
ADVERTISED national advertising. Write for prices and details. 


PREMIER PEAT MOSS CORP., 535 FIFTH AVENUE, NEW YORK 17, N. Y. 


JUNIOR BALE 
5-ply kraft paper 
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Vertical Mixers 


There’s a model just right 
for your needs... 


SIDNEY Vertical Mixers are all basically the 
same — identical for the fine job of mixing 
they do... for ease and convenience of opera- 
tion, low power consumption, and their many 
labor-saving features. 

These famous machines are made in four 
types, with a wide variety of feeds, drives, and 
capacities (40 bu. to 2 tons). This enables you 
to choose an installation that meets your needs 
exactly — and get full advantage of Sidney’s 
practical design and construction. 

Specifications and complete description are 
yours for the asking. Write today. 


QUALITY MACHINERY SINCE 1859 


The Sidney Gearless Mixer (illustrated) is pop- 
ular for its simplicity — only two bearings to 
lubricate — and the flush-with-the-floor loading 
hopper. Has the same compact efficiency as all 
other Sidney Vertical Mixers. 


THE SIDNEY GRAIN MACHINERY 


COMPLETE EQUIPMENT FOR GRAIN ELEVATORS AND FEED MILLS 


e@é68 e 
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@ LIVESTOCK and poultry producers 
ysed about twice as much commercially- 
prepared feed in 1947 as they did in 1939, 
according to a report by the United States 
department of agriculture. The report is 
based on figures obtained from the federal 
bureau of census. 

The total quantity of commercially pre- 
pared poultry and livestock feeds shipped in 
1947 ‘rom the 2,689 establishments report- 
ing was 22,298,000 tons. The mixed feed 
production of the small farm supply dealers 
is not included in the total, nor is produc- 
tion co! the family-operated plant. 

The 1947 shipments were about twice 
the production of 10,749,000 tons in 1939. 
The total value of the prepared feeds 
shipped in 1947 was $2,130,000,000; over 
fve times the value reported by the in- 
dustry in 1939. 

The major part of the output of the com- 
mercially-prepared feed industry is poultry 
and dairy feeds. Of the total 22,300,000 
tons of prepared feed shipped in 1947, 18,- 
700,000 was of specified kinds. 


Of this quantity, 58 per cent was poultry 
feed and 28 per cent dairy feed. Hog feeds 
made up about 8 per cent of the total, horse 
and mule feeds 3 per cent, beef and range 
cattle 2 per cent, and sheep and goat feed 
less than 1 per cent. 


The sharp increase in the output of com- 
mercially prepared feed from 1939 to 1947 
was accompanied by only a moderate in- 
crease in the total quantity of all concen- 
trates fed to livestock. 


In the calendar year 1939, it is estimated 
that 102,400,000 tons of feed concentrates 
(feed grains, wheat, rye, and byproduct 
feeds, including quantities fed as mixed 
feeds) were fed to livestock. In the calendar 
year 1947, the total quantity fed was 120, 
900,000 tons, an increase of about 18 per 
cent. 

Homegrown grains fed on farms where 
produced, continue to make up the bulk of 
the feed consumed by livestock. Official 
figures are not available on the quantities 
of grains fed on farms where produced by 
calendar years but estimates may be ob- 
tained from figures on quantities of feed 
grains used for seed and feed on farms 
where grown. Estimates are also available 
based on quantities of wheat and rye fed 
cn farms where grown, reported by crop 
years, 

Data on quantities of the grains fed on 
farms where grown, from the 1948-1949 
crops and from the 1946-1947 crops are 
used to derive the estimated quantities fed 
on farms of growers in the calendar years 
1939 and 1947. 

Based on these data, it is estimated that 
approximately 77,000,000 tons of grain 
were fed on the farms where produced in 
1939 and 85,000,000 tons in 1947. The 
quantity fed in 1939 was about 75 per cent 
of all concentrates fed to livestock and in 
1947 about 70 per cent. 

The difference between the total volume 
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Sales of Formula Feed Jump 


1947 Output Much Larger Than Before War 


of concentrates fed in 1939 and the grains 
fed on farms where produced is about 25,- 
000,000 tons. This is roughly the total 
quantity of all feeds purchased in 1939. 
The 10,749,000 tons of commercially pre- 
pared feeds produced in 1939 is a little over 
40 per cent of this estimated total tonnage 
purchased. 


In 1947, the total volume for all feed 
concentrates fed was about 121,000,000 tons 
of which about 85,000,000 tons is estimated 
to have been grain consumed on the farms 
where produced. The difference between 
these two figures indicates that about 36,- 
000,000 tons of feed were purchased in 
1947. Of this quantity, 22,000,000 tons was 
commercially prepared feed or a little over 
60 per cent of the total feed purchased. 


These comparisons indicate that from the 
prewar to the postwar period farmers have 
been purchasing a larger percentage of their 
feed and that a larger percentage of that 
purchased has been made up of the ready- 
mixed commercial poultry and_ livestock 
feeds. 

Information was also compiled in the 
1947 census report on the quantities of 
various materials going into commercially- 
prepared feed. These figures indicate that 
about one-fourth of the barley and sorghum 
grains, about 10 per cent of the oats, and 
about 5 per cent of the corn fed in 1947 
was fed as an ingredient of commercially- 
mixed feeds. 

Mixed feed manufacturers purchased 
about one-fifth to one-third of all the feed 


grains sold by farmers. The 35 million 
bushels of wheat used in the commercial 
mixed feed industry was a little over one- 
fourth of the total quantity of wheat fed. 
Nearly all of the remainder of the wheat 
fed was fed on farms where it was grown. 

Mixed feed manufacturers used practi- 
cally all of the fish meal and alfalfa meal 
produced in 1947 and a large part of the 
animal protein feeds, brewers’ and distillers’ 
dried grains, soybean meal, and substantial 
quantities of most of the other byproducts 
feeds. 


De Hoff Co. to Represent 


Drew Firm on West Coast 


Appointment of the Fred De Hoff Co., 
San Francisco, Calif., as west coast repre- 
sentatives for the E.-F. Drew & Co., Inc., 
Boonton, N. J., has been announced by 
K. M. Walters, sales manager of Drew's 
farm feed division. 

The De Hoff Co. is an old established 
firm and handles the accounts of a number 
of leading manufacturers in the West. With 
this new expansion the Drew Co. now has 
coast-to-coast coverage on their complete 
line of vitamin products and concentrates 
for the feed trade, Mr. Walters said. 


@ JOHN CRIPE, Centralia, Ill., is the new 
president of recently-organized Cripe Ele- 
vator Co. 


@ HENRY MEYER, Bonnots Mill, Mo., 
has purchased the full interests of his broth- 
er, the late Fred Meyer in the Meyer-Mor- 
feld Milling Co. 


@ RAY LASLEY, Red Oak, Iowa, is tem- 
porarily in charge of the Dannen Mills, Inc., 
elevator at Shenandoah, Iowa. 


KIND OF FEED 


1947 
shipments 
(1,000 tons) 
Poultry feeds 
Scratch feed 1759 
Chicken mash (under 25 per cent protein) 
Layer and breeder 4,318 
Starter 960 
Grower 1,173 
Broiler 1,522 
Turkey mash (under 25 per cent protein) 547 
Other poultry feed (under 25 per cent protein) occ. 612 
Total poultry feed 10,887 
Dairy feeds 
Under 25 per cent protein.............. 4,664 
Over 25 per cent 608 
Total dairy feed 5 
Pig and hog feed 
Under 25 per cent protein 771 
Over 25 per cent protein 707 
Total pig and hog feed 1,478 
Beet and cate feed... 436 
Sheep and goat feed 71 
Horse and mule feed 534 
Total feed of specified kinds 18,678 
Other feeds not specified 
Supplements and concentrates (over 25 per cent protein)..... 832 
Grain (ground, rolled, chopped, crimped) 1,584 
Poultry and livestock feeds (kinds not specified)... 447 
Other livestock feeds aS 757 
Total all prepared feeds 22,298 
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WHICH FEED WIVES 


wants—or has the strength —to 
handle a bulky 100-lb. bag. That’s 
why St. Regis designed this lighter- 
weight, easier-to-handle paper bag 
that makes feeding less of a chore... 
lessens the risk of physical injury 

. . . provides the protection that’s 
found only in paper bags. é 
Remember, often it’s Mrs. Farmer, or * 
the farmer’s youngsters, who take | 
care of feeding poultry and other 
stock. Naturally it’s better business 
for you to give them the bag they | 
can handle most easily . . . the bag i 
they prefer ... the 50-lb. St. Regis 
Multiwall. 


OUTSTANDING ST. REGIS FEATURES: 


Convenience—Multiwalls are easy to lift, handle, ship and stack; take less storage space. 
Economy—St. Regis Multiwalls cost you less than fabric bags. 


Product Protection—St. Regis Multiwalls deliver feed in top condition .. . clean, dry, uncontaminated. That's 
important in the protection of stock against disease. 


Strength—St. Regis Multiwalls are rugged; stand up under tough treatment in handling and shipping. 
Full Weight—No loss of feed through sifting out or retention. (Multiwalis empty clean.) 


vl 


SALES SUBSIDIARY OF ST. REGIS PAPER COMPANY Allentown, Pa. * Atlanta 
Baltimore ° Birmingham 


ST. REGIS 


Louisville * Minneapolis 
| 


In Canada: 
230 PARK AVENUE NEW YORK 17, N. Y. St. Regis Poper Co. (Can, Ltd. 


YOU BUY PROTECTION WHEN YOU BUY MULTIWALLS “< 


Hamilton * Vancouver 


And no wonder! After all, no woman Bete. 
. 
“>. 
4 
i 
i J Cleveland * Denver 
Kansas City, Mo. ° Los Angeles 


—Glennon 


(Continued from page 15) 


build up a feed business in an average 
Illinois community, I would do exactly 
what I’m going to tell you. 

Feed manufacturing today is a science. 
It requires constant application of both sci- 
entific and economic factors. Nutrition is 
a complicated and technical subject. With 
the advent of new vitamins, hormones, high 
energy rations, medicated feeds, trace min- 
erals and other developments, it is far too 
technical for the average layman to cope 
with. Now that I have decided against try- 
ing to manufacture a feed . . . what about 
using a concentrate to furnish all the needed 
proteins, vitamins and minerals and then 
adding grain and perhaps millfeeds which 
will give me a complete feed that I can 
sell under my own brand name? 

If ('m in an area where I serve a good 
many customers who are not farmers and 
do not have their own grain, I would mer- 
chandise my own brand of feed and make it 
on this basis. Feeders who have their own 
grain would be served on a “custom basis” 
providing only the grinding and mixing 
service and selling them the concentrate to 
balance their ration. 

4. (a) Should I handle a complete line 
of feed made by some good reliable 
feed manufacturer? (b) What factors 
should I consider in deciding what 
brand of feed to handle? (c) Should 
I handle several different brands? 

The answer to (a) part of this question 
is yes. It will supplement your custom mix- 
ing and help you give complete service to 
your feeders. It will allow you to handle 
all the specialty feeds such as calf meals, 
dog feed and medicated feeds. Practically 
all feed manufacturers can furnish you with 
types of feeds you cannot afford to make 
yourself that are in great demand by feed- 
ers. | am referring now to pelleted feed and 
the so called “‘crumblized” feeds. 


There are one or two factors you should 
consider in deciding what brand of feed to 
handle. Let me say first that there are many 
brands of feed that will give excellent feed- 
ing results. I can think of at least a dozen 
different manufacturers selling feed in Illi- 
nois that are doing an excellent job. The 
success you have is going to depend on you 
to a great extent. 

Just one word of caution, don’t let price 
alone decide the brand you handle. The 
cheapest feed may be the most expensive 
for you and your customers. Pick out the 
brand of feed you think you can sell best 
and from a manufacturer that will give you 
the best help and cooperation. Feed brands 
are somewhat like automobiles and cigar- 
ettes . . . you like one brand, I like another 
and a third person may think we are both 
crazy. That’s the American way. 

The third part of this question I will defi- 
nitely answer without any hedging. Handle 
only one brand of feed and handle the com- 
Plete line. If there are any exceptions to 
this it would apply to a brand of specialty 
feed made by some manufacturer—such as 
a dog food or calf meal. In other words a 
brand on which some particular manufac- 
turer has specialized and has an unusually 
fine acceptance of the product. 
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I know there are some who will say that 
a feed dealer should carry two lines of feed 
. . one a high quality and probably a high- 
er priced—and the other a cheaper feed 
that will appeal to strictly “price buyers.” 
For a feed store that does not have the ad- 
vantage of “custom mixed feed” there may 
be some argument in favor of two lines, 
but in my opinion, one line is best. 
I was in a feed store recently and counted 


five different brands of feed. I asked the 


owner why he didn’t specialize on one brand 
and he told me that he had some customers 
for each of the five different brands. This 
man wasn’t selling feed he was just “han- 
dling it.” : 
There are some other points that I’m 
only going to mention without much com- 
ment. This does not mean that they are 
not important. The first is proper display of 
your merchandise. Get your merchandise 
out on counters and cafeteria tables where 


Diamond Jubilee for Peavey 


Pioneer Firm Celebrates 75th Birthday 


This year marks the diamond jubilee of 
the grain company with the diamond em- 
blem, F. H. Peavey & Co., Minneapolis, 
Minn. In those 75 years, the staff of the 
firm has grown from two men to 1,800 
employes. The firm plays an important role 
in the economic life of the upper midwest 
and has pioneered many practices now com- 
mon in the grain storage industry. 


The Peavey Co. is a living example of 
the American tree enterprise system because 
its founder was a young ex-newsboy who 
was left fatherless at the age of nine. 


By hard work and by sticking to a simple 
but sound business creed, which was based 
on the inflexible rule that his company was 
never to speculate on the price of grain, 
Frank H. Peavey rapidly expanded his 
srain-buying activities during the 1870’, 
and 1880's and helped provide a market 
for the infant grain industry of that period. 


In 1884, when his company was 10 years 
old, Mr. Peavey moved his headquarters 
from Sioux City, Iowa, to Minneapolis, 
where they have remained ever since. 


Perhaps one of the most outstanding 
milestones in the company’s history oc- 
curred in 1899, when Mr. Peavey had de- 
termined to develop a more efficient way 
of handling and storing grain. 


After sending Frank T. Heffelfinger— 
present chairman of the board—on a tour 
of Europe which took him to Russia and 
several other countries for a study of grain 
storage methods, Mr. Peavey built an experi- 
mental concrete grain tank 120 feet high on 
the western outskirts of Minneapolis. 


Many so-called “experts” laughed at the 
idea and claimed the concrete structure 


would burst because concrete does not 


“give” like wood. 

Undaunted, Mr. Peavey ordered the con- 
crete tank built, then filled it with grain 
and rapidly emptied it. It withstood the test 
with flying colors—and, in fact, still stands 
today near the Belt Line which skirts west- 
ern Minneapolis. 

That experimental concrete tank became 
the model for the first big multiple-tank 
concrete terminal elevator in North Amer- 
ica, erected by Peavey the following year 
at Duluth. And today thousands of similar 
terminals in all parts of the country are 
additional landmarks to the vision and pio- 
neering courage of Frank H. Peavey. 


The continual search for newer and bet- 
ter methods, which is an outstanding char- 


THIS is the “grandaddy" of all 
the big terminal elevators in 
North America, built in 1899 
on the western edge of Minne- 
apolis as an experiment by 
F. H. Peavey & Co. Scoffers 
predicted the concrete grain 
tank would explode in use but 
it is still standing as a monu- 
ment to Peavey's pioneering 
courage. 


acteristic of America’s competitive free 
enterprise system, is exemplified by many 
activities of F. H. Peavey & Company at 
the present time. 

In addition to Frederick B. Wells, pres- 
ident, and Frank T. Heffelfinger, chairman 
of the board, the Peavey company’s leader- 
ship today is in the hands of Mr. Heffel- 
finger’s three sons—F. Peavey Heffelfinger, 
executive vice president: George W. P. 
Heffelfinger, vice president; and, Totton P. 
Heffelfinger, president of Van Dusen Har- 
rington Co. 

The parent firm directs the operation of 
these various affiliate companies: Van Dusen 
Harrington Co.; Peavey Elevators; Globe 
Elevator Co. at Duluth-Superior; Omaha 
Elevator Co.; Peavey Lumber Yards; Pea- 
vey Feed Stores; King Midas Flour & Feed 
Mills; Peavey Seed Houses; Dakota Trans- 
fer Co., and National Grain Co., Winnipeg, 
Canada. 
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your customer can see it, touch it, and get 
acquainted with it. Have advertising mate- 
rial available that explains the purpose and 
gives feeding instructions. Have the price of 
the merchandise marked plainly and clearly. 
Keep your place of business clean and at- 
tractive—this is simply good housekeeping. 
Use the mop, broom and paint brush regu- 
larly. 

The question of proper lighting is most 
important—get rid of those 15 watt bulbs 
and put in 100 watters. A well lighted store 
builds confidence and confidence builds 
business. The type of personnel you em- 
ploy and how you train them is of vital im- 
portance. Get capable personnel and pay 
them well. See that they are neat, courteous, 
polite and honest. Inject into them enthusi- 
asm and pride in their job. Encourage them 
tc study and become better informed on 
feeds and feeding. Show interest and ex- 
press appreciation in their accomplishments. 
Let them realize that they are an important 
cog in your business. If you have a good 
year, don’t fail to give them a little extra 
reward in the form of a bonus or some oth- 
e: suitable gift. Paternalism? No — good 
business! 

Just a word about your records. Make 
sure your bookkeeping methods are modern 
and up to date. Know your costs. Don’t sell 
your products or service too cheap. No one 
expects you to do business without a profit. 
Don’t forget items like depreciation and 
other reserves to cover contingencies. Do 
business in a business-like manner. 

We are now in the feed business. We 
have the necessary physical facilities. A 
line of feed and ingredients, employes, 
proper office equipment and records, our 
displays set up, the merchandise priced. 
We are ready to go. We only lack one 
thing and it is the most important thing 
in any business. It’s the customer. If 
you don’t think customers are important 
try to get along one year without them. The 
secret of your success is expressed in one 
little magic word “turnover.” Without cus- 
tomers there can be no “turnover.” If you 
leave “turnover” out of your calculations, 
you are leaving out the key that unlocked 
the door to wealth for many merchants such 
as Woolworth, Walgreen, Wrigley, Penny 
and many others. This means that if you 
are going to make money in the feed busi- 
ness you have got to get “turnover.” 

It costs you money to keep feeds. You 
must handle feeds that give results and 
will sell. It’s your business to see that they 
do sell. Every day you keep a bag of feed 
it costs you money—money in interest on 
investment, money in handling charges, in- 
surance, potential damage from rats and 
insects, to say nothing of loss of vitamins 
and the freshness of the feed. 

Now that we know the cardinal principle 
of merchandising is “turnover” and that 
we can’t get “turnover” without customers 
—let’s see what we can do about getting 
customers. 

There are only two ways of getting cus- 
tomers that I know about. One is to sit 
idly by and wait for the customers to come 
to you. The other is for you to go to the 
customer. If you wait for the customer to 
come to you and the customer waits for you 
te come to him, somebody is going to be 
sorry.—It won't be the customer because 
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“Need any help?" 


nine chances out of ten some other feed 
man has been more aggressive than you 
and has already taken care of his needs. 

By going to the customer I don’t neces- 
sarily mean a personal visit to his feedlot, 
although this method of contact is one of 
the best. There are several other methods 
of contact that are excellent. These include 
newspaper advertising, hand-bills, direct 
mail, telephone and radio. It is absolutely 
necessary to tell the customer what you 
have to offer and how your products and 
services can make money for him. How 
else is he going to know? 

In my opinion feed dealers in general 
have less appreciation of the power of local 
advertising than any other retail group that 
I know about. Very few feed dealers appre- 
ciate the multiple benefits of advertising. 
Advertising is mass salesmanship. Very few 
have an advertising budget and a continu- 
ous program. By a continuous program I 
mean week by week and year by year. Di- 
rect mail is one of the best means of con- 
tact I know of. Compile a list of all feeders 
and prospective feeders in your area. Keep 
it up to date and make use of it regularly. 

The cost involved is small and the bene- 
fits can be tremendous. Don’t advertise in 
generalities—be specific. Inject some show- 
manship into your advertising. Offer “spe- 
cial deals,” Saturday bargains . . . favors 
for the children. Use your imagination! 
Make use of the telephone especially if 
you have route men making deliveries to 
feeders. Don’t overlook the possibilities of- 
fered by radio. Don’t miss a single oppor- 
tunity to get your story across to your cus- 
tomers. Tell your story to every feeder both 
large and small. There are advantages in 
having a lot of customers. Consider every 
farmer a good prospect even though his 
flock or herd is very small. Many times your 
best customers are developed from this class. 

Unless you can contribute to the welfare 
of the feeder and be instrumental in help- 
ing him make more profit, you have no 
economic basis for existing. Make sure you 
are making a contribution to your feeders. 
Are your thoughts focused on service or 
profits? If your primary purpose is to make 
money then you should change your atti- 
tude. Getting the service concept into your 
thinking is likely to change your whole ap- 
proach to your business. When you make 
feedlot calls make them service missions— 


not sales missions. Know your product, tel] 
the farmer what he can expect from it. Do 
not exaggerate or make claims that can't 
be backed up by performance. 

If you are going to discover needs among 
livestock and poultry feeders, you must talk 
about a feeding program. Don’t sell a bag 
of feed, sell a feeding program. Be specific, 
if your prospect is a hog man and his prob. 
lem is saving more pigs, talk about pre. 
farrowing feeding of his brood sows and 
the early feeding of a proper pig nical to 
his young pigs. The same principle applies 
to the poultryman and dairyman. If possible 
help the feeders with his problems on 
breeding, management and sanitation. These 
extra services will pay big dividends. 

There is another point that is strictly a 
matter of business policy but I think it 
should be mentioned before closing my 
remarks. Unfortunately most feed dealers 
do not have a definite policy on it. | am 
referring to credit policies. It seems that 
most people in the feed business are better 
salesmen than they are collectors. Your 
feeders should understand your terms of 
sele, whether they are for cash or on credit. 
Enforce your policy and keep a constant 
watch on all accounts to see they do not 
become delinquent. If they do become de- 
linquent take suitable action and in most 
cases the sooner the better. Poor credit 
policies have been responsible for the down- 
fall of thousands of feed dealers. Don’t let 
it happen to you. 

I want to finish this discussion with a 
few remarks about your responsibility as an 
American and a citizen of your home com- 
munity. If our American heritage of free 
enterprise and the American way of life is 
to be preserved it is up to people like you 
and me to voice our sentiments and see 
that our elected representatives are told how 
we feel on important matters that effeci all 
of us. Take more interest in your state and 
national government. Help make your com- 
munity a better place in which to live. Join 
your local service club and be a booster for 
worthwhile projects and activities of your 
community. Take more interest in your 
local government, your church and school. 

For obvious reasons you should cooperate 
and work with your local vo-ag teacher. 
your county agent, and the local veterin- 
arian. Get acquainted with the extension 
men and the men in the animal husbandry 
department at your state university. Take 
advantage of the mutual benefits from co- 
operation with these people. Keep informed 
on new developments in the feed industry 
—read at least two feed trade public«tions 
regularly. Be an active member of your 
state feed association. An association mem: 
bership is a wise investment. 

As a final thought—let me call your at 
tention to the Rotarian slogan,—-"He !rofits 


Most Who Serves Best.” 


NEW TOTE-ALL CATALOG 

A new catalog describing Tote-All light 
weight, portable power conveyors for han 
dling bulk materials and packaged yoods. 
No. 495, has been issued by the Lake Shore 
Engineering Co., Iron Mountain, Mich. The 
catalog contains photographs, specification 
data and application instructions for the 
company’s conveyors and special machines. 
Copies may be obtained on request. 
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EWS 


*¥ the Brewers’ Yeast Council will send by return mail, 


without charge, a copy of “Growth and Feed Effi-. 


ciency with Broilers — The replacement. of livermeal 


in the Connecticut Broiler ration” as written and re- 


feesed. by. Agr. Exp. Station, Div. of Poultry Hus- 
bandry. Send your 


In their constant study to produce a 
“balanced broiler ration”... Feed Indus- 
try Research has developed a formula 
with Brewers’ Dried Yeast as a successful 
replacement of livermeal. In their report, 
5 broiler mash formulas recommend 3% 
of Brewers’ Dried Yeast and by its use 


Replacement for 


livermeal in broiler 


rations... 


DRIED 


to Brewers’ Yeust Council, 


have established the fact that Brewers’ 
Dried Yeast contains unidentified factors 
which have the same values similar to 
livermeal in broiler rations. This proven 
replacement, with its lower cost and in- 
creasing availability, has found a ready 
market as a satisfactory feed ingredient. 


impoves feed formulas 


Brewers’ Yeast Council, 
Inc., 314 North Broadway, 


St. Louis 2, Mo. 


Please send your FREE 
booklet, “Better Feeds 
with Brewers’ Dried 


Address 


Yeast.” Also, name and 
address of processing 


members. 
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CHLORIDE 
70% AQUEOUS 


Here are the two forms of choline preferred by the feed trade. CSC Choline Chloride, 
70% Aqueous Solution, is the most concentrated form practicable and is guaranteed to 
contain not less than 70% choline chloride. Those not equipped to supplement their feeds 
with liquids will want CSC Choline Supplement 25, on a hominy feed base, with a guaranteed 
minimum of 25% choline chloride. 

Whichever form you use, liquid or ary, specify CSC. Remember, CSC is a basic producer 
of feed supplements. 

CSC 70% Aqueous 1s available in 5-gallon ana 54-gallon steel 
drums, CSC 25% Supplement in 54-pound bags and 250-pound 
fibre drums. Write, wire, or phone today. 


COMMERCIAL SOLVENTS CORPORATION 
AGRICULTURAL DIVISION + 17 EAST 42nd STREET, NEW YORK 17, N. Y. 
ANHYDROUS AMMONIA » BENZENE HEXACHLORIDE © CHOLINE CHLORIDE * METALDEHYDE » NIACIN + RIBOFLAVIN FERMENTATION SOLUBLES AND RIBOFLAVIN SUPPLEMENTS 
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@ PROMINENT leaders in the feed indus- 
try, education, and other fields will appear 
on the two-day program of the formula 
feed conference, to be held Oct. 27-28 at 
the Oklahoma A&M _ college, Stillwater, 
Okla. The meeting, patterned after a highly 
successful one held in Kansas earlier this 
year will be jointly sponsored by the col- 
lege, the Oklahoma state department of 
agricul:ure, and the Midwest Feed Manu- 
facturers’ association. 


The first session will open at 9:30 a.m. 
on Oct. 27 with R. B. Thompson presiding. 
Welcoming addresses will be delivered by 
Henry G. Bennett, president of Oklahoma 
A@M W. L. Blizzard, dean of the school 
of ag: culture and director of the Oklahoma 
exper’ nent station; Harry Lundgaard, Ada, 
presic nt of the Oklahoma Feed Manufac- 
turers association; and L. E. Hawkins, vice 
direct »r of the Oklahoma state experiment 
statio™. 

“How We Can Collectively Better Feed- 
ing P actices in Oklahoma” will be the sub- 
ject o a talk by R. D. Eddie, Superior Feed 
Mills. Inc., Oklahoma City. W. D. Gallup 
of th. University of Oklahoma will discuss 
prince: oles of nutrition. “Efficient Rations 
for Mulk Production” is the topic chosen 
by A. H. Kuhlman, U. of O. 

The afternoon session will be under the 
direct on of J. S. Morrison, Chick-O-Line 
Feed Mills, Chickasha. A talk on poultry 
rations will be given by Joe Davis, depart- 
ment of poultry husbandry. Beef cattle 
rations, dairy calf rations, and feed control 
will be treated respectively by O. B. Ross, 
department of animal husbandry; E. R. 


Plan Oklahoma Feed School 


Schedule Two-Day Conference Oct. 27-28 


Berousek, department of dairy husbandry; 
and Parks A. Yeats, director of the feed 
€& seed division, Oklahoma state depart- 
ment of agriculture, Oklahoma City. 


A panel discussion after the evening ban- 
quet that day will be presided over by A. E. 
Darlow, head of the department of animal 
husbandry. Members of the panel will be: 
Earl Nichols, Merit Mills, Oklahoma City; 
Cordor Paulson, Canadian Mill & Elevator 
Co., El Reno; Haskell Cudd, Stillwater 
Milling Co., Stillwater; Paul Miller, Booster 
Feed Mills, Tulsa; Roy Shoeb, Cherokee 
Alfalfa Mills, Cherokee; T. J. Underwood, 
Ardmore Milling Co., Ardmore, and Dale 
Johnston, W. B. Johnston Grain Co., Inc., 
Enid. 

Bad practices in the production of poul- 
try and livestock will be the subject of a 
panel discussion at the second morning’s 
session at which Leslie A. Ford, Shawnee 
Milling Co., Shawnee, will be chairman. 
Bad practices in poultry, beef, sheep, and 
swine production will be discussed by Mr. 
Kuhlman, Mr. Darlow, L. S. Pope of the 
department of animal husbandry and Mr. 
Heidebrecht. 

Mr. Kuhlman will head the final session 
which will deal with nutritional subjects. 
Speakers for this session include G. F. God- 
frey, department of poultry husbandry; C. 


Hudson Completes Huge Sprayer Order 


6 Carloads | 


Shown above is one of the six freight 
cars of Hudson sprayers which was recently 
shipped by the Hastings, Minn. factory of 
the H. D. Hudson Manufacturing Co. to 
the United States army, corps of engineers. 
The record-breaking run of 25,000 com- 
Pression sprayers was completed in 20 work- 
ing cays. The sprayers will be used at army 
outp sts all over the world in sanitation 
work and for the application of disinfec- 
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tants to control disease. Standing in front 
of the freight car (from left) are: Charles 
W. Moore, agent for the Milwaukee road; 
Wallace Erickson, sprayer department em- 
ploye; Jay M. Keating, of the Hudson of- 
fice staff; G. L. Russell, assistant to the 
president; John E. Oys, vice president of 
the company; and E. M. Thiel, production 
manager. 


K. Whitehair, department of animal hus- 
bendry; H. M. Briggs, associate dean and 
director of the school of agriculture; J. C. 
Hillier, department of animal husbandry; 
and R. W. MacVicar, department of agri- 
cultural chemistry. 

Concluding talks will be: “Our Job as an 
Agricultural College’ by Mr. Darlow and 
“Our Job as a Feed Industry” by J. D. 
Dean, executive secretary of the Midwest 
Feed Manufacturers’ association, Kansas 
City, Mo. 

Room reservations for the meeting can 
be made by writing to H. Clay Potts, di- 
rector of short courses, Oklahoma A&M 
college, Stillwater, Okla. 


Walter H. Kenlan to Head 


Nopco Eastern Sales Area 
Walter H. Kenlan has been placed in 


charge of sales activities in a wide eastern 
area for the Nopco Chemical Co., Harrison, 
N. J., it has been announced by G. D. 
Davis, officer-in-charge of the Nopco divi- 
sion. Mr. Kenlan’s new territory covers 
southern New York, eastern Pennsylvania, 
New Jersey, Delaware, District of Columbia, 
Maryland and Virginia. Mr. Kenlan who 
formerly represented Nopco’s agricultural 
department in the Southwest, replaces Rob- 
ert T. Whelan in New York state and 
C. C. Shuman in other areas. Mr. Whelan 
has been assigned important sales manage- 
ment duties in Nopco’s home office at 
Harrison. 


Death Calls E. A. Deming, 
Former Albers Executive 


E. A. Deming, retired vice president of 
Albers Milling Co., Seattle, Wash., and 
Oconomowoc, Wis., died in a Seattle hos- 
pital Aug. 16 after a long illness. He was 
one of the pioneers in the feed manufac- 
turing business on the West coast. 

His early Deming-Gould Co., Los An- 
geles, Calif., was sold to the Albers Bros. 
Milling Co., and Mr. Deming stayed with 


-them for 50 years, until his retirement on 


Jan. 1, 1948. He became secretary of the 
old Albers firm in 1912 and later became 
vice president of the company when it was 
merged with the Carnation Co. 

He is survived by his wife and two sons. 


Burial was in San Francisco. 


FULTON BAG PROMOTION 


George W. Williams has been named 
manager of the Dallas, Tex., plant of the 
Fulton Bag & Cotton Mills, Atlanta, Ga. 
Connected with the Fulton firm for many 
years, Mr. Williams has served at its New 
Orleans plant and at the Dallas plant as 
sales manager. He succeeds Adolf Mayer 
who died July 25. 
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FEEDER VALVES 


ELIMINATE BACK 
PRESSURE ON COLLECTOR 


PREVENTS EXCESSIVE 
AIR LOSS 


REDUCES DUST 
EXPLOSION HAZARD 


PREVENTS CLOGGING 
OF CONVEYING SYSTEM 


PREVENTS CONTAMINATION 
OF PRODUCT 


USED BY: USED ON: 


Feed Mills Collectors 
Corn Processors ills 


Grain Elevators 


| Alfalfa Mills Cyclones 
Starch Plants Mixers 
| Flour Mills Bag Houses 


For further information and 
engineering data on your 
specific job . .. Write 


BLOWER APPLICATION CO. 


3165 N. 30th St. Dept. K-l 
Milwaukee U.S.A. 
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Heading The Feed Bag’s birthday column 
this month is W. L. Blows, secretary of the 
Blatchford Calf Meal Co., Waukegan, Ill., 
who celebrates his birthday Oct. 11. 

Born at Waukegan in 1875, Mr. Blows 
has lived in this community all his life. He 
was graduated from the local high school 
as salutatorian and president of his class in 
1896. In 1901 he went to work for John 
W. Barwell who was erecting a feed manu- 
facturing plant in Waukegan which later 
became the Blatchford Calf Meal Co. He 
has served the company continuously since 
that time in various capacities and now 
holds the position of secretary. Mr. Blows 
and his wife, Elizabeth, reside at 417 N. 
Genesee St., Waukegan. He likes to travel 
and in 1918 the Blatchford Co. sent him to 
Europe to report on business conditions. 

Other members of the trade who cele- 
brate birthdays next month include: 
OCTOBER 1—Emmett Gavin, Dehydrating 

Process Co., Boston, Mass.; Carl A. 

Houlton, La Budde Feed & Grain Co., 

Milwaukee, Wis.; Anton R. Krason, 

Deutsch & Sickert Co., Milwaukee, Wis.; 

O. W. Smith, Prater Pulverizer Co., Chi- 

cago, IIl. 

OCTOBER 2—-E. L. Dutcher, Farmers Sup- 
ply Co., Ankeny, Iowa. 

OCTOBER 4—-Ralph M. Field, Tucson, 
Ariz.: Lee Hammett, Western Advertis- 
ing Agency, Chicago, IIl.; C. Huntington 
Hooker, Northern Milling Co., Wausau, 
Wis. 

OCTOBER 5—Fred M. Chapman, Marden- 
Wild Corp., Somerville, Mass.; S. D. 
Le Gear, Dr. L. D. Le Gear Medicine 
Co., St. Louis, Mo.; Wayne G. Martin, 
Feedstuffs, New York, N. Y. 

OCTOBER 6-—-Earl S. Ackerman, Barber 
& Bennett, Inc., Albany, N. Y.; Allen A. 
Breed, Milwaukee Grain Exchange, Mil- 
waukee, Wis.; Lyle H. Hill, Lyle H. Hill 
Co., Madison, Wis.; Joe W. Wenger, 
Wenger Mixer Co., Sabetha, Kans. 

OCTOBER 7—H. A. Bullis, General Mills, 
Inc., Minneapolis, Minn.; F. W. Shekey, 
Farm & Home Co-op., Fort Atkinson, 
Wis. 

OCTOBER 8—W. R. Ewing, Ray Ewing 
Co., South Pasadena, Calif.; L. R. Fair- 
all, Fairall & Co., Des Moines, Iowa; 
John Manard, John Manard Molasses Co., 
New Orleans, La.; Homer J. Savage, 
Savage, Inc., Buffalo, N. Y. 

OCTOBER 9—A. C. Adams, Vitality Mills, 
Inc., Chicago, Ill.; Meryl M. Bowman, 
American Butter Co., Kansas City, Mo.; 
F. C. Greutker, jr., Greutker, Inc., Buf- 
falo, N. Y.; Connie C. Kamm, P. C. 
Kamm Co., Milwaukee, Wis. 

OCTOBER 10—C. F. Morris, Charlotte, 
N. C. 

OCTOBER 11—W. L. Blows, Blatchford 
Calf Meal Co., Waukegan, IIl.; Charles 
Karschner, New Germany Mill, New 
Germany, Minn.; W. A. Maney, Maney 
Bros. Mill & Elevator Co., Inc., Minne- 
apolis, Minn.; Matt G. Reitz, M. G. R. 
Feed Co., Inc., Hammond, Ind.; Richard 
M. Shoop, Albers Milling Co., Oconomo- 
woc, Wis. 


W. L. BLOWS 


OCTOBER 12—Ellis Hart, Western Con- 
densing Co., San Francisco, Calif.; Earl 
A. Knudtson, Northrup, King & Co., 
Minneapolis, Minn.; D. V. McDonald, 
Nutrena Mills, Inc., Minneapolis, Minn.; 
K. B. Neff, Exact Weight Scale Co, 
Columbus, Ohio. 

OCTOBER 13—Lee I. Archer, Klau-Van 
Pietersom-Dunlap, Associates, Inc., Mil- 
waukee, Wis. 

OCTOBER 14—E. C. Andrews, Ultra-Life 
Laboratories, East St. Louis, Ill.; Dr. C. 
A. Smith, Standard Brands, Inc., New 
Yiork, N. Y. 

OCTOBER 15—Perc S. Brown, National 
Oil Products Co., Harrison, N. J.; Ed- 
ward M. Furman, Murphy Products Co., 
Burlington, Wis.; Russell Hanson, Han- 
son Feed Co., Hollandale, Wis.; Lyman 
Peck, Chicago, Ill. 

OCTOBER 16—Paul Gebert, jr., Lincoln 
Mill, Merrill, Wis.; H. C. Pfremmer, 
North East Feed Mill Co., Minneapolis, 
Minn.; E. M. Putney, Ralston Purina Co., 
St. Louis, Mo. 

OCTOBER 17—Hermann Deutsch, Deutsch 
& Sickert Co., Milwaukee, Wis. 

OCTOBER 18—Lewis E. Horn, National 
Alfalfa Dehydrating & Milling Co., Lam 
ar, Colo.; Harry H. Rediger, B!oom- 
ington, Ill. (Specifide, Inc.) 

OCTOBER 19—Frank Greutker, Greutker, 
Inc., Buffalo, N. Y.; W. M. Steinke, 
King Midas Flour Mills, Minneapolis, 
Minn. 

OCTOBER 20—R. H. Decker, 
Carolina Chemical Corp., Richmond Va.; 
Jacob Hunter, Antigo Flour & Fee Co., 
Antigo, Wis.; F. H. Kelley, Ame Re 
liable Products Co., Ames, Iowa. 

OCTOBER 21—F. J. Hollands, Penick & 
Ford, Ltd., Inc., Cedar Rapids, Iowa. 

OCTOBER 25—Fuller D. Baird, Sta dard 
Brands, Inc., New York, N. Y.; 
Foley, Olmsted €& Foley, Minne: oolis, 
Minn.; Arthur J. Gill, Silmo Ch: nical 
Corp., Vineland, N. J.; Edward La Budde, 
La Budde Feed & Grain Co., Milwaukee, 
Wis. 


(Continued on 77) 
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OCTOBER 26—E., J. Cashman, Doughboy 
Industries, Inc., New Richmond, Wis.; 
Cliff Du Bois, Mason City, Iowa; Louis 
Paul Graham, Louis Paul Graham Agency, 
Chicago, Ill.; Henry W. Kusserow, Chas. 
A. Krause Milling Co., Milwaukee, Wis.; 
R. E. Whitworth, Cargill, Inc., Minnea- 
polis, Minn. 

OCTOBER 27—C. A. Cook, King Midas 
Flour Mills, Milwaukee, Wis.; Jim A. 
Olson, Davenport Elevator Co., West 
Bend, lowa; Wayne Robison, Wayne B. 
Robison, Washington, Iowa. 

OCTOBER 28—M. C. Ivey, Bert S. Gittens 
Agency, Milwaukee, Wis.; William Le 
Blanc, J-M Trading Corp., Chicago, Il. 

OCTOBER 29—Ellis H. Hamel, Ralston 
Purina Co., St. Louis, Mo.; E. R. Siler, 
Ralston Purina Co., St. Louis, Mo. 

OCTOBER 31—1. E. Church, Gulf Coast 
Fecerated Feed association, Houston, 
Tev.; Guy E. Hillier, Penick & Ford Ltd., 
Inc., Cedar Rapids, lowa; H. Shere, Van 
Dusen Harrington Co., Minneapolis, 


Minn. 


Thomas Elected to Board 
Of Valley City Milling 


George C. Thomas, president of Key 
Products, Inc., Fort Wayne, Ind., was 
elected to the board of directors of the 
Valley City Milling Co., Portland, Mich., 
by the firm’s stockholders at their annual 
meeting in Portland on Aug. 2. 

Mr. Thomas has been active in all phases 
of feed manufacturing for 23 years. He 
founded Key Products in 1949 to engage 
in distribution of a line of protein, vitamin, 
and mineral supplements to the feed trade. 
He has served several terms as a director of 
the American Feed Manufacturer’s associa- 
tion and was a member of the feed industry 
council during the war. 


David M. Hymans, 49, Dies 
On Canadian Vacation Trip 


David M. Hymans, 49, vice president and 
director of the Interstate Grain Corp., Kan- 
sas City, Mo., died of a heart attack, Aug. 
23, in Emerson, Manitoba, Canada, while 
returning home from a vacation trip. Be- 
sides his wife and his daughter, Patricia, he 
is survived by three sisters. 

Mr. Hymans began his business career 
with the Gulf Oil Co. in Houston before 
entering the milling business. He was at 
one time vice president and sales manager 
of the Houston (Texas) Milling Co. He 
became vice president of the Interstate 
Grain Corp. when it was formed as the 
Lathrop Grain Corp. in Kansas City in 1946. 

WIN SAFETY AWARD 

The 1949 safety banner of the Chase Bag 
Co., Chicago, Ill., was awarded to the Reids- 
ville, N. C., branch of the firm for estab- 
lishinging a record of 500,000 continuous 
working hours without an accident. At the 
ceremony, which took place recently, F. H. 
Ludington, president of Chase Bag, pre- 
sented employes of the Reidsville plant with 
Pins irom the National Safety council and 
Praised their achievement. 
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More New Business 


Proved by feeders since 1885 . . . backed by 
national advertising . . . produced by calf 
food specialists. 


More Repeat Business 


Our dealers’ records show that once they’ve 
tried it, National No-Milk customers keep 
feeding our calf food year after year. 


National No-Milk Calf Food is easier to sell 
at first ... and it sells itself from then on. 
It makes steady, profitable volume. 


Write for details on how you can profit 
by selling National No-Milk Calf Food. 


NATIONAL FOOD COMPANY 


FOND DU LAC, WISCONSIN 


NATION 
Sines’ 4c. ©O, 
#85 
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Phenix Co. to Handle Sale 
Of Kraft Foods Products 


Effective Sept. 1, sale and distribution of 
Kraft Foods Co. industrial products, includ- 
ing Kraylets feed booster and Kraco dried 
cheese whey, will be handled by the Phenix 
Pabst-ett Co., a subsidiary of Kraft Foods 
Co., Chicago, IIl., according to an announce- 
ment by Charles Wright, Kraft general sales 
manager. 

Greater emphasis on the promotion and 
distribution of Kraft industrial products 
is the reason for the transfer of sales and 
distribution, Mr. Wright said. The change, 
he stated, is expected to result in better 
service and stronger merchandising support 


for dealers. Industrial feed products will 
continue to be made by Kraft and sold 
under present brand names. 

The Phenix Pabst-ett Co. was formed in 
1934 after Kraft acquired the cheese opera- 
tions of the Pabst firm in Milwaukee, Wis. 
Joseph W. Pinter has been president and 
general manager of the subsidiary since its 
formation, 


OPENS BROKERAGE BUSINESS 

Donald J. Wallace has opened a feed brok- 
erage office at 327 S. LaSalle st., Chicago, 
Ill., operating it as the Chicago Feed service. 
He will handle all types of feed and feed 
ingredients. Formerly a brokerage operator 
at Galesburg, Ill., Mr. Wallace has been 
with the Milwaukee Feed & Grain Co. for 
the past year. 


How to Keep your Hog Feeders 


MEAL 


for Bigger Volume, Bigger Profits... 


Now Fortified With 


A. P. F. 


For more and heavier 
pigs at birth and 
faster, earlier growth, 
according to experi- 
mental stations. 


Algona, lowa 
Monmouth, Ill. 


Yes, you really keep ‘em lined up for 
repeat sales with genuine Sargent Minral 
Meal—and Sargents’ 3-Way Profit Plan. 
Helps save as much as 60 days feeding 
time—boosts corn feeding value—saves on 
supplement. 

Get your share of these booming Minral 
3 Meal sales now! Ask your Sargent man or 
write us for dealer plan today. 


SARGENT PLANTS 


IOWA 


Fremont, Neb. 
Waverly, Mo. 


DES MOINES 


L. R. Hawley Retires from 
Quaker Oats Co. Pos? 


L. R. Hawley, vice president in charge 
of feed for the Quaker Oats Co., Chicago 
Ili., retired Aug. 31. He had been with the 
company and its predecessor firm 


or 47 

years. 
Mr. Hawley started his grain ar! feed 
career in 1902 with the Great \ estern 


L. R. HAWLEY 


Cereal Co., Muscatine, Iowa. In the early 
1920's he was placed in charge of the firm's 
feed development at Memphis, Tenn. He 
was made advertising manager of Quaker 
Oats, with offices at Chicago, in 1933 and 
was appointed vice president in charge of 
feed in 1942. 

He has been a leader in the American 
Feed Manufacturers’ association and_ has 
been a director of the association since 
1934. In 1937, he was appointed to the 
AFMA executive committee. While in 
Memphis, he worked with the Southern 
Mixed Feed Manufacturers’ association. 

Mr. Hawley, known to his friends as 
“Doc,” was guest of honor at a dinner in 
the Chicago Union League club on the 
evening of his retirement. Donald B. Lourie, 


president of Quaker Oats, presented him 
with an album containing more thar 100 
letters received from feed men throu: hout 
the country. He was also presented wth a 
television set by those present at the d: iner. 
@ RAWLINGS FEED STORE, 7 2ga’ 
noxie, Kan., will be expanded into a v ole 
sale as well as a retail firm, according 0 its 
parent company, Gooch Milling, ‘ Jina, 
Kan. 
DAY FILTER BULLETIN 
A. new bulletin, No. 491, describin the 


“Autoclean™ dust filter has just bee. re 
leased by the Day Co., Minneapolis, »:inn. 
The eight page, illustrated publicatic de 
scribes the operation of the filter, v: sious 
models available and gives operating data 
on each model. Copies may be obtain: J by 
writing to the Day Co., 810 Third «ve., 
N. E., Minneapolis 13, Minn. 
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inline in the Buyers Market 
| 


ive Your Feeds More SALES: APPEAL 


PAT. OFF 


The Oils With Potencies 


@ Feeders are increasingly VITAMIN-CONSCIOUS. 
| orton” Vitamin 


THEY WANT POTENCY GUARANTEES THAT MEAN SOME- : 
THING. They no longer take things for granted when it comes to see Oil § 


the vitamin fortification of feeds. 


LONG EXPERIENCE IN THE PROCESSING OF HIGH QUALITY 
MEDICINAL OILS is the sort of know-how that appeals to them. Sear potencies with Viemu 


GORTON’S HAVE THIS KNOW-HOW —and every step in ade D. added to the potency ; 
manufacture — from processing the fish to filtering and blending 2 sh : ae 
the oils —is guarded by Gorton’s QUALITY CONTROL. desite, There is no need 

waste either one or the” 


TRIPLE - TESTING — chemical, biological and by actual use — 
makes the Gorton Guarantee really mean something. , Other if you name your own — 


are available in various Vita- 


ADDED SALES APPEAL is attached to the statement, ‘This : “D? fevel. Write us for if- 
mash fortified with Gorton’s Vitamin Oils.” 
FISH MEAL AND CONDENSED FISH Wiebe: 

SOLUBLES AVAILABLE 


» formation and prices on the 


oe NEW ENGLAND BY- PRODUCTS CORP. 


; y: oy Distributors for Gorton-Pew Fisheries Company, Ltd. By - Products Di 
MILK STREET BOSTON 9, MASS. 
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1 the SUME INOCULATOR 


ea 4 Ba Farmer Since 1998 
TERIA Counr—oaree 
WS OF fee — pacer win 


AN BACTERIA 


AT Lowest cost 


SELL THE LEADER 


PROVED 
PRE-SOLD 
PREFERRED 


NITRAGIN is sold profitably by more seeds- 
men ... it is used successfully by more farmers 
than any other legume inoculant in the world! 
NITRAGIN is proved in laboratory, green- 
house and field. It is pre-sold through intensive 
consumer advertising and preferred by farm- 
ers because they know it gets results! Sell 
NITRAGIN inoculation now ... cash in on 
the growing demand for “the legume bacteria 
in the yellow can.” 


THE NITRAGIN CO., Inc. 
3855 BOOTH ST. MILWAUKEE 12, WIS. 


the ideal moistu*e 
tester! 


here are 
reasons why 


FAST .. . requires only ONE MINUTE to make 
an accurate seed or grain test. Speeds handling 
in peak periods. 

2. ACCURATE . . . on moisture content up to 35%. 
3. SIMPLE... no technical knowledge or previous 
experience required to operate efficiently. 

4. COMPACT . . . easily portable. Operates any- 

where there is an electrical outlet. 

5. DEPENDABLE . . . calibrated against official 
Government oven methods, Comparable re- 
sults guaranteed. 

6. VERSATILE . . . will test wide variety of seed, 
grain, grain products, grain of mixed moisture 

content, blended grains and processed materials. 


7. ECONOMICAL . . . pays for itself in one season 
of high moisture crops. 


8. GUARANTEED .. . sold on 10-day, free trial basis. 


More Steinlite Moisture Testers are used today 
by seedsmen, elevators, mills, co-ops, food proc- 
essors, etc., than all other types combined. 

If you want to speed seed or grain testing and 
handling, with the full, profit-protecting accuracy 
of the Steinlite Moisture Tester, mail the order 
coupon today. We’ll ship on ten days’ free trial! 
Price $330.00, F.O.B. Atchison, Kansas. 


EQuIPMENT 


Steinlite Order Coupon 


Seedburo Equipment Compeny. 
751 Converse Building, Chicago 6, IIl. 


Gentlemen: Ship at once for 10 days’ free trial, one Steinlic 
Moisture Tester for seed, grains, etc. At the end of the 10-day 
trial period, we will remit our check for $330.00 plus shippiny: 
charges, or return the Steinlite Moisture Tester at once. 


THE FEED BAG — September. 1949 


“ 
ate? A. 
} 


senator Wiley To Be Main Speaker 
At Wisconsin Seed Meet, Sept. 29 


Senator Alexander Wiley, Republican of 
Wisconsin, will be the featured speaker at 
the annual fall meeting of the Wisconsin 
Seed Dealers’ association scheduled for Sept. 
29 at the University of Wisconsin experi- 
mental! farm, Madison, Wis. it has been 
announced by H. H. Humphrey, Wausau, 
presicent. 

The meeting will open at 9:30 a. m. with 
seed «leaning and treating demonstrations 
conducted by A. H. Wright, followed by 
discussions. Senator Wiley will deliver his 
address at 11 a. m. and lunch on the 
grounds will follow. 

The meeting will reconvene at 1:30 p. m. 
when Dr. R. A. Brink discusses corn breed- 
ing problems. Following him, N. P. Neal, 
Kerm:t Berger, and A. H. Wright will speak 
on “Field plantings of Commercial Hybrids.” 
P. E Hoppe will inform visitors on latest 
techniques in breeding for root rot and 
cold resistance. 

“Weed Control in Corn” will be the sub- 
ject of a lecture by K. P. Buchholtz and J. 
Torrie will discuss soybean variety trials. 
“Life Stages of the Corn Borer and Control 
Recommendations” will be covered by E. 
H. Fisher. J. W. Apple will conclude the 
program with a talk on spraying and dust- 
ing equipment for corn borer control. 


Forecast 67 Per Cent Larger Crop 
Of Missouri Redtop Seed for 1949 


A Missouri redtop seed crop of 2,500,000 
pounds of clean seed is forecast for this year 
by the department of agriculture. The pre- 
dicted yield is 67 per cent larger than last 
years crop. Weather was favorable for 
seed development and the average yield is 
expected to be about 80 pounds per acre. 

A total production of 8,100,000 pounds 
of clean seed is forecast for the states of 
Missouri and Illinois. The combined yield 
is 53 per cent larger than the production of 
the two states last year. Carryover of seed 
from last year is estimated at 35,000 pounds 
for both states, compared with a carryover 
of 120,000 pounds last year. 


South Carolina Seedsmen Elect 
D. M. Norwood, Jr., President 


D. M. Norwood, jr., Barnwell Peanut 
Co., was elected president of the South 
Carolina Seedsmen’s association at the clos- 
ing session of its annual convention at 
Charleston, S. C., July 21-22. Others named 
to office were: J. N. Davis, Epting Distribu- 
ting Co., first vice president; Marion Schu- 
ler, V. P. Schuler & Son, second vice presi- 
dent; and S. S. Savage, Gould-Savage Seed 
Co., secretary-treasurer. 

Out-of-state visitors who addressed the 
gathering included: Francis Branan, pres- 
ident of the Florida Seedsmen’s association; 
Elbridge Freeborn, first vice president of 
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the Southern Seedsmen’s association; and 
Lane Wilson, executive secretary of the 
Southern Seedsmen’s association. 

Entertainment included the annual ban- 
quet, dancing, private parties and a special 
luncheon for the ladies attending. At the 
close of the business session, H. C. Gould, 
retiring president, announced that he had 
sold his interest in the Gould-Savage Seed 
Co. to his partner, S. S. Savage, and was 
retiring from the seed business. 


Seed Meetings 


Wisconsin Seed Dealers Association, 
Madison, Wis 29 


Western Seedsmen’s Association, 
Hotel President, Kansas City, 
Mo. Oct. 7-8 


New York State Seed Association, 
Statler Hotel, New York City 
Oct. 16-17 


Texas Seedsmen’s Association, Plaza 
Hotel, San Antonio, Tex. 
Nov. 3-4 


Association of Seed Control Offi- 
cials of the Southern States, Pat- 
ten Hotel, Chattanooga, Tenn. 

Nov. 14-16 

Virginia Seedsmen’s Association, 
Cavalier Hotel, Virginia Beach, 
Va. Nov. 18-19 


Hybrid Seed Corn Division, ASTA 
Fourth Research Conference, Ho- 
tel LaSalle, Chicago, 


Dec. 1-2 


Colorado Seedsmen’s Association, 
Albany Hotel, Denver, Col. 
Dec. 2-3 
Mississippi Seedsmen’s Association, 
Hotel Vicksburg, Vicksburg, Miss. 
Dec. 7-8 


Illinois Seed Dealers’ Association, 
Leland Hotel, Springfield, Ill. 
Dec. 8 
Louisiana Seedsmen’s Association, 
Bentley Hotel, Alexandria, La. 
Dec. 9-10 
Southern Seedsmen’s Association, 
New Orleans, La Dec. 11-14 
Kansas Seed Dealers Association, . 
Hotel Broadview, Wichita, Kan. 
Jan. 13-14 


Pacific Seedsmen’s Association, Fair- 
mont Hotel, San Francisco, Calif. 
May 21-23 


American Seed Trade Association, 
Palmer House, Chicago, Ill. 
week of June 11 


Timothy Seed from Surplus Areas 
Moving Out Swiftly Reports USDA 


Swift movement of timothy seed from 
farms in surplus producing areas since har- 
vest has been reported by the United States 
department of agriculture. Between the 
opening of the harvest season and Aug. 15, 
57 per cent of the commercial crop has 
been sold by growers, as compared with 30 
per cent last year and 34 per cent for the 
Aug. 15, 1943-47 average. 

Movement of the crop was fastest in the 
leading production states, Iowa, Missouri, 
and Ohio. Prices paid to growers are the 
highest on record for the middle of Aug- 
ust. This year’s price of $16.16 per hundred 
pounds of clean seed is more than twice the 
price paid growers for the 1948 crop and 
three times the 1943-47 average. Small 
carry-over stocks and two consecutive years 
of less than average production were re- 
sponsible for the boost, the bureau believes. 


V. 0. Madesen, Brookings, to Head 
South Dakota Seed Association 
V. O. Madesen, George P. Sexauer & 


Son, Brookings, $. D., was elected president 
of the South Dakota Seed Dealers’ associa- 
tion at the group’s annual meeting held at 
South Dakota State college, Brookings, on 
Aug. 15. Roger Ward, Peavey Seed House, 
Huron, was named vice president and Louis 
Bober, Sam H. Bober & Sons, Rapid City, 


secretary-treasurer. 


The meeting began in the morning with 
an inspection of the college’s varietal experi- 
mental plots conducted by Drs. M. W. 
Adams, D. B. Shank, and C. J. Franzke. 
Speakers at the one-day session included 
Fred E. Leinbach, president of the college: 
D. J. Noorgaard, extension agronomist; Dr. 
W. W. Worzella; Mr. Syverud; R. C. Kinch; 
and L. V. Ausman, state secretary of 
agriculture. 


1949 Alsike-Clover Seed Crop 
To be Smaller Than Last Year 


The alsike-clover seed crop in 1949 will 
run to 302,600 bushels of thresher-run 
seed, it is predicted by the United States 
department of agriculture. If realized, this 
production will be 26 per cent smaller than 
last year’s large crop of 411,200 bushels. 


Largest reductions from last year were in 
the states of Ohio, Idaho, and Minnesota. 
In only two states, Indiana and Iowa, were 


“larger crops predicted. Reasons advanced by 


the bureau for this year’s smaller production 
are smaller acreage saved for seed, smaller 
yields per acre, insects, wet weather and 
poor stands. 


NEW SEEDBURO CATALOG 


Publication of a new 144-page catalog 
has been announced by the Seedburo Equip- 
ment Co., Chicago, Ill. In addition to a 
complete listing and description of grain 
testing, grading and handling equipment 
the catalog also contains the newe official 
standards fcr soybean grades. Copies are 
available on request from the Seedburo Co. 
at 751 Converse bldg., Chicago 6, Ill. 


= 
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Ernest Martin Elected President 
Of Georgia Seed Association 


Ernest Martin, Lewis H. Cottongim Seed 
Co., Atlanta, Ga., was elected president of 
the Georgia Seedsmen’s association at its 
annual meeting in Savannah, Ga. About 
195 registered for the three day gathering. 

Other officers elected were L. D. Patten, 
Patten Seed Co., Lakeland, first vice pres 
ident; Harold Akin, Akin Seed & Feed 
store, Barnesville, second vice president; 
and William B. Kuhlke, Kuhlke Seed & 
Grain Co., Augusta, secretary-treasurer. C. 
C. Murray was appointed an honorary mem- 
ber of the association by the outgoing pres- 
ident, L. R. Tucker. 

The association adopted a resolution to 
form a growers’ and producers’ group to 
work with the organization. Social events 
of the meeting included a boat ride and 
cocktail party on the Robert E. Lee on the 
first evening and a fish fry on the second, 
sponsored by A. T. Ferrell & Co., Everett 
Seed Co., and Kuhlke Seed & Grain Co. 


Price Supports Announced for 
Eight Winter Cover Crop Seeds 


Tentative price supports for eight desig- 
nated 1950-crop winter cover crop seeds 
have been announced by the United States 
department of agriculture. The purchase 
agreements will be available to producers 
from the time of harvest through Dec. 31, 
1950. Details will be handled by county 
agricultural conservation committees in all 
states where the seeds are produced. 

Support prices for the crops will be deter- 
mined on the basis of parity prices on April 
i, 1950. If parity prices remain at the July 
15, 1949, level, the department will pay the 


following support prices in cents per pound 
for top graded, cleaned, and bagged seed: 
Hairy Vetch, 13.54; common Vetch, 6.34; 
Willamette Vetch, 6.34; Crimson Clover, 
16.03; common Ryegrass, 7.09; Austrian 
Winter Peas, 4.62; Blue Lupine, 4.53; and 
Roughpeas, 6.00. 

The purchase program is being under- 
taken by the department to encourage ade- 
quate production of such seeds for fall 
plantings in various sections of the United 
States next year. 


Report Sizeable Increase in 
1949 Timothy Seed Crop 


The 1949 crop of timothy seed is fore- 
cast at 619,400 bushels of thresher-run seed, 
the department of agriculture reports. This 
indicated production is 51 per cent larger 
than last year’s crop but only 43 per cent 
as large at the 1938-47 average of 1,424,800 
bushels. 

Sizeable increases in production are indi- 
cated in all producing states except Minne- 
sota, where growers indicated production 
was only about half of last year. Reasons 
for the sharp rebound from last year’s low 
production are: increases in acreage, espe- 
cially in Iowa where about half of the crop 
is usually produced; high prices received for 
the 1948 crop; and the continued strong 
demand for seed this year. The wider use of 
ccembines is also making it profitable to 
harvest timothy seed from pastures and 
fields even though the yields are relatively 
small, the department stated. 

The disposition survey made last spring 
indicated that 70 per cent of the 1948 crop 
of timothy seed was sold to dealers. If this 
percentage prevails this year and the pro- 
duction turns out as forecast, dealers may 


Record Load of Arizona Alfalfa Seed 


What is believed to be a record single 
load of. field run Arizona common alfalfa 
seed is shown above at the warehouse o 
the Advance Seed Co., Phoenix, Ariz. The 
seed was grown in the high altitude of 


Maricopa country and consists of 390 bags 
weighing 42,025 pounds. Immediately after 


recleaning this lot was shipped to Illinois. 


(Photo by Jerry McLain) 


be expected to handle approximat:ly 17 
million pounds of clean seed from the 1949 
crop, compared with about 11.9 million 
pounds last year. 

Current supplies of timothy seed, includ. 
ing production this year and c: 


yover, 
totaling 27,631,000 pounds of cle seed 
are the smallest of record dating | ick to 


1938. 


Ohio Seed Dealers Associatior: 
Elects John Hirsch President 


John Hirsch, Henry Hirsch & Sons, 
Toledo, Ohio, was elected president >f the 
Ohio Feed Dealers’ association the 
group’s annual summer meeting hel. Aug. 
3-4, in Wooster, Ohio. I. G. Br: daker, 
Scott’s Seed Farm, Mechanicsbur, was 
elected vice president, and Dick De Wine, 
De Wine & Hamma, Yellow Spriny-. was 
elected secretary-treasurer. 

The speaking session featured a i \k by 
C. N. McIntyre, specialist in charge «/ seed 


inspection for the state of Ohio, who ex 
plained in detail the new Ohio seed 
On the second day, visitors toured th« 
experimental farm at Wooster. 


law. 


Ohio 


Wisconsin Seed Laboratory Makes 
Record Run of 10,000 Seed Tests 


A record of 10,000 seed tests run during 
the 12 month period ending Aug. 10, 1949, 
has been announced by the seed laboratory 
of the Wisconsin state department of agri- 
culture, Madison, Wis. The reports, com- 
piled by Henry Lunz who is in charge of 
the laboratory, show that during the past 
more than 9,000 Wisconsin farmers and 
seed growers have submitted samples for 
analysis. 

Additional tests were also run on 900 
samples collected by field inspectors from 
dealers’ stocks and about 250 samples of 
commercial garden and lawn seeds. The 
laboratory's services, according to the sur 
vey, are used mainly by farmers who want 
to sell small amounts of seed and comply 
with the provisions of the state seed testing 
law. 


1949 Ladino Clover Seed Crop 
Tops Last Year by 22 Per Cent 


A record crop of Ladino-clover s.ed is 
predicted this year by the departme t of 
agriculture. Production in the three -tates 
of California, Oregon, and Idaho 3. esti’ 
mated at 2,370,000 pounds of clean seed. 


The new figure exceeds last year pro 
duction by 22 per cent. All of the inv 2ase, 
according to the government analyst: will 
be in Oregon where a much larger av cage 
will be harvested in this year. Prod: -tion 
in California and Idaho is smaller than 
last year. 

The department also announced tl im 
ports of the seed during the year « ding 


June 30, 1949, were 369,800 pou: $ of 
which 369,700 pounds were importeu ‘rom 


Italy and 100 pounds from Canad« Im 
ports the year before totalled 4+ ).600 
pounds. 
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RICHARD M. SHOOP 


Richard M. Shoop has been appointed 
sales upervisor for Lab-Mix sales in the 
eastern United States, according to an an- 
nouncement by the Albers Milling Co., 
Seattle, Wash. Mr. Shoop who joined the 
Albers sales staff recently will have his 
headquarters at the firm’s eastern division 
office in Oconomowoc, Wis. He is a gradu- 
ate of Pennsylvania State college and has 
had wide experience as a hatchery manager 
and salesman of specialized vitamin products. 
Lab-Mix is a vitamin-protein-mineral con- 
centrate developed at the Albers Research 
station. 


A. 0. Orsund to Represent 
R. R. Howell Company 


A. O. Orsund, has joined the sales staff 
of the R. R. Howell Co., Minneapolis, 
Minn., manufacturers of elevator and feed 
plant equipment. A resident of Pelican 
Rapids, Minn., he will represent the firm in 
northwestern Minnesota and North Dakota. 

Mr. Orsund has a wide background in 
the feed business. He formerly owned and 
operated a feed plant and for a number of 
years operated elevators in Minnesota and 
North Dakota. He will assist Howell’s cus- 
tomers in solving operational problems and 


obtaining new equipment. 


® H. V. STOKES, Sonora, Tex., has pur- 
chased the Whitaker Seed store, San An- 
gelo, Texas, and will operate it as the 
Stokes Feed & Seed Co. 


NAMED SALES MANAGER 


John R. Rimmer, Hutchinson, Kan., who 
has been associated with the Percy Kent 
Bag Co. for several years, has been named 
siles manager of the recently organized 
Hutchinson Bag Co. M. J. Anderson, jr., 
vice president in charge of sales, has been 
servin» in that capacity since the company’s 
teorganization several months ago. 
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for Chickens, 
Ducks, Turkeys 


for Dogs | 


and for Game Birds — 


and. Fur. Bearing. 
~ Animals 


MIX 


PRODULAC 


DRIED CORN DISTILLERS GRAINS WITH SOLUBLES 


MIX 


NADRISOL 


DRIED CORN DISTILLERS SOLUBLES 


. . . the Spark in some of 
the most efficient mashes 
on the American farm 


A mash may properly be termed “effi- 
cient” when maximum utilization of the 
grain is secured at moderate cost. Maxi- 
mum utilization, however, cannot be 


achieved when proper balance is lacking. 


PRODULAC and NADRISOL have 
long been considered two of the most 
reliable ingredients for efficient mashes, 
since they contribute balance, while add- 
ing valuable protein and an important 


potency of the Vitamin B-G complex. 


Mix Produlac or Nadrisol. What they 
have done for the mashes of other profit- 


wise mixers, they can do for you. 


Products of 


NATIONAL DISTILLERS 
PRODUCTS CORPORATION 


GRAIN PRODUCTS DIVISION 
120 Broadway, New York 5, N.Y. 


Albers Appointment 
4 
: ) 
; 
: 
€ ji A = 
| 
for Hogs 
— 
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— Customers’ 


(Continued from page 29) 


days and regular routes for surrounding 
rural areas. 

“Our truck drivers are well trained sales- 
people who are qualified to advise customers 
on feed problems,” Mr. Mallory stated. 
“They are courteous and helpful, too. For 
instance, on one of our routes we have ma- 
ny Amish customers. As is traditional with 
them, the womenfolk look after the chick- 
ens, and milk and feed the cows. Our driv- 
ers go out of their way to empty the feed 
in the bins or wherever it will be handiest 
for the women. 

“On each delivery the salesman leaves 
with the route customer a postal card ad- 
dressed to us and containing a list of our 
feed products. The customer merely has to 
fill in and mail the card to us to get the 
feed desired on the next delivery.” 

Mr. Mallory’s chain store experience 


teught him a lot about merchandising, and 
his employes are taught to know their feeds 
and how they should be used, as well as 
tested methods of successful selling. Men 
at the store and on the trucks are not just 
sack carriers; they are salesmen, working for 
the interests of the firm, the customers, and 
themselves. 

“I pay all employes, both at the feed 
store and the hatchery, on an incentive bo- 
nus basis,” Mr. Mallory said. “I have not 
forgotten the days when I was tied down 
to a sub-standard wage, so I share profits 
with employes in proportion to their efforts 
and interest in building up the business. 
This profit sharing plan has worked well 
for them and for me.” 

The store handles Pay-Way feeds ex- 
clusively, and all of its program feeding is 
based on a thorough knowledge of just 
what can be expected through the proper 
feeding of the different types of feed manu- 
factured under this brand. 

The store is spacious, and well arranged 


FLASH! 


Corn Products Refining Company announces produc- 


tion—at its new Corpus Christi, Texas, plant—of the 
first wet-process, high-protein MILO feed and meal 
for your dairy, cattle and poultry feed requirements. 


BLUEBONNET 


BRAND 


“FEED 


reer 


MILO GLUTEN FEED 


PROTEIN 
ray 

rece wax 

wine 

MILO GLUTEN MEAL 


Representatives: 


BRACKETT GRAIN COMPANY 
The Fair Building, Fort Worth, Texas 


A. F. MILLER COMPANY 
643 First National Bank Building, Houston, Texas 


CORN PRODUCTS REFINING COMPANY 


17 Battery Place 


New York 4, N. Y. 


for the convenience of both customers ang 
employes. It is well lighted, too, and the 
large stock of formula feeds in their fancy 
printed bags give it a colorful appearance. 

While formula feeds make up a large 
part of the volume, other feeds an! supple. 
ments are stocked, as well as stock ang 
poultry remedies, sanitation prodiicts, ang 
small farm supplies. 

Floors are clean, and the same ; 
shelves and fixtures, as well as the ; 
dise they display. 

“Hand the customer a clean, shi: y bottle 
of poultry remedy and he accept: it with 
all the confidence in the world,” Bob Esser 
remarked. “But if you take the bor‘le from 
the shelf and have to wipe off the Just be. 
fore the label can be read the cust« ner im. 
mediately surmises that it is old, slow moy- 
ing stock that can’t be depended on. 

“We find that good housekeepiry pays, 
by increasing sales and assuring customer 
satisfaction, so it is as much a part of our 
design for selling as our program {ceding.” 

A willingness to grasp an opportunity 
when it came his way has paid off richly 
for Glenn Mallory. 


Allen Rounds Out 60 Years 
Of Service With Bemis Co. 


Henry H. Allen, vice president and di- 
rector of the Bemis Bros. Bag Co., St. Louis, 
Mo., and manager of Bemis’ eastern opera: 
tions with headquarters in New York City, 
recently rounded out 60 years of service 
with that firm according to a company 
announcement, 

His active association with the bag indus 
try started in 1889 when Mr. Allen joined 
the Bemis firm in Omaha, Neb. Since that 
time he has served as superintendent of the 
Omaha plant, salesman in St. Louis, Mo., 
and Kansas City, Mo., manager of the Kan 
sas City plant, manager of the St. Louis 
plant, secretary of the company and a mem 
ber of the board of directors. 

He took charge of the new Bemis plant in 
Brooklyn following its construction in 1920. 
He was made vice president of the firm in 
1921 and some years later established his 
eastern division headquarters in New York 
City. 


true of 
erchan- 
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"Junior, that's only a giant toadstool— 
not an atom bomb!" 
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New Additions to Staff of 
Hinnesota Linseed Oil Co. 


Several new additions to the staff of the 
Minnesota Linseed Oil Co., Minneapolis, 
Minn., have been announced by E. H. Rus- 
president. 

Carl H. Schinke, formerly assistant secre- 
sary of the Bisbee Linseed Co., Philadelphia, 


CARL H. SCHINKE 


has been named director of Linseed oil 
sales, effective Sept. 1. 

Mr. Schinke attended Ohio State uni- 
versity and joined the Bisbee company in 
1922. He served as sales representative in 


John Strate Ray Lindquist 


Pittsburgh and later as manager of the Chi- 
cago Heights plant before his last promo- 
tion in March, 1948. 

John M. Strate, a World War II veteran, 
has been appointed to a sales position. Mr. 
Strate attended the University of Wisconsin 
and formerly sold mixed feeds and linseed 
meal in northeastern Iowa for the Archer- 
Daniels‘Midland Co. Prior to that he was a 
territory man for Hilltop Feeds, Inc., cover- 
ing central Minnesota. 

Ray J. Lindquist jr., who has been with 
the Minnesota Linseed Oil Co., since 1946, 
will continue to supervise linseed oil meal 
sales. He is a graduate of the University of 
Minnesota and served four years in the 
infantry during the last war. 


® NORTH BEND FEED MILL, North 


STOP 


THE 
WIFE! 


@ Sure, we know... 
she’s one of your fa- 
vorite customers. And 
we want to help you 
. . . but let’s do it in 
a more subtle way! 


New WES-PRINTS 

will turn any femi- 

nine head in your 

direction. They’re 
seasonally selected with a wide variety of bold or 
flowery designs, exciting or conservative patterns. 
They’re colorfully printed on the highest grade cot- 
ton sheeting—just right for your customers’ use as 
napkins, pillow cases, clothes and “fixin’s” around 
the house. 


Yes, WESTERN WES-PRINTS will get attention and 
acceptance for any product, anywhere, with any cus- 
tomer. Every bag is individually inspected, every bag 
is sewn with a “no-rip” seam and only the very best 
cotton sheeting is used . . . assuring you of repre- 
sentation that reflects the quality of your products. 
So put your best foot forward . . . display your feed 
and flour in bags that will make a good impression for 
you... order a stock of WESTERN BAGS today. 


1101 WEST 38TH STREET 


CHICAGO, 9, ILLINOIS 


MINNEAPOLIS OFFICE: 
334 FIRST STREET NORTH 
PHONE: ATLANTIC 1281 


bend, Wis., has been sold to Lester and 
Alvin Tranberg by Emil Westphal. 
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(Continued from page 31) 


While a good deal of time is taken 
up with the mixing, processing and 
storage end of the business, the retailing 
formula feeds sold in the left wing of the 
building is by no means overlooked. 

“Sales of formula feeds are very good,” 
stated Mr. Moberly, “and volume is climb- 
ing steadily every month.” 


Three or four days of each week are allo- 
cated for personal contact work which the 
two partners share on a 50-50 basis. These 
trips take them into every corner of their 
eight parish territory and they literally leave 
no stone unturned to uncover new customers. 

These feed men say they have no particu- 


lar method for developing new business; 
that each situation demands special han- 
dling. They agree, however, that truthful- 
ness, sincerity and an honest effort to be of 
assistance to the customer or prospect are 
the most important points in winning new 
accounts. 

Sidelines, aside from the usual poultry 
and stock remedies, and a few sanitation 
products, are limited. These dealers prefer 
to devote their attention strictly to feeds, 
mixing and milling. However, they're never 
too busy to be sure a customer receives 
prompt, satisfactory service and an assur- 
ance that his trade is deeply appreciated. 

Superimposing a unique style of archi- 
tecture on a base of tried and sound busi- 
ness methods, Moberly and Woods are well 
launched on a retail feed career. 


toward GRAIN 
| and CONCENTRATE 
\ feeding! 


Thoughtful feed dealers 
watch trends. Time was 
when some farmers fed grain 
and nothing else, while 
others bought complete feeds. 
Now there’s the wide middle 


— road—a compromise between 
==. these two extremes. Grain- 
=, producing farmers have learned 
that there’s extra profit in add- 
ing a good balancer. That’s 
where you and we come in. The 
combination of the farmer’s own 
grain... plus your brand name... 
plus The Hubbard Sunshine Way 
» +. meets every test as the profitable 
way of doing the feeding job. Write 
for complete details. 


EASTERN BRANCH: AMBRIDGE, PENNSYLVANIA 


UBBARD SUNS 
The H HINE Dill 


Distlay 


Milling Co. 


MANKATO, MINK. 
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General Mills Re-elects All 
Officers at Annual ‘eet 


All officers of General Mills. 


1¢., Min- 
neapolis, Minn., were re-elected b» the = 
board of directors following annual 
stockholder’s meeting, Aug. 23, ; Vilming. 
ton, Del. Principal reappointm ts were 
those of Harry A. Bullis as chair .n of the 
board and Leslie N. Perrin a: resident 
Twenty-two others, including 19 ‘ce pres 
idents, were re-elected to comp. y posts, 
No changes were made in the oard of 
directors. 

According to reports submitte by Mr. 
Bullis and Mr. Perrin at the sti <holders 
meeting, the company is developi: | a stock 
purchase plan for employes. 

“The board,” said Mr. Bullis. “is con- 
templating action which will bri den the 
base of company ownership and fer our 
employes the opportunity to beco. © mone- 
tary partners in our enterprise. \Ve may 
submit such a plan to our. sto kholders 
either at the next annual meetin, or at a 


special meeting.” 

Both officers reviewed the comp ny’s ac- 
complishments during the fiscal year end: 
ing May 31 when General Mills’ earnings 
were $11,650,000 the second highest in its 
history. Dividend payments, they an 
nounced, were made at the same rate as last 
year and $5,720,000 was reinvested in the 
business. 


Death Takes Henry Neff, 
Pioneer N. Y. Feed Man 


Henry Neff, 73, Salamanca, N. Y,, a 
pioneer in the commercial feed business in 
western New York, died on Aug. 15 after 
a long illness. Until he sold his business 10 
years ago, he was an enthusiastic supporter 
of the Mutual Millers & Feed Dealers’ asso- 
ciation and served for a number of years 
on its board of directors. 

Besides running a successful feed busi 
ness, Mr. Neff held a number of political 
offices. He was the first mayor of Salamanca 
after its incorporation as a city in 1913. 
For many years he represented the com 


munity on the county board of su ervisors 
with long service as chairman of the finance 
committee. 
@ BERNE EQUITY EXCHANC ©, Chat 
tanooga, Ohio, has completed co: ‘ruction 
of an elevator, feed mill, and office © uilding. 
@ H. E. ULLERY, Trotwood, has 
purchased the Frank Creswell elev or bus: 
ness, Cedarville, Ohio. 
JOB ANALYSIS PUBLISHE © 
A job study of material handl: 
lems at the Badger By-Products »., Mil 
waukee, Wis., has just been issue by the 


Frank G. Hough Co., Liberty: ‘e, Ill. 


manufacturers of bulk handling e. ipment. 
The study is contained in a four ; ge illus 
trated folder issued by the Hough ompany 
entitled ““Feed—An Authorized J: Analy 
sis”. Copies can be obtained by \ ‘ting t 


the Frank G. Hough Co., Liberty lle, Ill. 


and asking for Job Study No. 14 
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Salt in Livestock Rations 


Requirements Vary With Seasons of Year 


@ ABILITY to do a good job with live- 
zock is one of the principal reasons why 
ome stockmen and farmers make more 
soney than others. All things being equal, 
ist and [urge gains in livestock weight area 
he most profitable. This means that if dif- 
ferent groups of steers are fattened on the 
ame kins of feed and under the same con- 
jitions, cattle which shows the quick- 
st and reatest gains almost invariably be 
he ones vhich make the most profit. 

Perha: the best measure we have of 
schiever with livestock is the return a 
nan get for every dollar's worth of feed, 
whether “n the lot or on the range. It shows 
his peri rmance in converting feed into 
profits. reflects his efficiency in feeding 
livestock 

The { st scientific test with steers of the 
value of salt in making feed more efficient 
vas pub ished by Boussingault in an Amer- 
can may azine of a century ago—The Work- 
ing Far ver, Vol. 7, 1855. During a 13- 
month period the average gain of the no- 
alt steers was 994 Ibs. while the gain of the 
alted steers was 1,135 lbs., an increase of 
i41 Ibs. per head. Both lots of steers were 
tay fed. The salted steers reached the 
weight a‘tained by the novsalt lot with 1,310 
ibs. less hay per animal. The skin and hair 
{the salted animals was in much better 
condition. Their liveliness contracted strik- 
ingly with the heavy gait of the no-salt lot. 
The report concluded that a higher price 
would have been obtained in the market 
for the cattle reared with the advantage of 
alt. 

The necessity of salt in animal life is be- 
wming more and more recognized. Diges- 
tion, and a healthy action of the organs of 
animal life cannot exist without salt and 
his accounts for the better utilization of 
eed by the animal. 

When not under the control of man and 
w able to roam over large tracts of country, 
wild animals make certain to satisfy their 
alt requirements; their never-failing instinct 
telling them where to look for salt springs. 
On the South American pampas wild horses, 
xattle and sheep travel regularly many a 
weary mile to their favorite salt licks, as did 
the buffalo and deer in North America. At 
Blue Lick springs in Kentucky, the pioneer 
Daniel Boone said that buffalo had made a 
path 100 yards wide to the salt springs, up- 
rooting and stamping down thousands of 
trees, 

With the advance of civilization and con- 
fnement to restricted areas, stock have no 
way of expressing salt hunger except by 
nanifesting symptoms of malnutrition. At 
frst this may show simply in unsatisfactory 
gains, but in extreme cases the animals have 
a desire to eat earth or lick freshly painted 
surfaces. 

The casiest way of satisfying salt require- 
ments is to place salt blocks, or loose salt in 
covered boxes, at strategic places in grazing 
areas so the stock can take what they want, 
% differing characteristics of feed and feed 
stasses cause widely varying salt needs. At 
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By E. B. TUSTIN, JR. 


the Kansas experiment station it was ob- 
served that cattle eat more salt in spring 
and early summer when the forage is succu- 
lent than later in the season. On the other 
hand, they eat less salt when fed in dry lot 
on harvested feeds. 

In general, a salt allowance of about 2 
to 2% lbs. a head per month should be 
provided for cattle when feed is succulent 


A BETTER MIX 
IN HALF 

THE TIME... 
EVERY TIME 


or when the cattle are subsisting largely on 
the usual browse diet. About 10 per cent 
additional of block salt should be allowed 
for weathering. For the remainder of the 
season, when the feed is dry, 1 to 1% Ibs. 
per head per month is usually adequate. On 
the average this means a total of about 20 
Ibs. of salt a year for each steer, according 
to Morrison in “Feeds and Feeding”. Calves 
should also have salt—one pound mixed in 
every 100 pounds of grain ration—to pro- 
vide that which would have been supplied 
in the mother’s milk. 


Cattle will go to salt much as they will 
go to water. Therefore, careful location of 
salt in sufficient quantity and in accordance 
with a definite time schedule can be used 
to lessen congregation of stock and over- 


Twin-Spiral Mixing (not single spiral 
lifting) . . . Twin-Speed Mixing (not G 
single speed lifting) . . . that’s what the 
Blue Streak gives you. Result: a superior, 


thoroughly blended mix in half the 


time . . . every time. 


Two spirals, in place of the conventional Pe = 
single spiral, turn at different speeds to — _ 
mix as well as lift the material to the top of the mixer. Thus, mixing 


is a continuous operation. 


For details on the Blue Streak Twin-Speed Twin-Spiral Mixer . . . 
plus Blue Streak Mills and Corn Cutters or Permanent Magnets . . . 


mail the coupon today! 


PRATER PULVERIZER co. 


CHICAGO, 


. 


EVERY TIME 


ILLINOIS 


PRATER PULVERIZER CO. 
1539 S. 55th Court 
Send details on the equipment checked: 
C] Blue Streak Mixers 
O Blue Streak Mills 


Chicago 50, IIl. 


C) Blue Streak Corn Cutters 
[] Permanent Magnets 
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grazing on certain favored areas, such as 
meadows, bottoms, and areas about water, 
to increase the use of grounds little grazed, 
so that forage will be utilized to best ad- 
vantage. If too small a quantity of salt is 
put out it will become exhausted, the cattle 
will tend to drift and the forage to be 
grazed from the ground will not be fully 
used. Consequently effort spent in making 
a careful estimate of salt allowance for each 
ground will be well repaid. 

With salt available at all times, in pasture 
and feed lot, using iodized salt in goitrous 
areas, grazing animals develop better and 
more economically than they otherwise 
would, are more contented, and are more 
easily handled. 


@ J.R. MC GREGOR, South Haven, Kan., 
has succeeded W. O. Miller as manager of 
the Commander Larabee Milling Co.'s 
elevator. 
PILLSBURY APPOINTMENT 

Norman Lindstrom, Minneapolis, Minn., 
has been appointed traffic manager at the 
Springfield mill of Pillsbury Méills, Inc., 
Minneapolis, according to A. G. Grimm, 
general traffic manager for the firm’s flour 
milling division. Mr. Lindstrom, who was 
formerly Minneapolis traffic manager for 
the concern, succeeds Walter J. Swaja who 
has resigned. Lief Hermstad, assistant gen- 
eral traffic manager, will act as temporary 
manager of the Minneapolis mill traffic 
cepartment. 


RIDING ON A 
MERRY-GO-ROUND 


You can keep grain off the 
"Merry-Go-Round" by equipping 
your elevator legs with the 


CALUMET CUP 


Weller Pat. No. 
1944932 


That's a fact. For the cup with the 


Logarithmic Curve is scientifically 
designed to scoop up super capacity 
loads in elevator boot and, get this, 
to discharge them completely at 
elevator head. 


Yes, the Calumet unloads its entire 
load at the proper point. Absolutely 
no backlegging. No wasteful going 
round and round. 


Remember, unless an elevator cup does discharge 
completely capacity doesn't mean anything. 


heavier gauge steel. 
Built stronger, wears longer. 


Sturdy one-piece welded construction, 


Operates efficiently over any sized pulley. 


Belt speed can be increased or decreased 
over wide range with satisfactory results. 


Immediate Delivery on Most Sizes 


ASK YOUR JOBBER 
Step up operation with the cup that does 


: not give grain a "Merry-Go-Round" ride. 


B. |. WELLER CO. 


327 S. LaSalle St. Chicago 4, Ill. 


YOUR BEST BUY 


Complete elevator legs, 
heads, boots and eleva- 
tor legging, screw con- 
veyor troughs, bins and 
custom built sheet metal 
work to. specifications 
by master craftsmen. 

Estimates and advice of 
trained engineers upon 


Thirty-five years of Service to the Grain Industry —- cost or 


Harris Mills Heads GM’; 
Southeastern Division 


Harris Mills, Atlanta, Ga., has heen ap- 
pointed president of the southeas!rn djyj. 
sion of General Mills with headquarters in 
Atlanta, according to an announce: inent by 
Leslie N. Perrin, Minneapolis, president of 
General Mills. He succeeds James } Selvage 
who has resigned to enter business ‘or him. 
self in Atlanta. 


Mr. Mills’ appointment is effects Sept, 
1. A native of Lakeland, Fla., h+ joined 
Washburn Crosby Co., Jacksonville. » 1929 
as a flour salesman. Since 1935 he has 
served as division vice president of 3. M’s 
southeastern division. 

Mr. Selvage has been associat-d with 
General Mills for 35 years. He hiiped to 
organize the southeastern division ind be 
came its first president. He announced that 
he will reveal his specific busine-- plans 
leter. 


Seven Firms Win Honors 
For Stockholder’s Reports 


Seven milling firms have qualified for the 
finals in the ninth annual “Best of Industry” 
award sponsored by Financial World, New 
York City, a business weekly. Selected from 
a starting field of 4,200 corporation annual 
reports submitted were those of Arcady 
Farms Milling Co.; Central Soya Co.; Froed- 
tert Grain & Malt Co.; General Mills, Inc.; 
Omar, Inc.; Pillsbury Mills; and the A. E. 
Staley Mfg. Co. 


The milling firms automatically qualify 
for “Highest Merit Award” citations and 
their stockholder’s reports will be candidates 
in the final judging for the “Best of Indus 
try” award to be presented at a banquet, 
October 31, in the grand bailroom of the 
Hotel Statler in New York City. The grand 
winner will receive a bronze “Oscar of 
Industry” trophy. A year ago, the 1947 
annual report of the A. E. Staley firm won 
the trophy in the milling classification. 

@ GLEN MURPHY, Guthrie, Okla., is 
the new manager of the Empire elevator, 
recently purchased by the Acme Flour 
Mills Co. 


THE FEED 


“| was planning to buy a silage cart, 
when one day | happened to be rummag- 
ing through the attic .. ." 
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AUSTIN W. CARPENTER 


Here in the Northeast, feed stores and 
feed mills are faced with a crackdown by 
state pharmacy and health boards for sell- 
ing at retail sulpha and penicillin drugs 
and preparations for use in disease preven- 
tion and cure of livestock and poultry dis- 
cases. 

From the angle of profits resulting from 
such sx'es, feed merchants are not zealous 
for meichandising them. However, they are 
deeply concerned on the stoppage of the 
service programs for disease prevention 
which they have pioneered and serviced to 
the benefit of their poultrymen and dairy- 
men customers. 

The real bone of contention responsible 


——— 


Austin W. Carpenter is executive di- 
rector of the Eastern Federation of Feed 
Merchants, Inc., and secretary of the 
New York Associated Businessmen, Inc. 
His opinions as expressed in this column 
are his own and not necessarily shared 
by the publishers of The Feed Bag. 


for the crackdown of the state pharmacy 
and health boards is the retailing by the 
feed merchants of these drug preparations 
which are sold in unbroken packages of the 
manufacturer. The sale by feed people of 
these drugs in safe levels in poultry rations 
has not been frowned upon or stopped. 

The owners and operators of feed stores 
and mills recognize the necessity for laws 
controlling the dispensing and retailing of 
dangerous drug products. They favor such 
laws as strongly as do pharmacists and the 
general public. They do contend, how- 
ever, that there is no more danger to the 
health of the farm animals or poultry or to 
human beings who consume products pro- 
duced therefrom, by the sale of such drugs 
when they are sold by feed dealers in the 
unbroken packages of the manufacturer 
plainly labeled with directions for their use 
and adequate caution as to the dangerous 
character thereof, than there is when same 
are sold by drug stores. The feed men’s 
Position appears sound and sensible. 

What greater danger can there be in the 
improper and dangerous use of a package 
Pleparation for use in the drinking water 
of poultry when it is purchased at a feed 
store as against the user acquiring it at a 
drug store. The answer is obvious. The 
hazard in each case is identically the same. 

In view of the fact that the feed trade 
has pioneered the educational work for pre- 
Ventiny and curing poultry and_ livestock 
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diseases by the use of these drug prepara- 
tions, and has serviced their application 
(neither of which jobs have been done by 
druggists) and that the danger from their 
improper use is no greater when the same 
are purchased from feed stores than it is 
when bought at drug stores it seems logical 
that legislators should readily respond to 
the request of our feed people that the 
pharmacy laws be amended to make legal 
the sale of these drugs in the original un- 
broken packages of the manufacturer from 


their stores and mills. 


@ HARRY HOPENJAN, Cuba City, Wis., 
has purchased an interest in the S & H 


Farm Service, a feed mill. 


@ ROBERT MAST, Waupecong, Ind., has 
opened a feed mill. 


CANE BLACKSTRAP 
MOLASSES 


Processed and Dried 


Western Condensing Names 
M. J. Stack to New Post 


Maurice J. Stack, eastern division man- 
ager for the Western Condensing Co., has 
been transferred to the eastern division 
office at Appleton, Wis., to become assis- 
tant to R. W. Coolidge, vice president and 
eastern division sales manager, the company 
has announced. 

Mr. Stack has spent over 20 years in the 
sale of dairy products and allied lines. He 
started his sales career with the Dairymen’s 
League in New York state and later was 
associated with both- the Nopco Chemical 
Co., and the E. F. Drew Co. in the sale of 


vitamin products. 


Farmers know the value of molasses for preserving ensilage 
. . . but they don’t like to mess with sticky liquid molasses. 


That’s why Omalass is so popular for putting up silage. It is 
easy to handle; can be sprinkled or blown into the silo. 
Omalass not only helps prevent spoilage but makes silage more 
nutritious and more palatable. - 


Cash in on this big market. Order now—and sell Omalass 


for preserving silage. 


SPECIAL SILAGE LITERATURE IS AVAILABLE 
FOR YOUR USE 


LABORATORIES, INC. 


1901 East Euclid Avenue 


Des Moines 13, lowa | 
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WITH EVERY BAG OF 


yITALITY 


EGG PRODUCER A GE 

MORE EGGS per bag of feed . .. that's the kind of results that keep 

customers coming back . . . the only kind that builds steady, profitable 

REPEAT business. Find out about Vitality's individualized merchandising 


program that sells new customers and more about the quality in Vitality 
Feeds that keeps them sold. Drop us a card for facts. 


EXTRA SALES WITH THE COMPLETE VITALITY LINE 
Meet every feed requirement with Vitality's complete line of poultry and 
turkey feeds, dog food, rabbit, pigeon, goat, horse and livestock feeds. 


New General Manager 


BOARD OF TRADE 
CHICAGO 4, ILLINOIS 


Our Service Includes 


Dust Collectors Elevator Casings 
Malt Cleaners Elevator Legging 
Reels, Bins, Tanks Elevator Heads 
Feed Hoppers Elevator Boots 


Fire and Dust-Proof Elevators 
Conveyors and Fittings 


L. BURMEISTER CO. 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 


MILL AND ELEVATOR EQUIPMENT 


S. E. GEASEY 


S. E. “Cap” Geasey is the new veneral 
manager of the Fortune Feed Mills, Nash- 
ville, Tenn., it has been announced by C. 
Williams, president of Royal-Barry, Carter 
Milling Co., Nashville, parent firm of the 
Fortune Mills. Mr. Geasey studied animal 
husbandry at Iowa State college and oper: 
ated a livestock farm before entering the 
feed business. He is a member of the Har- 
old Abbott alumni, a group of former em: 
ployes of Mr. Abbott, most of whom have 
become quite prominent in the feed industry. 


C. B. Davis Joins Glidden 
Feed Mill Division 


C. B. Davis has been appointed sales rep- 
resentative for the feed mill division of the 
Glidden Co., Indianapolis, Ind., in the states 
of Georgia, North Carolina, and South 
Carolina, according to James C. Rankin, 
general manager of the division. He will 
sell a complete line of Glidden mixed feeds 
in his territory. 

Mr. Davis has been associated with the 
feed industry for the past 30 years and has 
had wide experience in all phases 0’ sales 
and sales management. 


@ HUEGELY ELEVATOR CO., Nash: 
ville, Ill., has taken over operation >f the 
Sauer Milling Co., Evansville, Ill. 


SALES FIELD EXTENDED 

Distribution of Magic Hybrid ye: +t cul’ 
ture will soon be extended to the 1 ational 
retail market, it has been announced by — 
Charton C. Frantz, president of the Magic 
Yeast division, Frantz Industries, Pitt-.urgh, 
Pa. The product will be available 1,5, 
50 or 100 pound bags. The culture c.-ntains 
natural vitamin B and G complex an: natw 
ral growth vitamin By and is protected dur 
ing manufacture against natural vitar.in and 
enzyme loss, according to Mr. Frant.. 
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Drew Co. Names Hagerty 
Divisional Sales Manager 


J. M. Hagerty has been appointed eastern 
divisional sales manager for the farm feed 
division of E. F. Drew & Co., Boonton, 


— 


JACK HAGERTY 


N. J., according to an announcement by 
K. W. Hartman of the farm feed division. . 
Mr. Hagerty has been associated with the 
Drew company for 19 years. He has been 


with the farm feed division since 1946 when 
he rejoined the company after four years of 
military service. 


Enthusiasm Marks Meeting 
Of New England Feedmen 


New records in enthusiasm and interest 
were claimed by the sponsors of the New 
England Feedmen’s annual meeting, Aug. 
18-19, at the University of Connecticut, 
Storrs, Conn. Some 300 representatives of 
the Northeastern feed industry turned out 
for the two day meeting. 

Top pathologists and nutritionists of the 
nation were on hand to address the visitors. 
They included: Prof. L. D. Matterson, Dr. 
E. P. Singsen, and Prof. J. D. Winn, all of 
the University of Connecticut; Dr. J. P. 
Delaplane, Rhode Island State college, and 
Dr. J. D. Hammond of O. A. Newton & 
Son, Bridgeville, Del. Dr. Singsen, head of 
Connecticut’s poultry department, was 
chairman of the committee which planned 
the meeting. 

A high social point of the meeting was 
the chicken barbecue served at the end of 
the opening day by Roy E. Jones, extension 
pcultryman of the university. According to 
William M. Andersen, the secretary of the 
New England Feedmen, the session was the 
most successful ever held by the group. 


@ CARL BARNETT, Arcola, Ill., has re- 
signed his position as manager of the Arcola 
Co-op Grain Co. elevator to go into the 
grain business for himself at Grayville, Il. 


PEERLESS 


The best sack of dog food 


we know how to make! 


. Amazingly low prices with 
quantity discounts! 


Exclusive territory! 

. Samples! 

. Four different-sized pack- 
ages! 

. Prizes for shows and field 
trials! 


DP /, / Are you satisfied with your 


present dog food set-up? 
Here are ten reasons why you should sell 


“SPORTSMAN” 


The sensational low cost high-energy dog food! 


7. 50-50 split on local adver- 
tising! 

8. Folders, window streamers, 
decals, etc.! 


9. National advertising in 
leading sporting papers! 


0. The backing of a manufac- 
turer with over sixty years’ 
experience! 


TEED TAX 
* from Armour: 


More and more owners of laying 
flocks look to you for help in mak- 
ing their egg business a profitable 
one. Quality in the feeds you sell is 
responsible for the health, well-be- 
ing and general laying ability of 
their flocks. 


Laying birds require highly 
nutritious food for mainte- 
nance and energy, as well as 
for top egg production. To 
supply the “power” to meet 
every need, your feeds must 
be fortified with minerals 
and vitamins, plus high 
quality proteins—from both 
plant and animal sources. 


* 


Armour 50% Meat and Bone Scraps is 
a dependable source of wholesome, 
high quality meat protein. It con- 
tains calcium and phosphorus in a 
readily available form, made only 
from wholesome packing house 
bone. 


Armour 50% Meat and 
Bone Scraps is a natural 
carrier of “animal protein 
factor.” 


Give your laying mashes an extra 
“kick” with Armour 50% Meat and 


Bone Scraps! 


ANIMAL FEED DEPARTMENT 
UNION STOCK YARDS 
CHICAGO 9, ILLINOIS 


Write today for samples and complete details! 


GENE HOLCOMBE, Sales Manager 
Peerless Dog Food Division 


A. K. ZINN & CO. 
Battle Creek, Michigan 


AND COMPANY 


Armour Digester Tankage 
Armour Meat and Bone Scraps 
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Feed Men Re-elect Sibley 


Ask Change in Law on Medicated Feeds 


Walter Sibley, Cuba, N. Y., was re- 
elected president of the Mutual Millers & 
Feed Dealers association at its annual meet- 
ing held Aug. 17-18 at Jamestown, N. Y. 
Ray Hammer, Russell, Pa., was again 
named vice president and Gustavus Bentley, 
Jemestown, secretary. About 100 attended 
the two-day get-together. 

A resolution demanding revision of the 
present New York state pharmacy law to 
allow feed dealers to sell livestock and 
poultry remedies containing penicillin and 


sulfa drugs was the highlight of the meet- 
ing. 

The attending feed men based their 
claim for recognition on the fact that feed 
merchants pioneered the educational pro- 
grams which led to prevention of livestock 
and poultry disease through the use of these 
drugs. They also pointed out that feed deal- 
ers have done extensive field service work 
in connection with their use. 

The resolution adopted pledged the asso- 
ciation to join with the Eastern Federation 


MORE FOR YOUR MONEY 


MIXED CARS AT CAR PRICES 
PULVERIZED OATS OR BARLEY 
CRIMPED OATS OR BARLEY 
ROLLED OATS OR BARLEY 
FEEDING OATMEAL 
CUSTOM PELLETING-CUBING 


Teletype 14 


FLAMBEAU MILLING CO. 


PHILLIPS, WISCONSIN 


Tel. LD 44 


We Take the PULSE of the FEED MARKET For You 


BOB DOYLE... JACK ANDERSON 
@ 


DeCeAe Inc., CHICAGO 4, ILLINOIS 
Teletype CG 1466 
PHONE: WAbash 2-0028 WAbash 2-0045 


BROKERS IN FEED INGREDIENTS 


BILL NOEL...BILL CASSELMAN 


G.W. NOEL & CO., KANSAS CITY 6, MO. 
Teletype KC 399 
PHONE: GRand 7363 GRand 6619 


of Feed Merchants in calling for an amend. 
ment to the pharmacy law at the next ses. 
sion of the state legislature which would 
make it legal for feed stores and mills to 
sell at retail prices drugs of the sulfa and 
penicillin groups when compounded for 
livestock and poultry disease prevention, 
The feed men agreed to accept suci: restric. 
tions as original unbroken packages and ex. 
tensive precautionary labeling. 

William Kieser, president of Daile: Mills, 
Olean, N. Y., pointed out to visitors the 
importance of a greater developmen: of the 
poultry industry in western New York and 
adjoining Pennsylvania, the area of the 
association’s membership. The clin.ate in 
those sections, he stated, is favorable for 
both broiler production and flock operations, 

New findings in chick growing ations 
were discussed by Dr. Fred Hill of ‘ie ani- 
mal husbandry department of Cornell uni- 
versity, Ithaca, N. Y. There is stil! need, 
he concluded, for further experimental work 
in applying high energy, low fiber rations 
to broiler production. 

Other speakers were Fred E. Bigelow, 
former president of the New York State 
Retail Merchants’ association who warned 
against socialistic national policy making and 
Henry Olson, a Jamestown banker, who 
spoke on credit extension. 


Pillsbury Plant at Lima 


To Expand Storage Space 


New storage space for half a million bu- 
shels of grain will be added to the elevator 
now serving Pillsbury Mills’ formula feed 
mixing plant at Lima, Ohio, according to an 
aunouncement by Clyde Hendrix, president 
of Pillsbury’s feed and soy division. The 
new concrete elevator will contain 16 main 
bins and a drier. 

Edmund P. Pillsbury, vice president in 
charge of grain operations stated that con: 
struction of new storage space at Lima will 
enable the firm to buy more Ohio grain in- 
cluding wet grains for drying. The elevator 
is being constructed by the Jones-Hattel- 
sater Contracting Co., Kansas City, Mo. 
and is expected to be ready for use by 
Dec. 1. 

@ C. C. GAYTON FEED MILL, Rockton, 
Ill., was recently destroyed by fire with a 
less of $15,000. : 
@ CLYDE HINSHAW, Columbia 
has opened the Hinshaw Feed Co. 


@ MAX L. HALL, Marysville, Ka:.., has 
been appointed company manager { the 
Uhlmann Grain Co., succeeding his | ather, 
Ben E. Hall. 


FREE GRADING MANUALS 


Mo., 


A revised edition of the gove ment 
grain grading primer, published ‘y the 
United States department of agricul ure, 1 


being offered free of charge to feed :.en by 
the Burrows Equipment Co., 1316 
man ave., Evanston, Ill. The 60 pag: 
let describes in detail methods and 
ratus for measuring the value of g:-in. 

table showing the new soybean graces can 
also be obtained by writing to the co pany. 
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For the first time in the history of the 
compay, two women have been elected as 
officers of F. H. Peavey & Co., Minnea- 
polis, «nd one of its affiliate organizations. 
They are Miss Lillian Johnson (left) who 
was named assistant secretary of Van Dusen 
Harrington Co., and Miss Elizabeth M. 
Culhane who became assistant treasurer for 
Peavey Elevators. Miss Johnson, who de- 
votes most of her time to personnel work, 
has been with the company 41 years. Miss 
Culhane, cashier and general bookkeeper 
for Peavey Elevators has worked for the 
company 37 years. All directors and other 
officers of the F. H. Peavey & Co., and 
Van Dusen Harrington Co. were re-elected. 


Annual Ohio Poultry Meet 
Scheduled for Sept. 20-22 


The annual meeting of the Ohio Poultry 
Industries Conference will be held at the 
Neil House, Columbus, Ohio, Sept. 20-22, 
according to D. D. Moyer, secretary of the 
Ohio Poultry council, a participating group. 

The three day convention will include 
talks by poultry authorities, exhibits, discus- 
sion panels and individual annual meetings 
ot the Poultry council, the Ohio Hatchery 
Association, Federated Egg Co-operatives, 
Inc, R. O. P. Breeders, and the Ohio 
Poultry Improvement association and _ its 
divisions. 

Registration and exhibits will open at 
9:30 a. m. on Sept. 20. Mr. Moyer stated 
that the purpose of the joint conference is 
tc build a stronger poultry industry in Ohio 
and map a forceful development and sales 
program for 1950. 

@ A. D. NIELSEN, Anoka, Minn., who 
tecently purchased the Pillsbury mill has 
leased it to Howard Wirtz and Elmer Mord 
for use as a feed store. 

® CHARLES KENNEY, Meadows, IIl., is 
the new manager of the Meadows Co-op 
Grain Co."s elevator. 
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SEA-MAID is a special blend of 40 per cent highest-quality 
Paproco West Coast condensed fish solubles and 60 per cent 
top-quality alfalfa leaf meal and dehydrated alfalfa meal. Be- 
cause the mix is not re-dehydrated, the fish solubles holds its 
original vitamin-rich form —a natural source of all the B-vita- 
min group, APF, plus trace minerals. SEA-MAID is easily 
incorporated in any formula, with fish solubles doing the job 
at levels of only 2 to 3 per cent of the diet. 


Two Mixing Plants — Fontana, California @ Atchison, Kansas 


specify 


JAMES H. SELEY & CO. 
704 SOUTH SPRING STREET 
LOS ANGELES 14, CALIFORNIA 
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irst Women Officers WA \\ ad 
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Now that summer is over, it seems that 
it was all too short despite the very hot 
days. The fuel bills are now coming in and 
feed bills will be higher which is good for 
our business. Fall is one of the best times of 
the year especially when hunting. 

Frank Liethen, Jr., son of Frank W. Lie- 
then, E. Liethen Grain Co., Appleton, Wis. 
entered the United States Naval academy at 
Annapolis last month. He graduated from 
Appleton High school in 1948 and joined 
the United States air force in August last 
summer. Frank was appointed to Annapolis 
by Senator Joseph McCarthy. 


A daughter, Linda Susan, was born to 
Mr. and Mrs. John W. Zipoy on August 
18. “Zip” is Minneapolis branch manager 
of the feed and soy division of Pillsbury 
Mills. 

Warren O. Plummer, assistant sales man- 
ager of the formula feed department, Gen- 
eral Mills, Chicago, and Mrs. Plummer are 
now located in a fine apartment at Evans- 
ton, Ill. Warren was transferred from Min- 
neapolis to Chicago several months ago and 
had been commuting between those two 
cities until just recently. 

Dairy cows have an easy life but a brief 
one in Los Angeles county, Calif., accord- 
ing to a report in the Wall Street Journal. 
They are not permitted pasture because 
land is too expensive and live on highly 
concentrated manufactured feeds. Cows are 


Like Boarding A Train-— 


You're 
Sure 
Of 
Getting 
There 
With 


OUR 
NEW 


SALES PLAN for MORE 
SALES VOLUME 


Sell High Quality, Dependable, Satisfying 


STERLING FEEDS 


Made By 
NORTHRUP, KING & CO. 


Established 1884 
Minneapolis 13, Minn. 


kept as long as they produce four gallons 
of milk per day and their average usefy| 
life, under this system, is two and one-half 
years. A herd of Los Angeles county cows 
averages more than 450 pounds c! butter 
fat a year compared with the natio a! aver. 
age of about 350. 

Ron Kennedy, secretary-treasure: of the 
Minneapolis Terminal Elevator as: sciation 
and secretary of the Northwest 
Elevator association, is a father « ain. A 
son, Philip Frederick, was born to | ‘r. and 
Mrs. Kennedy on July 28. They a! > have 
a daughter three years old. 

Frank A. Dirnberger, Buffalo, N. feed 
sales manager, General Mills, Inc., astern 
division, retired September 1 after ne of 
the longest periods of active service >f any 
employe of the firm participating n the 
retirement plan. Mr. Dirnberger star‘ with 
General Mills in 1898 at the age of 14 and 
lest month completed 51 years of active 
service. 

William C. Moll of the Franke Grain Co., 
Milwaukee and his wife really enjoyed their 
vacation this year at Pine lake near Hurley, 
Wis. Mrs. Moll wrote that she “assigned 
most of the work to the kids and they are 
really cooperating’. The Molls have five 
children. 

Having retired from active business with 
the Page Seed Co., Greene, N. Y., Lyman 
A. Page has been succeeded by William E. 
Page. Lyman now plans to spend his win 
ters in Florida or traveling and his sum 
mers in Greene. 

Tom Sexton who has retired to Tucson, 
Ariz., but still has many feed interests in- 
cluding the J. T. Sexton Co. at Kansas City, 
is now writing as a hobby. Tom reports: 
“IT have peddled some stuff to Hollywood 
and was more amazed than anyone when 
they took it”. 

C. S. Sheldon, vice-president of the Chase 
Bag Co., New York City, recently became 
a member of golfdom’s Hole-In-One club. 
His record was made on the 172 yard sixth 
hole at the Round Hill Country club, 
Greenwich, Conn. Playing with Mr. Shel 
don were E. K. Ludington, Jr. and W. J. 
Newhouse at the annual outing of the Chase 
Bag Quarter Century club. 

Red flannels are old-fashion but we are 
glad the sweater season is here again.—!).K.S. 

@ HOLLISH MILLER, York, Neb., has 
organized the Miller Seed & Supp!y Co. 
a seed cleaning and processing busi‘ess. 


ountry 


@ PAUL CROWNER, Winner, S. |?., has 
been appointed manager of the Tripp 
County Co-op association farmers’ ¢ evatot 
succeeding Len Graf. 
NEW ALL-STEEL GRAIN BIN 

Production of a newly designed g: in bin 
of all-metal construction, with a cap ity of 
1,100 to 2,500 bushels has been anr unced 
by Black, Sivalls & Bryson, Inc., “ansas 
City, Mo. Called the “Perfection,” * ¢ unit 
is of horizontally corrugated stave c. istruc’ 
tion and has been designed for qui: < erec’ 
tion, and easy dismantling. A new  eature 
of these all-steel bins is a canopy roo which 
afford full protection from rain an wind. 


Further information can be obtai: ed by 
writing to Black, Sivalls & Bryso:. Inc. 
720 Delaware, Kansas City 6, Mo. 
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might use. He also stressed the value of 
personal calls on the farmer. 

President Meissner reported on showman- 
ship in selling feed and said in his own 
business he had taken tips from the chain 
drug stores. He said they had good meth- 
ods of display which could be adopted in 
feed stores. 

“Remember people like to trade in a 
dean store and while it is harder to keep 
a feed store clean it can be done,” Mr. 
Meissne: said. 

He t ld how the use of premiums for 
quality purchases had increased business 
in his ore and advised display of seasonal 
items f ur weeks in advance of the season. 

Osce Hoerr, George Hoerr Feed Store, 
Peoria, ‘n discussing advertising, also em- 
phasize the importance of good display. 
He ads cated good local advertising pro- 
grams out cautioned that continuity in ad- 
vertisin is important to do a real job. He 
suggest d that clerks be dressed in white 
coverals with their first names lettered on 
2 brea: pocket. This, he said, would en- 
courag: personal feeling between the clerk 
and the customer since the buyer could call 
the cle:k by his first name. 

Paul Zimmerman, Illinois Grain Corp., 
Pontiac, called attention to the importance 
of knowing the product you are selling. The 
seller will do his customer a big favor if 
he knows how the customer can get the 
most value from the product he is buying, 
he remarked. 

“The retailer is the last connecting link 
between the consumer and other segments 
of distribution and he should be in position 
to represent the product to the customer to 
the best of his ability,” Mr. Zimmerman 
said. 

Credit was discussed by John J. White, 
Schultz-Baujan & Co., Beardstown. Mr. 
White said that credit is the biggest prob- 
lem faced by business and urged dealers to 
have a definite organized plan if they ex- 
tend credit. He pointed out that it would 
be better to sell for cash but some times 
competition will not permit this. Credit at 
the retail level should not be extended for 
more than 30 days, according to Mr. White. 
After that period payment should be ex- 
pected, or if not, an intense follow-up sys- 
tem must be adopted. He stressed the im- 
fortance of sending out regular statements. 

“Loose handling of credit may produce 
a lost customer or even an enemy,” Mr. 
White pointed out. 

A salesmen’s breakfast was held Sept. 13 
at which Lyman Peck, Chicago feed consul- 
tant, spoke on the value of good public 
relations. He declared that public relations 
triefly is what other people think of you. 
It consists of getting people to like your 
company and your products. 

In selling to farmers, Mr. Peck advised 
salesmen to have their story ready and to 
take ‘a minimum amount of time to tell it 
since farmers are generally busy men. He 
said you need not make extravagant claims 
to sell 1 good product. 

Dr. Carl P. Thompson, head of the ani- 
mal husbandry department of Oklahoma 
A@M college, Stillwater, was the featured 
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speaker at the banquet held Monday even- 
ing. He declared that Americans have made 
tremendous progress in material things but 
have neglected more important phases of 
life. He urged all citizens and business to 
serve their community in order to be 
successful. 

All officers except the vice president were 
re-elected. They include Richard Meissner, 
Meissner Bros., Breese, president; Oscar 
Hoerr, George Hoerr Feed store, Peoria, 
treasurer; and Dean Clark, Chicago, execu- 
tive secretary. Paul Zimmerman, Illinois 
Grain Corp., Pontiac, was elected vice pres- 
ident to replace A. J. McLoughlin, Arcady 
Farms Milling Co., Chicago. 

Directors elected include E. P. Kraft, Kraft 
Feed Co., Hebron; George Crofton, Lanark 
Feed Mill, Lanark; E. F. Dickey, Honegger’s 


& Co., Fairbury; Elmus Kent, Galatia; and 
Robert Deibel, Dixie Mills, East St. Louis. 

@ ARTHUR TERMOEHLEN, Columbus, 
Ind., has been named manager of Fulp’s mill. 
@ HAROLD RODENBERG, Brook, Ind., 
has succeeded Wayne Standish as manager 
of the Newton County Farm Co-op Asso- 

ciation, Inc. 

CORRECTION 

The statement on page 95 of the Aug- 

ust issue of “The Feed Bag” that George 
K. Whyte who won the golf prize at the 
Des Moines (Iowa) Feed Club outing was 
connected with Bemis Bros. Bag Co. was 
incorrect. Mr. Whyte is associated with the 
Chase Bag Co., St. Louis, Mo. 
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A magnet for every job... 
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ERIEZ 


ment for the milling industry. 
Starting with a new permanent 
magnet material, Eriez engineers 
redesigned the Standard and 
Jumbo Magnets, long the most 
powerful magnet in the industry. 


What are the results? Here they 
ATC... 


50% more strength added to 
these units. Size and weight sub- 
stantially reduced . . . and all at 
NO INCREASE IN PRICE. 

Today Eriez produces magnets 
with more wallop ever 
thought possible. It will pay you 
to investigate the complete line of 
ERIEZ Non-Electric Magnets 

Write for full details today! 


1. First permanent plate magnets for 
general industrial applications. 

2. First permanent magnetic pulley. 

3. First permanent magnetic purificas 
tion pulley. 

4. First permanent magnetic drum. 

5. First permanent magnetic pipeline 
trap. 

6. First permanent magnetic assembly 
for pneumatic lines. 

7. First permanent yard 
sweeper. 

8. And a host of other firsts that make 
Eriez the leader in the field of mag- 
netic protection. 

Over 10,000 different industrial users 

rely on Eriez for the answers to their 
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ALDEN Calcium Carbonate 

is easy to mix... gives you the 
best results) ALDEN has 
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quality and purity for over 
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promise. He is not averse to using the farmer as a springboard 
to greater honors. 


DECLINE IN WHOLESALE PRICE INDEX REVEALED 


Here is the score on commodities which show a decline as of 


Aug. 9, 1949: 
Farm Products 14.3 
Foods 15.3 
Textile Products 6.8 
Fuel and Lighting 4.7 
Metals and Products 1.4 
Building Materials 6.4 


The average total decline on all commodities was 10 per cent. 


EMPLOYMENT SITUATION 


Government statistics show that July employment was down 1.9 
million from last year. However July unemployment rose to 4.1 
million against an anticipated figure of 5 million. Serious unem- 
ployment exists in the New England states, Ohio, California, and 
in mavy cities in Middle Atlantic states. The administration is 
playin; down the unemployment situation but it is serious. Labor's 
Month'y Survey reports that hundreds of thousands of workers 
have exhausted their unemployment benefits. 


BRITAIN STILL IN TROUBLE 


Cripps and Bevin are in Washington trying to fathom Britain’s 
financi:! crisis. This seems to be a perpetual problem in spite of 
billions of dollars poured into that country by Uncle Sam. The 
Labor government with a philosophy antagonistic to our own, 
neverticless, is always prepared to accept the fruits of our 
capitalistic system. Of course, all the socialistic countries want our 
dollars but not our way of life. 

In \Washington and in my congressional district, the feeling is 
that Britain must help herself this time. The initiative is with her 
and it is reported that Secretary Snyder of the treasury has already 
made this point in his talks with British officials. In the many 
agreements previously made to bolster Britain’s economy that 
country has never fully met its obligations. The so-called “sterling 
block” has always resisted dollar trade countries. There has been 
no freer trade between the countries as was anticipated and no real 
effort toward currency convertibility. Cripps refuses to devaluate 
the pound unless the United States underwrites the loss and there 
is no disposition to do that right now. 

The problem is a complex one and cannot be brushed aside 
with the wave of a hand. We have the duty to listen and to assist 
if possible but Britain must help herself first. 


AID FOR TITO 


When Secretary Acheson gave approval for the purchase of an 
American steel mill by the Communist Dictator Tito he raised 
many questions in the minds of congressmen. Are we honestly 
opposed to the spread of communism? If so why should we assist 
Tito, a professed Communist who is a staunch believer in that 
ideaology which is opposed to our own? Then two days after the 
state department had announced the “deal” with Tito he tried to 
make his peace with Stalin; he was ready to kiss and make up. 
Since then he has said: “I am a Communist and will always be 
one.” How then Mr. Acheson are we to believe that it is the 
policy of this country to “stop communism everywhere”? 

It was this same Tito who ordered American airplanes shot 
down when flying over Yugoslavian territory. Five of our boys 
made the supreme sacrifice for his perifidy. It is this same Tito 
who has been furnishing the Greek guerrillas with bases and am- 
Munition to fight the Loyalists whom we are financing in Greece 
and Turkey. This is the same individual who is attempting to 
eliminate religion in Yugoslavia by persecuting priests and ministers. 

The secretary of state and President Truman refuse to do busi- 
ness with Spain because of Franco yet they will do business with 
the devilish Tito. And the only excuse they give is that it is a 
calculated risk in an effort to wean Tito from Stalin, a policy 
already repudiated. Frankly ovr foreign policy does not make 
sense. it is a crazy patchwork of concepts, all over the world. In 
Europe it is one thing and in Asia it is quite different. No wonder 
People are confused and surprised when they try to understand it. 
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WERTHAN BAG CORPORATION 
8th AVE. & HOWARD ST. 
NASHVILLE 1, TENN. 


MIDWEST SALES OFFICE 
141 W. JACKSON BLVD. 
PHONE HARRISON 4961 

CHICAGO 4, ILL. 
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Announce Annual Meeting 
Of Virginia Feed Group 


Virginia State Poultry Federation, Inc. 


NEW RICHARDSON BULLETINS 

Two new bulletins describing their latest 
models of automatic bulk weighing machines 
have just been issued by the Richardson 

Oct. 18 is the date set for the annual Scale Co., Clifton, N. J. Bulletin 1549 de- 
convention of the Virginia State Feed asso- scribes the belt-fed class 39 scale and bulle- 
ciation at Richmond, Va. Sessions will be tin 1449 concerns the class 40 scale designed 
held at the Jefferson hotel, according to for optional methods of feed: belt, screw or 
R. F. Frazier, executive secretary of the vibrating. Copies may be obtained by writ- 
ing to the company. 


Back on the Joh 


We'll Fill Them! 


( A.P.F. (Biz) 
Any One — 
Or Any 
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Niacin 
Riboflavin 


@ Write for our New 


Vitamin Prescriptions’! 


You're the Decion... 


Write Your Own Vitamin Prescriptions— 


Choline Chloride 
Calcium Pantothenate 


| Vitamins A, Ds, Do 


Specifide, Inc. 


Pamphlet on “A.P.F. and Mtg. Chemists for the Feed Industry 
P. O. Box 5305 
INDIANAPOLIS, INDIANA 


INCREASE MOLASSES FEED 
OUTPUT 


LARGE HANDLING 
CAPACITY 
EVEN MIXING 


This Mixer, with a 20 
H.P. motor is so effi- 
cient that it turns 
out 12,000 to 16,000 
pounds of heavy type 
ground feeds per 
hour, based on 15 to 
30 per cent molasses; 
on lighter feeds its 
production is 8,000 to 
12,000 pounds, based 
on 25 to 50 per cent 
molasses. A more 
powerful motor will 


further increase its 
THE NEW SERIES 600 WENGER MIXER capacity. 


These Important Features Make For Efficiency And Long 
Life: 22 feet of molasses warming coils in tank; Heavy 
shaft, with larger center diameter for strength; Adjust- 
able Beaters; Molasses register meter; Control valve 
eliminates clogging on low percentages of molasses; 
Heavy duty 2-inch submerged pump, circulates molasses 
completely every 12 minutes; Feeder—conveyor type, 
handles more than rated capacity; large opening at rear 
for ground hay, etc. 


Let us give you more information, write 


WENGER MIXER COMPANY 


Box 128 Sabetha, Kansas 


1316-J Sherman Ave. 


Wirt D. Walker, president of Arcady 
Farms Milling Co., Chicago, is back on the 
job after being confined to hospitals and his 
apartment for approximately five months. 
Mr. Walker fractured one hip and one el 
bow falling from a horse at White Sulphur 
Springs, W. Va., early in April. He is now 
getting about with the help of a cane, feel. 
ing good and expects to discard the cane 
very shortly. 


BURROWS | 


EQUIPMENT com 


Wore THAN 
JUST “ANOTHER” 
CATALOG ! 


The big, new Burrows 
catalog is not only the 
most comprehensive vol- 
ume of its kind ever pub- 
lished . . . it not enly 
makes available the 
world’s most complete 
source of supply for equip- 
ment of all kinds for 
Grain Elevators, 
Plants and Seed Houses 
. .. it also brings you 
page after page of 


HELPFUL INFORMATION 


Such as: 
* How to calculate bu. in cylindrical bins. 
* Care of fire-fighting equipment. 
* Grain insects and their control. 
* Increasing the service of chain drives. 
* Directions for installing elevator belts. 
* Calculating speed of pulleys, sheaves and gears. 
* Grain grading and testing specifications. 
* How to grade grain. 
And many other worth knowing facts. We shall be | ippy t? 
send you a copy of the big new Burrows catalog 
FREE upon request 
You’ll find it mighty helpful. 


EQUIPMENT COMPANY 


Evansi»n, Ii. 
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Contest entry blanks for the Poultry & 
Egg National Board's forthcoming “Fowl 
Fashion Show’ are now available from 
PENB headquarters, 308 W. Washington 
st, Chicago 6, Ill. The applications are in 
ticket, form and a list of contest rules is 
attached. All applications must be in on or 
before October 31. 

The new campaign to publicize poultry 
i a contest to discover the ten “best-dressed” 
fowl in the nation. It is open to the general 
public. The contest opened in September 
with preliminary contests within the states. 
The best-dressed state fowl will enter five 
regional contests and from those winners 
the grand winners will be selected. 

Costumes, PENB announces, must be 
made {rom poultry feed bag material and 
exhibited on live chickens, ducks, or turkeys. 
They may be of any design, overalls, play- 
suits, street dress, formal attire and other 
types. All costumes and fowls become the 
property of PENB when submitted. Ori- 
gnality of design, fit, and workmanship 
will be deciding factors in choosing the 
“best dressed fowl in the nation.” 

Grand prize in the contest is a Kaiser 
Traveler automobile. The nation’s 4,600 
Kaiser-Frazer dealer agencies are cooperat- 
ing with PENB, feed manufacturers’ and 
dealers’ associations, the International Baby 


Fowl Fashion Parade Begins 


PENB Contest Seeks Best Dressed Birds 


SHOWN above is an indica- 
tion of what PENB expects it 
may find in its search to dis- 
cover the 10 best dressed fowl 
in the nation. The contest 
closes Oct. 3!. 


Chick association and the Institute of Amer- 


a poultryman can use. 


than 30 eggs per year. 


an expense. 


New Rochelle, N. Y. 


SYMBOL OF PROFITS 


PI LOT 


OYSTER ‘SHELL 


FOR POULTRY 


Pilot Brand Oyster Shell is one of the most profitable materials 


Its cost to him is about 5c per hen per year. In egg production 
alone, with oyster shell, the records show the increase is more 


Wherever there is a flock of chickens anywhere Pilot Brand 
Oyster Shell is needed—a necessary item in every feed store. 
Profitable for the store as well as for its customers; never 


OYSTER SHELL PRODUCTS CORP. 


St. Louis, Mo. 
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ican Poultry Industries in giving the con- 
test publicity. 

The final national contest will terminate 
at the fact-finding conference of the Insti- 
tute of American Poultry Industries at Kan- 
sas City, Mo., in February. Serving on the 
netional contest committee are Homer 
Huntington, general manager of PENB; 
Walter C. Berger, president of the Amer- 
ican Feed Manufacturers’ association; Dr. 
Cliff Carpenter, president of the Institute; 
Don Turnbull, executive secretary of IBCA; 
and Ray Bowden, executive vice president, 


Grain & Feed Dealers’ National association. 


@ BOYD-CONLEE CO., Spokane, Wash., 
has leased the Opportunity Grain & Feed 
store and the Fox Feed store, both at Op- 
portunity, Wash. 


RYDE’S 


NUTRITIVE 
MINERALS 


Z = 
Supplies : For 
A Vital Poultry 
To All and 
= Coon: BELLS - 
Feeds 5 Farm 
|= Nurrrrion Animals 


A tested mineral supplement 
that contains calcium from 
cooked and ground egg shells, 
egg albumen and other health- 
giving minerals. Promotes faster 
growth, better health, and 
greater productivity. 


Makers of 
RYDE’S 


Haked 
DOG FOOD 


It's So-c-c Meaty! 


The crisp, crunchy, ready-to-eat 
flaked dog food. New and different, 
a fast seller with dealers every- 
where. 


Co. 


5425 W. Roosevelt Rd. Chicago, Ill. 
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— Secrets 
(Continued from page 17) 


26 feet. Feed is trucked from this room to 
the grinding and mixing departments dur- 
ing periods when the employes are not busy 
serving customers. 

Mr. Ansorge contemplates building an 
addition to the mill in the near future in 
order to relieve the congestion between the 
grinding and mixing departments and the 
storage room. 

The firm’s modern office is located in 
the center of the building for convenient 
access to both the grinding and mixing de- 
partments. The main office is 30 by 20 
feet and the private office is 12 by 10 feet. 
The work room is partitioned off by a 
counter. The outer office is utilized as a 
display room for poultry supplies and 
remedies. 

The firm held its first farmer-dealer meet- 
ing, Sept. 23, 1948. As a special induce- 
ment to secure a large attendance, it gave 
away 30 steak dinners as door prizes. The 
Ralston-Purina Co., St. Louis, Mo., fur- 
rished movies and a speaker for the 
cccasion. 

“The meeting was a phenomenal success,” 
Mr. Ansorge stated. “We had a large at- 
tendance and everybody enjoyed the movies 
which were both educational and entertain- 
ing. Interest and attention was generously 
given to the talk on the care and proper 
feeding of livestock and poultry. In view of 
the exceptional interest which the farmers 
took in our program, we anticipate holding 
these meetings semi-annually in the future.” 


The firm uses both newspaper and direct 
mail advertising. The latter form of pub- 
licity has yielded them best results. 

While the company operates a fleet of 
trucks for delivery service, which adds a lot 
of overhead to business costs, no charge is 
made for the deliveries. The Gillett dealer 
believes that in the long run the added con- 
venience pays for itself in making friends. 

Mr. Ansorge tries to keep the business 
operating on a cash basis. Credit is extended 
only to a select group of customers who 
have dealt with the firm for many years, 
and then, for no period longer than 30 days. 

“While I am constantly on the alert for 
new methods that I can use in my business, 
I still have not discovered any system of 
successful operation that will take the place 
of the wise old principle, ‘a bird in the 
hand is worth two in the bush,’ concluded 
Mr. Ansorge. 


@ H. O. EVANS, Sullivan Spur, Kan., 
has been named manager of the Gano Grain 


Corporation’s elevator. 


SPROUT, WALDRON BULLETIN 

An attractive two-color bulletin describ- 
ing the firm’s complete line of equipment 
has just been published by Sprout, Wal- 
dron & Co., Inc., Muncy, Pa. The bulletin 
describes the firm’s manufacturing and engi- 
neering facilities; its production line of 
hammer mills, attrition mills, pellet mills, 
mixers, roller mills, pneumatic systems, cut- 
ters, crushers, feeders, and supplementary 
equipment. It is available on request from 
Sprout, Waldron & Co., Inc., 37 Sherman 
st., Muncy, Pa. 


Ask Ws 


in the market for: 
* * * 


MOLASSES OAT FEED 


BREWERS' GRAIN 
MALT SPROUTS 


A penny post card or a phone 
call to us will save you money when 


MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS 
WASCO CORN FEED 


CORN DISTILLERS' GRAINS 
BUTTERMILK POWDER 


La Budde Feed & Grain Co. 


AT MILWAUKEE 


Don Krueger to Represent 
Spencer Kellogg in East 


The appointment of Donald M. Krueger 
as meal sales representative in the Atlantic 
coast states for Spencer Kellogg © Sons 
Inc., Buffalo, N. Y., has been announced 
by J. E. Johnson, manager of the firm's 
soybean oil meal department. 

Mr. Krueger will be responsible for a 
territory extending from Connecticut to 
Georgia including the eastern half of New 
York and Pennsylvania. Within the terri. 
tory, he will handle the sale of soybean oj 
meal, linseed oil meal, castor pomace and 
other protein meals. 

Mr. Krueger is a graduate of Tults col- 
lege, Boston, Mass., and a veteran of the 
last war. He had previously been employed 
in the meal departments at the home office 
of the company in Buffalo. 


Pay Way Mills Appoints 
Banister Sales Manager 


J. W. Banister has been appointed sales 
manager of Pay Way Feed Mills, Inc., Kan- 
sas City, Mo., according to an announce 
ment by Oscar Straube, president of the 
company. Mr. Banister has been serving as 
advertising manager of the firm for some 
time and has also been active in sales work. 
Before joining Pay Way he was sales man- 
ager for the Midland Feed Mills, Marshall, 
Mo. 


Minster Farmers Exch. Co., Minster, Ohio 


Once Employed 
Always Re-employed 


Once you employ IBBERSON you won't be 
satisfied with any other builder. This is 
the history of hundreds of plant owners all 
over the country. 


It costs nothing for consultation. Write us 
in confidence, also ask for our FREE book. 


IBBERSON COMPANY 


Engineers and Contractors 


Minneapolis, Minn 
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The Secretaries’ 


Concern over delinquent reports to the 
Secretaries’ Circle is expressed this month 
by C. I’. Thomas, secretary of the Ohio 
Grain, Mill & Feed Dealers’ association. 

“Was just checking my file of Circle let- 
ters,” he wrote, “and it appears that it 
would be a good idea for someone to say 
a few well-chosen words on the subject at 
our meeting. It doesn’t look like our presi- 


MEET YOUR SECRETARY 


A former professional baseball player 
of no mean ability is John A. Krusoe, 
East Lansing, Mich., who has served 
as secretary of the Michigan Associated 
Feed Men since 
1942. 

Born and 
raised in Toledo, 
Ohio Mr. Kru- 
soe was gradu- 
ated from St. 
John’s university 
in that city and 
then spent two 
years studying 
law at Toledo 
university. He 
gave up his aca- 
demic work to 
enter the ranks of professional base- 
ball but withdrew after one season to 
go to work for the Toledo Edison Co. 
After five years in the utility field he 
joined the General Bag Co. which firm 
he has represented since 1935. 

Mr. Krusoe is married and the father 
of three children. He is an ardent 
sportsman and is fond of hunting, 
fishing and golf. 


John Krusoe 


dent or secretary is in a good position to 
bring up the subject so I'm offering the 
suggestion to Fred Sale, E. R. Humphrey, 
O. E. Case, D. A. Meinershagen, Mark 
Thornburg or any of the faithful who feel 
so moved.” 

A pat on the back for another state is 
given by D. A. Meinershagen, secretary- 
treasurer of the Missouri Grain, Feed & 
Millers’ association. 

“We are getting a carload of “Vigo” seed 
wheat from Indiana (Fred Sale, take note). 
This wheat being grown in Indiana under 
smilar climatic conditions as Missouri, and 
recommended by Purdue university as a 
very good variety of soft wheat, we hope 
that our farmers will keep sowing the soft 
wheat variety.” 

“There doesn’t seem to be much senti- 
ment in Washington for the Brannan plan,” 
states Mark G. Thornburg, secretary of the 
Western Grain & Feed association. “How- 
ever, the Aiken formula for parity plus 
farm wages will increase parity about 6 per 
cent on the average so it means high sup- 
Port prices. All of this will add up to acre- 
age and market quotas as far as corn is 
concerned here in Towa because we are 
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bound to produce another bumper crop, 
even if we do have a few dry spots right 
in the center of the cash corn area. When 
this happens, hell’s a-poppin’ in Iowa be- 
cause if you stop Iowa farmers from raising 
corn and pigs, they think they're going to 
the poor house.” 

E. R. Humphrey, secretary of the Okla- 
homa Grain & Feed Dealers’ association, has 
a suggestion to make about the forthcoming 
Secretaries’ Circle meeting at French Lick, 
Ind. 

“TI think it will be necessary to limit the 
time for each speaker so as not to interfere 
with our regular discussions which always 
take a lot of time during the secretaries’ 
meeting,” he notes. “Very seldom do we 
have time at this meeting to thoroughly 


thrash out all the subjects which are brought 
before us and I am quite favorable to giv- 
ing the entire day for the purpose of dis- 
cussions among the secretaries.” 

In somewhat the same vein, Lloyd N. 
Case, executive secretary of the Colorado 
Grain, Milling & Feed Dealers’ association, . 
writes: 

“Will attend at French Lick this year. I 
get most good out of chewing the fat with 
other secretaries and instinctively resent 
anyone horning in on our sessions. We al- 
ways have so much to talk about and when 
we have a speaker or two, it seems to take 
time that I'd like to spend listening to some 
of our own secretaries.” 

Lloyd S. Larson, secretary of the Amer- 
ican Dehydrators’ association, has come up 


Frank Greutker 
Jack Bowling 
Chris Greutker 
Burt Newell 


GREUTKER 


INCORPORATED 


Chamber of Commerce Building 
Buffalo 2, New York 


Specializing in 


FEED INGREDIENTS 


for the Mixing Trade 


OFFICE PHONES 
MOhawk 7766-7-8 
Teletype BU 209 


CALL 


MOhawk 6055 
MOhawk 6032 
MOhawk 2177 
MOhawk 7766 


TELEPHONE COLLECT 
2-8355 


TOP PRICES 
For USED BAGS 


Convert your used and surplus bags 
into cash. Write, Wire or Telephone, 
Collect for prompt price quotation. 
Our representatives are in your vi- 
cinity regularly. 


COMPLETE STOCKS 
RECONDITIONED BAGS 


Burlap and cotton bags at 
money saving prices. Processed 
in our modern plant they 
come to you, cleaned, mended, 
graded and baled. Let us know 
your needs! 


Bag printing in 
colors, to your or- 
der or we submit 
sketches and ideas. 


MIDWEST BURLAD & BAG CO. 


213 THIRD 


PHONE 2-8355 


DES MOINES, IOWA 
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in defense of alfalfa and its frequent mis- 
labeling as hay. 

“Through past use,” he recalls, “alfalfa 
has come to be identified with ‘hay’ by 
trade papers, as well as in bulletins of fed- 
eral and state departments of agriculture. 
However, the word ‘hay’ correctly implies 
dried grass which is the cheapest feed 
known for animal nutrition. Alfalfa does 
not even belong to the grass family. Alfalfa 
belongs to the legume family with sweet 
clover, beans, peas, and soybeans, all of 
which add nitrogen to the soil. Prairie hay 
performs no such valuable function.” 

“Guilty as charged!” admits Ron Kennedy, 
secretary of the Northwest Country Elevator 
association in connection with a reader's 
criticism of the illustrated diagrams which 
he sends out to describe his ideas about 
free markets. The reader agreed with Ron’s 


ideas but said that the art work was lousy.” 

“Where will it all end?” asks G. E. 
Blewett, secretary-treasurer of the Texas 
Grain & Feed Dealers’ association. “At the 
request of Senator Elmer Thomas, chairman 
of the agricultural committee, the Anderson 
group authorized a new assistant secretary 
of agriculture in charge of sales operation 
which means more votes on the payroll and 
more taxes for me and you to pay. Senator 
Thomas did not state that in addition to 
$2,000,000,000 worth of farm commodities, 
USDA had bought during the past year 
over 425,000,000 bushels of grain as well 
as enormous amounts of cotton, eggs, po- 


tatoes and what-all.” 


@ RICHARD D. YODER, Iowa City, 
Icwa, has purchased the Brenneman Seed 
store from the E. J. Brenneman estate. 


Manufacturers 


Two Words With 
SQUEALER FEEDS 


Better Results 
Extra Quality 


® Feeder Acceptance 


Manufactured By 


HARLAN RENDERING CO. 


HARLAN, IOWA 


Wholesalers 


Y uniform standards of good value § 


—is facing irreparable loss. 


R. K. Peek 


PERCY KENT BAG CO., INC. 


Buffalo 


Kansas City 


New York 


— Plug 
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us explained Donald Nason, “because they 
know they'll get good service and a fair 
price. Our customers are people we have 
known all our lives. We go Sdinins and 
fishing with them and discuss their personal 
problems with them. We advise them on 
their buying as friends, not merely as 
customers.” 

Poultry raising is the main occupstion of 
Nason’s customers, and most of them are 
comparatively small operators. One 
has 6,000 birds, but the rest aver» 
tween 1,500 to 2,000. The same is 
the local dairymen. One farmer has 4 herd 
of 125, but the average runs between 50 
and 60. Though Westboro is not niuch of 
an agricultural section, it is reputed to have 
several of the finest apple orchards in the 
state. 

Because the bulk of their customers are 
poultrymen, Nason’s has two poultry ex 
perts from the Wirthmore Feed Co. on call 
at all times in case of trouble. The two 
servicemen make regular weekly calls on 
their customers, and, since they have been 
calling on them for a number of years, they 
make the rounds by themselves. Once a 
week either Noah Nason or his son, Don- 
ald, goes out to see the farmers, and dis. 
cuss their problems. These are primarily 
good will trips. 

“The farmers really appreciate the chance 
te consult a poultry expert when something 
is wrong with the flock,” Donald Nason 
pointed out. “The service men can gen 
erally handle any situation that comes up, 
but, if the chickens develop something they 
can’t diagnose, they have the sick birds 
taken to Amherst, about 50 miles from 
Westboro, where they are analyzed by vet 
erinarians at Massachusetts State college.” 

Though they believe that their good will 
calls and personal services are the main fac 
tors in keeping their customers coming in, 
Nason’s does some advertising. Every week 
they run a couple of small ads in a local 
weekly. These generally call attention to 
specific items that they are featuring. They 
also run a small ad in the phone directory 
for those who are interested in phoning 
in their orders. 

Nason’s has three trucks available for 
feed deliveries, and delivers daily for which 
they charge 5 cents per 100 Ibs. They feel 
that the chance to save the 5 cents a bag 
is an incentive for many farmers to come 
in and truck the feed back themselves. 

Personal service and a reputation for fair 


larmer 
se be- 
true of 


dealing are keeping up the volume «at Na 
son’s, and their operation is functioning 
smoothly now that their labor, rodent. and 


repair troubles have been taken care of. 


They feel that any feed dealers bese: with 
similar problems would do well to consider 
the advantages of economy, comfor'. effir 
ciency, and cleanliness sheet type 
of structure, built on a cement foun:ation, 
as well as the advisability of moving close 
to a side track, wherever it is necessa:y and 


possible. 
It is paying off for the J. S. Nason Co. 


——. 

@ HARVEY PRINCE, Langdon, \. D. 
has succeeded Wallace Nagel as assistant 
manager of the Cargill, Inc., elevator. 
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Dairy Products Feed Ups 
Egg Production in Tests 


Results of a series of tests conducted earl- 
ier this year with high producing laying 
flocks in New England poultry areas and 
using a pelletized dairy product feed, have 
been announced by Kraft Foods Co. These 
results, which provide specific data, have 
added interest in the light of the recent 
USDA discovery and announcement that 
milk products are a particularly good source 
of vitamin B-12. 

Six tests, involving nearly 3,000 birds 
and several breeds, were reported. One was 
at a stete agricultural college, another at a 
county vocational agricultural school and 
the others with well-known commercial 
poultrymen, one of them president of the 
New Hampshire R.O.P. association. 

Results show that the addition of the 
dairy products to rations normally fed on 
the six poultry farms boosted egg produc- 
tion ar. average of 8 per cent and increased 
profits an average of 12.3 per cent. An 
averag’ additional net profit of 26 cents per 
hen over the 164 day test period is reported 
for test flocks. 

New Hampshires (R.O.P.) Rhode Island 
Reds, Barred Rocks, and a barred cross 
were used. In each case the test flock and 
control flock received identical care and 


management and birds were of the same age 
and breeding. The only difference was the 
addition of the dairy products in pellet 
form to the ration fed the test flock. And 
in no two tests were the basic or control 


rations the same. In other words the dairy 
product was added to a different high qual- 
ity laying ration combination in each test 
of the series. Tests ran an average of 164 
days. Accurate feed cost and egg produc- 
tion records were kept. For purposes of 
making profit comparisons, 55 cents per 
dozen was used as an average price for eggs. 

Results show that the addition of the 
dairy product raised average egg production 
from 59 per cent for control flocks to 64 
per cent for test flocks. Average feed cost 
per dozen eggs was cut one cent, from 29 
to 28 cents, by the test flocks. Culls and 
deaths in the test flocks averaged 15 per 
cent against 17 per cent in control flocks. 

Highest egg production for the entire 
test period (in this case 179 days) was 74.4 
per cent attained by the test flocks at the 
ccunty vocational agricultural school. There 
the control flock had an average production 
of 69 per cent. Basic ration was the school’s 
own formula laying mash, plus oats free 
choice and limited amounts of corn. Test 
birds laid 6 per cent more eggs, and pro- 
duced 13 per cent more profit, or an addi- 
tional profit of 35 cents per hen. Feed cost 
for eggs was 25 cents per dozen for the test 
flock, 26 cents for the control flock. Com- 
plete data on these tests are available from 
Kraft Foods Co., 500 Pebtigo Court, Chi- 
cago 90, Ill. 

@ RUE GROVES, Eckland, N. D., recently 
succeeded Peter Paulus as manager of the 
International Elevator Co., Walhalla, N. D. 


@ WILLIAM B. GILL, Roth, N. D., is the 


new manager of the Peavey elevator. 


Under one roof 


New Model Corn Crusher 
Marketed by Duplex Co. 


The Duplex Mill & Manufacturing Co., 
Springfield, Ohio, has announced the intro- 
duction of a new model ear corn crusher 
and feed regulator that will handle machine- 
picked ear corn that is not completely 


husked as well as small grain and mixtures. 
The new Model 6-S measures only 19 by 14 
inches and is 8 inches high but has a capa- 
city of more than 10 tons per hour on ear 
corn and a proportionately higher capacity 
on small grain or mixtures, the company 
states. 

Feed is held in the hopper allowing ex- 
actly the same amount to flow through at 
all times. The new crusher-feeder is easily 
installed and can be used with any make 
or model hammer mill or attrition mill, ac- 
cording to the manufacturer. Additional 
information is available on request from 
the company. 


Every Feed Ingredient You Want 
Conveniently Located for Truck 
Pickup—We Protect Legitimate 

Feed Dealers 


GOOD STOCKS AT ALL TIMES 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL, 
DEHYDRATED ALFALFA MEAL, CODLIVER OIL CONCEN- 
TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 
PHOSPHATE, FOX AND MINK FEEDS, DOG RATIONS. 
KILLER-DILLER RAT & MOUSE EXTERMINATOR, PEANUT 
MEAL, SOYBEAN MEAL, LINSEED MEAL, BREWERS 
GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES 
SKIMMILK, BUTTERMILK POWDER AND MILLFEED, BEET 
PULP, MOLASSES AND 77 OTHER COMMODITIES. 


FEED SUPPLIES, INC. 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 


No. 1 COLORADO SUN-CURED 
ALFALFA MEAL 


: ARK VALLEY ALFALFA MILLS, INC. 


Now Ready to Ship 


Our Plant At Rocky Ford, Colorado, is 
Now In Full Production. Send All Orders 
to Hutchinson, Kansas. 


Let ARK VALLEY be your source for 17% and 20% 
Dehydrated Alfalfa Meal . . . Guaranteed Vitamin 
“A” Content . .. always uniform. ARK VALLEY 
Sun Cured Alfalfa Meal, 13% and 15% Protein... 


any grind you need. 


Hi-grade Baled Alfalfa Hay. 


Hutchinson, Kansas 


MEMBER 


National Hay Association 
Grain & Feed Dealers National Assn. 
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THE FACT 
STILL REMAINS 


that 
SUPERIOR 
ELEVATOR CUPS 


are 

MADE STRONGER 
will 

LAST LONGER 
have 


GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 
cups. 
WRITE TO: 
K. I. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 - 


SWEET ODOR 
ATTRACTS RATS! 


- Rodents find the exclusive sweet odor 
so irresistable that they actually BY- 
PASS grain, flour, and other foods, 
to sip KIL-BALM ... a fact proved 
in the laboratory and attested to by 
thousands of satisfied users. KIL- 
BALM’s job continues after death... 
its embalming elements tend to “dry 
up the carcass” to prevent mess and 
odors of decomposition. KIL-BALM 
is the CLEAN way to dispose of rats! 


JOBBERS: 
_ WRITE FOR 
PRICES! 


3721 W. VILLARD AVE. © MILWAUKEE 


The Trademark that means— 
DEPENDABILITY and SERVICE 


For years The Calcium Car- 
bonate Company has been a 
leading source of quality 
calcium and trace elements 
products. A complete line to 
fill your needs: 


@ Plain Calcium 

jodized Calcium 

lodized-Manganesed 
Calcium 

® Trace Mineral Premixes 

Choline Supplement 

@ G-220 Riboflavin 
Supplement 

@ Shellmaker Limestone 
Grit 

WRITE FOR INFORMATION AND 

PRICES. 


CALCIUM CARBONATE COMPANY 


222 West Adams St., Chicago 6, Ill. 


325 Woodmen of the World Bldg., Omaha, Neb. 
Box 409, Carthage, Missouri 


Use Ganburgo SUPERTRATE.. 


A. P. F. plus. Recommended 


levels consistently produce 
BETTER RESULTS and IN- 
CREASED PROFITS. 


Remember, SUPERTRATE 
contains highest concen- 
trated sources of B Complex 
. . Butyl Ferments . . . Fish 
Liver & Glandular Meal... 
Whey Solubles. 


GY 
THE Grburgo COMPANY 


PERSONALIZED FEED IMPROVEMENT SERVICE 
THE BANKERS SECURITY BLOG. 
JUNIPER AND WALNUT STREETS 


PHILADELPHIA 7, PENNSYLVANIA 


Report 20 Per Cent Drop 
In Minnesota Feed Sales 


A 20 per cent drop in Minnesota feed 
sales in the one year period from 1947 to 
1948 has been reported by the Minnesota 
division of feed and fertilizer control. Based 
on estimates of tonnage, the figures showed 
that consumption of feed in 1948 was 719, 
327 tons as compared with 898,921 tons in 
the previous year. 

Of all types of formula feed sold, egg 
and laying mashes made the best record in 
1948 with a total of 70,811 tons consumed. 
Figures for other formula feed types break 
down to: scratch feeds and miscellaneous 
poultry mashes, 42,174 tons; chick starting 
and growing mashes, 59,607 tons: turkey 
mashes, 36,959 tons; and poultry mash con- 
centrates, 63,428 tons. 

The number of feed companies holding 
registrations in Minnesota dropped from 
1,473 in 1948 to 1,418 this year. During 
the 12 months ending Jan. 31, 1949, 2,854 
feed registrations were accepted and 1,856 
old registrations were cancelled, a net gain 
of 998. 


New Rotary Feeder Valves 
Developed by Blower Co. 


Rotary feeder valves designed to feed 
granular or flaky material in and out of 
air lines are now being offered to the trade 
by the Blower Application Co., 3165 N. 
30th St., Milwaukee, Wis. These valves are 
used on collectors, mills, cyclones, mixers, 
bag houses and any place that it is desirable 
to have a dustless feeding operation. These 
valves are used by corn processors, grain 
elevators, alfalfa mills, starch plants, flour 
mills and many others. 

According to the manufacturer, the valves 
have been successfully used to prevent ex 
cessive air loss; reduce dust explosion hay 
ard; prevent clogging of the conveying sys 
tem and to eliminate contamination of the 
product. The material is kept moving, 
eliminating breeding places for rodents and 
insects. 

The firm has been supplying similar 
valves for use in starch plants for the past 
16 years and is now expanding to new fields. 
The valves are available in standard cast 
iron, brass which is spark proof and stain 
less steel which promotes abrasion resistance. 
These valves may be driven from other ma 
chinery or can be driven by a gear head 


motor depending upon customer preference. 


@ ROBERT MCKEE, Princeton, Ill., has 
been elected president of the Northwestern 
Grain & Livestock Co., Seatonville, succeed 
ing the late Lewis Weber. 


HAMMOND APPOINTMENT 

G. R. Wiggins has been appointed mid 
western sales representative for the Ham 
mond Bag & Paper Co., Wellsburg, \V. Va 
He will cover a territory comprising Okle 
homa, Colorado, Missouri, Kansas, an 
southern Illinois with headquarters at 4440 
Roanoke Parkway, Kansas City, Mo. The 
territory was formerly handled from the 
firm’s Minneapolis office. 
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New Farm Supply Company 
Will Serve West Coast 


A new west coast farm service and supply 
company, Farm Service Corp., has been es- 
tablished at Portland, Ore., it has been an- 
nounced by Lee Fryer, president and gen- 
eral manager. The firm will specialize in 
supplying fertilizer, insecticide, weed killer, 
fungicide, spray and dusting equipment, 
livestock spray and remedies, feeds and oth- 
er farm essentials to farmers in Oregon, 
Washington, and California. 

Mr. Fryer listed long-range objectives of 
the company as development of farm service 
units in rural areas. These units will supply 
engineering and management aid, account- 
ing and tax counsel, technical information 
bulletins, and laboratory and soil testing 
facilities. 

Coast headquarters will be maintained at 
the Lumbermen’s building in Portland. 
Branch offices are located at 4260 W. Mar- 
ginal \Vay, Seattle, where the company is 
completing construction of a fertilizer mix- 
ing plant, and at 819 Santee St., Los Ange- 
les. California operations will be under the 
direction of Harry Mishkin, vice president 
of the company. 


lindsey-Robinson Erects 
Broiler Research House 


A new broiler research house, designed 
to house 3,750 broilers and completely self- 
contained, has been erected adjacent to the 
main plant of the Lindsey-Robinson & Co., 
Roanoke, Va. The new building greatly 
expands the firm’s biological feed research 
facilities. 

The new structure will be used to develop 
new feed formulas and to study problems 
of broiler management. Each of its six pens 
has a capacity of 625 broilers with brood- 
ing, ventilating, and heating equipment 
identical to the various types commonly 
used by commercial broiler growers. Experi- 
ments approximate conditions found in the 
producing areas where Lindsey-Robinson 
feeds are distributed. 

Physically, the new structure is 150 feet 
long, 38 feet deep, and one story high. A 
complete experimental unit, it has its own 


office, laboratory and other facilities. 


@ ELMER G. UTTERBACK, Vincennes, 
Ind, has been put in charge of the new 


feed department of the Saiter-Morgan Co. 


@ ROSCOE SARBER, Royal Center, Ind., 
has taken over management of the Farmers’ 
Co-op Co.'s elevator. 
PEAT LITTER IMPORTS 

To augment its regular supplies of peat 
moss from Canada and this country the 
Premier Peat Moss Corp., has announced 
that it is receiving regular shipments of pure 
sphagnum peat moss from the choicest peat 
bogs of Sweden, Holland, Ireland, Germany 
and Poland. As a result of this development 
the company stated that dealers can be as- 
sured of obtaining deliveries of peat litter 


from ports near them, in any amount they 
Tequire. 
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BONE PHOS Minimum 65% B.P.L. 


Packed even weight 80’s or 100’s 
Prompt and future shipments 


WIRE — WRITE — TELEPHONE — for quotations 
WOODWARD AND DICKERSON, INC. 


Girard Trust Building 
Philadelphia 2, Pa. 
Locust 4-3688 Teletype PH 109 


Top Zuality. 


PREMIER GALVANIZED STEEL HOG TROUGHS 


__ Two Sizes—24”’ and 48’’ length in 24 gauge, 20 gauge, 16 gauge 


Premier Hog Troughs are built to last! 
Add to your profits ...stock fast moving 
Premier Hog Troughs now! Bodies are 
flanged, seams welded. Edges are turned 
for greater strength. Ask your distributor 
or write us for full details. 


The NATIONAL-IDEAL Co. 


TOLEDO 4, OHIO 


Order a Mixed Car of 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran Middlings 


(Higher in Protein) 


TENNANT & HOYT Co. 


LAKE CITY, MINN. 


iy 
BY 


oD FEEDING IS NO ACCIDENT 


OCCIDENT 


FEEDS For LIVESTOCK and POULTRY | 


RUSSELL-MILLER MILLING CO. + MINNEAPOLIS + EAST ST. LOUIS, ILL. + DES MOINES 
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Since 1856 
EAGLE ROLLER MILL CO. 


Manufacturers of 


“Hardly a day goes by that I could not 
use your red book, I believe it is one of the 
most complete and up to date sources of 


the various feed ingredients. I am certain] 
DANIEL WEBSTER and GOLD COIN glad that you people realized the mi 


of a book of this kind.” 
Wheat and rye flours, Cereals, Corn Goods kaha 8. Chiles 
and a complete Line of Dr. Hess & Clark 
Ottumwa, Iowa 
EAGLE and GOLD COIN Feed Division 
* * 
Poultry and Livestock Feeds “The Red Book is undoubtedly one of 
New Ulm, Minn. the best books on feeds and feeding that 


has ever been published. I am a student at 
the college of agriculture, University of 


Illinois, and would appreciate it greatly if 
ALL YOUR NEEDS IN GRAIN OR FEEDS of The Bed Book 


Sunset Feed & Grain Co., Inc. | “°°: 


Champaign, Illinois 


FEED JOBBERS “We have our 1949 Feed Bag Red Book 
CHAMBER OF COMMERCE Distributors of: BRANCH OFFICE and like it very much. It will serve as a 
BUFFALO, N. Y. Hublager (Keokuk) MIDDLETOWN, N. Y. valuable guide in purchasing and making 
Gees: teen and feed formulas. Please send us 10 additional 
CANE FEEDING Kellogg's Hominy Feed — 
MOLASSES Hercules Dried Whey SUNSET BRAND FEED 
Agents for Wheat Germ Oil (an exclusively milk product) Feed-Seed-Fertilizer Division, 
Pacific Molasses Co., Ltd. Wheat G High in flavin, milk albumen, Land O'Lakes Creameries, Inc, 
Albany Baltimore eat Germ and milk minerals. 

Buffalo Orleans Calf Manna t f 
Stonemo Granite Grit : eiving two copies of your 
splendid magazine. Will you kindly drop 
WRITE US FOR FURTHER INFORMATION one as there is no need of this duplication. 
Be sure you don’t drop them both though, 


as we anxiously await each new copy. It is 
the best feed publication we receive 

. C. Mull 
Brokers of ... C. Mullaney Grain Co. 
Vermillion, S. D. 
Q U A L TY E E D G R E D E T “We which was 
supposed to have contained the 1949 edi- 


U. M. C. Calcium Carbonate — Feed Mixing Limestone - tion of The Feed Bag Red Book, without 
contents. We cannot operate without a copy 
Limestone Grit — Bentonite — Oil Meals of the latest edition ee The Red Book; 
oo Packing — By-Products therefore will you kindly arrange to have 


another one sent to us.” 
H. H. Goeltzer, 


UNITED FEED PRODUCTS CO. Corn Products Sales Co. 


Chicago, Ill. 


205 W. WACKER DR. CHICAGO, ILL. @ GEORGE H. BRICKEL, 63, Kipton, Ohio, 


president of the Kipton Elevator Co., died 
recently. 


@ FRANK E. SMITH, Findlay, Ohio, is 
the new manager of the Hancock Grain 
Supply Co. 


BAG BOOSTER ON MARKE™ 

A new bag-lifting device, called the “bag 
booster,” has been announced by the Bur 
rows Equipment Co., Evanston, [!]. Em 
ploying a broad slow-moving belt mounted 
on an inclined wooden frame, the »iachine 
is powered by a built-in electric motor, 
transmitting drive through a chain «rrange’ 
ment. The entire unit takes up only nine 
on et feet of floor space and is mounted on cast 


ers for easy shifting. Bags move up the in 
COMMERCE BUILDING BUFFALO 2, NEW 


cline at the rate of six a minute. Further 

information can be obtained by wiiting to 
TELEPHONE: CLEVELAND 5797 the Burrows Equipment Co., 1316 Sherman 
ave., Evanston, IIl. 


CLINTON INDUSTRIES, INC. VAN CAMP LABORATORIES 
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New Eriez Magnets 


The Eriez Manufacturing Co., Erie, Pa., 
has announced the redesign of the complete 
line of Eriez permanent non-electric Stan- 
dard and Jumbo plate magnets resulting in 
a 50 per cent increase in magnetic strength 
and a 30 per cent decrease in weight. The 
new magnets consist of a series of Alnico 
castings designed to obtain the greatest ex- 
ternal energy possible. Both models are 
available for installation in metal or wooden 
chutes, feed tables, hoppers, etc. with or 
without hinges. Additional information can 
be obtained by writing to the company at 
1081 E. 12th St., Erie, Pa. 


3 Agricultural Educators 
Honored by lowa State 


Three men who have made notable con- 
tributions to Iowa’s and the nation’s agri- 
cultural welfare were honored recently at 
an Iowa State college recognition dinner, 
held in the Memorial Union, Ames, Iowa. 
The three are R. K. Bliss, Dr. R. E. 
Buchanan, and H. H. Kildee. 


Mr. Bliss served as director of the agri- 
cultural and home economics extension 
service of the college for 32 years. Dr. 
Buchanan was director of the Iowa agri- 
cultural experiment station for 15 years. 
Mr. Kildee was dean of agriculture for 16 
years. All three recently resigned their posi- 
tions as agricultural administrators at the 
college. 

@ ERLING LARSEN, Maiden Rock, Wis., 


has opened a farm feed service station. 


@ DOUGLAS DAVIS, Jackson, Miss., has 
started construction of a new building to 
house his Davis Seed & Feed store. 


FOR 
GRAIN 
AND 
INGREDIENTS 


CONTACT 


SARGENT & CO. 


GRAIN & JOBBING DEPT. 
DES MOINES, IA. 


Phone 6-3193 
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WHEAT, RYE, CORN and OATS 
FEED WHEAT and FEED BARLEY 


GET YOUR 


PHENOTHIAZINE 
FROM US! 


Recommended for WORMS in 
Swine_& Pigs Sheep & Goats 
Poultry, Chickens & Turkeys 


A crystalline powder which is 
profitable and tast-selling. Write 
for attractive dealer offer. 


VAL-A COMPANY 


/00 W. Root Street Chicago 9, Illinois 


DON’T TAKE 
CHANCES 


STA WITH 


THESE 


PROFIT BRANDS 


Mt. Airy Gran-I-Grit 
Pilot Brand Oyster Shells 
Tankage & Meat Scraps 
Gorton A & D Feeding Oils 
Clear Quill Livestock Mineral 
Blatchford’s Products 
Clear Quill Poultry Concentrates 
Leader Peat Litter 
Fish Meals 
Nopco A &D Dry Vitamin Products 
Small’s Dehydrated Alfalfa Meals 
Waterloo Hog Feeds 
Linseed — Cottonseed — Soybean 
Meals 
Servall Stazdry Poultry Litter 
V-C Phospho-Tobacco Fertilizers 
Royal Oak Charcoal 
Blue Ribbon & 
Western Condensed Buttermilk 
Anderson Chick Boxes and 
Hatchery Supplies 


Waterloo Mills Company 


Manufacturers and Wholesa 


WATERLOO 2 


“QUIMICA SAN CARLOS, 5. A’ 


San Carlos No. 816 
Habana 
Cuba 
Cable Address: “SANCA” 


WHOLESALE PRO- 
DUCERS AND EX- 
PORTERS OF VI- 
TAMIN "A" OILS. 


Samples and information 
sent upon request 
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CONSULTANTS 


TO THE 
FEED INDUSTRY 


You cannot AFFORD to 


be without our service 


C. W. Sievert and Associates 
12626 Ann St., Blue Island, Illinois 


MINNESOTA 
GIRL FLOUR 


and 
MILL FEEDS 
in 
MIXED CARS 
a it al Flour Mills 


Division of INTERNATIONAL MILLING CO. 
General Offices: Minneapolis : Mills: St. Paul 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 
In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange @ New York City 


| Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 
Des Moines, Ia. 


CEREAL 


GRADING Co, 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 


WISCONSIN TRADE 


Prices Right — Service Prompt 
TRY US 


LABORATORY 
SERVICES 


Vitamin Assays: including assays for 
Animal Protein Factor Activity as 
well as Vitamin D, by the A.O.A.C. 
Chick Method. 

Mineral Determinations 
Commercial Feed and Fertilizer 
Analyses 
WISCONSIN ALUMNI 
RESEARCH FOUNDATION 
P.O. Box 2059 Madison 1, Wisconsin 


SWIFTIDE Blended Fish Oil 
Brewer's Dried Grains 
Linseed Meal © Malt Sprouts 


Ss Mill Feeds 

CORN OIL MEAL 
CORN GLUTEN MEAL 
CORN GLUTEN FEED 
SOYBEAN OIL MEAL 


A 
L 
E 
Y 
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Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


CARUS MANGANESE | 


STOPS 
PEROSIS 


Add Carus Man- 
ganese to Mash- 
es you mix and 
sell. Stock Carus 
Manganese for those who mix their own. 
It's the anti-perosis element absolutely need- 
ed in all growing and breeding mashes to 
prevent Perosis, short legs, short wings, par- 
rot beak. Write for free bulletin and prices. 


Box FB-26, 
CARUS CHEMICAL CO., 


 Fortify Your Feeds With 


BRAND 


YEAST FEED 


“Makes Goop Freep BETTER” 
for Livestock, CHICKENS, TURKEYS 
Live yeast enzymes ‘and vitamins are 


an important aid to digestion and better 
health. 


Write for Full Information 


DIAMOND V MILLS, Inc. 


CEDAR RAPIDS, IOWA 


FERTILIZER 


for the 
FEED TRADE 


write 


UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


MARDEN'’S 


Genuine 
COD LIVER OIL 
With Vitamins A and D added 


POTENCIES TO FIT YOUR 
REQUIREMENTS 


MARDEN-WILD CORP. 
500 Columbia St. Somerville 43, Mass. 


OF THE 
INDUSTRY 


BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


PATENTED 


_The scientifically built 
“Nu-Hy” grain bucket has won #0 
enviable reputation amocg graio 
elevator operators. It lies saved 
many vital man hours, cut costs 
and has increased capacities where- 
ever installed. 


Screw Conveyor Corporatio 
\ PRODUCTS 


Hammond, tnd. 


THE FEED BAG — September, 194? 


CI 
RE 
Line of Products 
é 
THE a STANDARD 
ity analysis 
: Form 76. 
108 e 


RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


HAMMER MILL FOR SALE 
Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 3, Wis. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed has motor 
—latest style machine—used short time. Write 
K-D-15, c o The Feed Bag, Milwaukee 3, Wis. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 
c/o The Feed Bag, Milwaukee 3, Wis. 


No. 7 eer Seed Cleaner complete with 
motor. $50.00 F.O Arcadia. Write A-G 
Cooperative Arcadia, Wis. 


15 ton motor truck scale $450.00; 20 ton 
motor truck scale $510.00; 20’ floor to floor 
conveyor $600.00; portable’ bag and box piler 
$561.00. Guaranteed equipment. Immediate ship- 
ment. Bonded Scale and Machine Co., 101 Bell- 
view, Columbus 7, Ohio. Phone GA "2186. UN 
2832 evenings. 


“A Real Buy—103 Igths. of 4” left hand heli- 
coid screw conveyor 15’ 9” long each exact, 
mounted on 114” standard pipe, bushed, for lad 
couplings. Absolutely new. Will sacrifice as is 
for 50c per foot. Can be made into standard 8’ 
lengths at $2.50 per length extra. Write Box SE 
15, The Feed Bag, Milwaukee 3, Wis. 


POSITIONS WANTED 


Midwest position with growing organization. 
Know feed tance oe practical, technical. Can 
talk farmers language. Hatchery experience. Col- 
lege graduate, 30 married. Write Box SE 9, 
The Feed Bag, Milwaukee 3, Wis. 


DAVIS BUILT 
MILL MACHINERY 


Since 1894, millers in the U.S.A. 
and foreign countries have found 
“DAVIS BUILT’’ mill machin- 
ery amazingly low in original 
and maintenance cost, unsur- 
passed in design, durability and 
performance. ‘‘DAVIS BUILT’’ 
machines are real profit-makers 
in every installation! Whenever 
in the market, you owe it to 
yourself and your company to: 


ALWAYS CHECK DAVIS for— 


© Roller mills (crimps, cracks, crumbles) 

Feed mixers 

© Corn, cob, shuck and grain cleaners 

© Corn cutters and Graders 

e Air blast car loaders 

© Special values in wide variety of re- 
built machines 


© New motors 
@ All types of heavy duty mill machinery 


H.C. Davis Sons’ 
rive Mill Machinery Co. 
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HELP WANTED 


An old established and aggressive milling 
company expanding operations on west coast 
needs aggressive salesmen (30 to 40 years of 
age) who have sales, practical and technical, 
experience with poultry and livestock. Must be 
capable of rendering service to customers. Ex- 
cellent et for advancement. Replies 
held confidential. Write Box SE 2, The Feed 
Bag, Milwaukee 3, 


Retail feed store managers, age 28 to 45, 
preferably with feed, grocery or hardware expe- 
tience. An excellent opportunity with stores 
located in western state. Give full details of age, 
experience, education and referencs in first let- 


Wis. 


HELP WANTED 


A good man in each state who is now calling 
on feed manufacturers. One who can sell a revo- 
lutionary idea: May be carried in conjunction 
with other lines. For further information write 
Box SE 23, The Feed Bag, Milwaukee 3, Wis. 


MISCELLANEOUS 


Year "Round — All Popular Breeds 
U.S. Approved—Pullorum Controlled, Re- 
liable Source For Nutritional Research Labora- 
—— — Hatchery, 860 West Jackson St., 
orris, 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 


ter. Write Box SE 18, The Feed Bag, Milwau- 
kee 3, Wis. 


JOBBERS AND DISTRIBUTORS 
CARLOAD or TRUCKLOAD 


(SINCE 1906) 


FARMERS FRIEND 


TRADE-MARK REG. U. S. PAT. OFF. 


hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 


“FEED. INGREDIENTS 4 


LCALL~ Lincoln 8858-9 
Wit E. A. (Woody) Woodard 
C. 0. (Chet) Severson 
Ivan Scanlan 


all-purpose 


MINERAL FEED 


the economical source of 
high grade and well-balanced 


TRACE MINERALS 
UNIFORM MOLASSES CONTENT 
WRITE FOR PRICES 
FARMERS FRIEND MINERAL Co. 
NAPOLEON, OHIO 


Get a Cross-Section of the Best Prices Through 
Milwaukee's Only Feed Broker 


RODE FEED SERVICE 2 ¥: Liston © Milwaukee, Wis. 


Kilbourn 5-0100 @ Teletype MI-177 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, MINNESOTA 


KEN MILLER 


DURING TRADING HOURS 
MAIN 6212 


SPECIAL TRUNK LINE 


MAIN 5065 , 


MINNEAPOLIS 15 
MINNESOTA 


563 GRAIN 


BECHER—BARRETT—LOCKERBY CO. EXCHANGE 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., INC. 


JAMESTOWN, N. Y. 


FOR QUICK SERVICE — CONTACT 


BOB WHITE & CO. 


FEED INGREDIENT BROKERS 
Chicago 4, Ill. 


1104 Board of Trade 
Phone: Webster 9-7730 Commodity Ticker Service 


> r = PX : 
OODBACH | 
518 CORN EXCHANGE, Minneapolis a 
Bonner Springs, Kansas 
; 


511 E. Menomonee St. 


BIG CHIEF 
Meat Scraps and Tankage 


50% BIG CHIEF MEAT SCRAPS 
60% BIG CHIEF TANKAGE 


BADGER BY-PRODUCTS COMPANY, INC. 


DAly 8-8448 


Milwaukee 2, Wis. 


NOT MERELY DRIED 


The Ideal Feed Ingredient 
GERBER'S SPECIAL PROCESS BREAD CRUMBS 


(Process Patented) 


BUT TOASTED 


T. M. Reg. Pat. Off. 


Write for Sample & Prices 


CHAS. A. GERBER CO. BARTLETT, ILLINOIS 


BETTER Mill Machinery 


The Kelly-Duplex line is built to do 
dependable work, day in and day out— 
and you'll reap the benefits of bigger 
profits through lowered operation costs 
and more satisfied customers. A complete 
line of feed mill and elevator equipment, 
ruggedly constructed of welded steel for 
longer life and greater 
durability. It's guaranteed 
for your protection. 


The Duplex Mill and Mfg. Cc. 
Springfield, Ohio 


KNOW THEM BY THEIR BRAND 


DIGESTER TANKAGE 
BONE MEAL 


No matter how complex the feed 
formula or how simple the ration 
fed, these standard quality by-prod- 
ucts of the animal industry have a 
place and can be relied on to give ex- 
cellent results. The more corn of di- 
minishing protein content used, the 
greater the need for substantial sup- 
plemental protein—animal protein, 


rep W srand 


W 


Chicago ¢ Kansas City © Los Angeles 
Oklahoma City « Albert Lea © Omaha 
Cedar Rapids 


List Recent Installations 
Of Blue Streak Equipment 


The Prater Pulverizer Co., Chicago, II], 
has announced that the following have - 
cently installed new Prater equipment: 

Blue Streak 114 ton twin spiral mixers— 
William V. Heiss, Orange, Calif.; Columbia 
Grain & Supply Co., Waterloo, Ill.; Farm. 
ers Elevator, Greene, Iowa; and Sacred 
Heart Farmers Exchange, Sacred Heart, 
Minn. 

One-ton twin spiral mixers—Spriny Hope 
Oil Mill, Spring Hope, N. C.; Buckeye 
Roller Mills, Seventeen, Ohio; Coloma Fruit 
Exchange, Coloma, Mich.; Gaines W. Har. 
rison & Sons, Columbia, S. C.; Plunkett & 
Sons, Brazil, Ind.; Fairplay Farme>: 
change; Fairplay, Mo.; Seaton Grain Co., 
Seaton, IIl.; Butte Feed & Warehouse, 
co, Calif.; Knapp & Brooker, Rinard, Ill; 
and Storck Gro, Inc., Marshfield, Wis. 

Twin spiral % ton mixers—Barnhil! Mill. 
ing Co., Robersonville, N. C.; Levi A, 
Chupp, Middlebury, Ind.; Melvins Cash 
store, Chalybeate Springs, N. C.; Hazelton 
Farm Supply, Hazelton, Ind.; and Univer 
sity of Illinois, Urbana, IIl. 

Model C5 corn-cutters—St. Peter Feed 
Mill, St. Peter, Minn.; Ray C. Ayers & Son, 
Slayton, Texas; Davis Feed Mill, Kenly, 
N. C.; Monroe Grain & Supply, Waterloo, 
Ill.; and Bone Gap Elevator Co., Bone Gap, 
Ill. 

Model 6AC advance custom mills—Inter- 
national Elevator Co., Osakis, Minn.; Layne 
€&? Thompson, Cayuga, Ind.; and Monroe 
Grain & Supply Co., Columbia, Iil. 

Model 4A granular grind mills—Farmers 
Grain & Supply, Wever, Iowa, and Dunker- 
ton Co-operative, Dunkerton, Iowa. 

Model C5 twin spiral mixer—C. L. Green 
Milling & Grain Co., Winters, Texas. 

Model G5S gradual reduction mill— A. 
K. Zinn, Battlecreek, Mich. 

Model 15 streamliner granular grind mill 
—Melvins Cash store, Chalybeate Springs, 

Model 20 streamliner granular grind mill 
—Plunkett & Sons, Brazil, Ind. 


THE FEED BAG 


"There! That saves the company about 
50 cents!" 


— 
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“Joins Atkins & Durbrow 


MILO M. PALMER 


Milo M. Palmer, former department of 
agriculture director in Washington, has 
joined Atkins & Durbrow, Inc., New York 
and will represent the 60 year old firm in 
the states of Oregon and Washington. A 
chemist, Mr. Palmer is a World War I 
veteran and has been a county agent and 
cemmercial manager of the Puget Sound 
Power & Light Co. 


Dr. M. M. Renfrew Joins 
General Mills Staff 


Dr. Malcolm M. Renfrew has been ap- 
pointed head of the chemical department 
of General Mills Research laboratories, 
Minneapolis, Minn., it has been announced 
by Dr. Ralph H. Manley, director of re- 
search for General Mills, Inc. In his new 
position, Dr. Renfrew will be responsible 
for the General Mills’ organic chemical re- 
search program succeeding Dr. D. H. 
Wheeler who has been named head of 
technical sales service for the chemical di- 
vision. Dr. Renfrew was formerly super- 
visor of product development for the plas- 
tics department of E. I. du Pont de Ne- 
mours & Co., Arlington, N. J. 

@ CHARLES H. SYMMES, 79, Winches- 
ter, Mass., founder of C. H. Hymmes & 
Co., grain merchants, died recently. 
@ GEORGE COLVIN, Edgeley, N. D., 
has succeeded Thomas Boom as manager of 
the Farmers’ Union Grain Co.'s elevator. 
CENTENNIAL APPOINTMENTS 

Tom Vinnedge has been appointed pro- 
motion manager of the farm feeds division 
of Centennial Flouring Mills Co., Seattle, 
Wash. He will cover the states of Wash- 
ington, Oregon, Idaho, and Montana for 
the firm. J. C. Blanton, service man for the 
farm feeds division, will act as field service 
man for the northwestern area of Washington. 
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COME TO HEADQUARTERS FOR 
COTTONSEED MEAL SOYBEAN MEAL 
PEANUT MEAL 
CAKE and PELLETS - - - COTTONSEED HULLS 


Domestic and Export 


THE BRODE CORPORATION 
Phone: LD 271, LD 547 Teletype ME 260 Memphis, Tenn, 
On request, we will mail you our frequent market bulletins 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


Of course there isn’t. And Ultra-Life 
Laboratories, through their years of 
experience, have been of invaluable 
assistance to hundreds of feed manufac- 
turers, boosting them along the road to 
bigger and better profits, longer-lasting 
prosperity. 


Particular problems of feed manufac- 
turers are given personalized attention 
at Ultra-Life. Free advertising aid, 
service helps, attention to a feed manu- 
facturer’s specific localized needs, all 
these aids and many more are yours 
when = start manufacturing Ultra- 


Lifed Feeds. 
Why not write us today? 


NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 


LAMAR, COLORADO 
Merchants Exchange 
ST. LOUIS, MO. 


ATTENTION Feed. Manufacturers... 


CANADIAN REFUSE SCREENINGS 
HALLET and CAREY Co. 


Grain Exchange Building 
Minneapolis 15, Minnesota 
Members: 


American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


ellle | 
i 


Albers Milling Co. 9 
Amburgo Co. 104 
Ark Valley Alfalfa Mills, Inc..............-....... 103 
Armour & Co. 91 
Badger By-Products Co. 110 
Becher-Barrett-Lockerby Co. 109 
Bemis Bros. Bag Co. 34 
Blower Application Co. 76 
Borden Co. 32-33 
Brewers Yeast Council 73 
Brode Corp. 111 
Bunge Corp. 107 
L. Burmeister Co. 90 
Burrows Equipment Co. 98 
Calcium Carbonate Co. 104 
Carus Chemical Co. 108 
Capital Flour Mills 108 
Cereal Grading Co. 108 


Chase Bag Co. 48 


Commercial Solvents Corp. 74 
Corn King Co. 113 
Corn Products Sales Co. 84 
D.C.A., Inc. 92 
Dawes Manufacturing Co. 52 
Peder Devold Oil Co. 113 
Des Moines Oat Products Co. .....................--- 108 
Deutsch & Sickert Co. 108 
H. C. Davis Sons’ Mill Machinery Co......... 109 
Diamond V Mills, Inc. 108 
E. F. Drew & Co. 30 
Dreyer Commission Co. 112 
Duplex Mill & Mfg. Co. 110 
Eagle Roller Mill Co. 106 
Eriez Mfg. Co. 95 
Excelsior Milling Co. 113 
Farmers Friend Mineral Co. .....................-...-- 109 
Feed Supplies, Inc. 103 
Flambeau Milling Co. 92 
Franke Grain Co. 12 
Fredman Bag Co. 114 
Fruen Milling Co. 12 
General Mills 56 
Chas. Gerber Co. 110 
Gorton Pew Fisheries Co. 79 
Greutker, Inc. 101 
Gruendler Crusher & Pulverizer Co................. 22 
Hallet & Carey Co. 111 
Harlan Rendering Co. 102 
Hiawatha Grain Co. 109 
Honeggers & Co. 112 
Hubbard Milling Co. 86 
T. E. Ibberson Co. 100 
Iowa Limestone Co. 96 
Jacobson Machine Works 13 
Max Katz Bag Co. 112 
Kellogg Milling Co. 40 
Spencer Kellogg & Sons 37 
Percy Kent Bag Co. 102 
King Midas Flour Mills 116 
Kil-Balm Co. 104 
Kraft Foods Co. 59 
La Budde Feed & Grain Co. ........................... 100 
Lattin Co., Inc. 106 
Leary Grain Co. 112 
Lederle Laboratories 61 
Maney Bros. Mill & Elevator Co..................... 96 
Marden-Wild Corp. 108 
C. J. Martenis Grain Co. 108 
McMillen Feed Mills 63 
Merchants Creamery Co. 114 
Merck & Co. 4-26-27 
Midwest Burlap & Bag Co. ........................... 101 
Mill Mutual Fire Prevention Bureau.. = BS 


Milwaukee Feed & Grain Co. 


Minnesota Linseed Oil Co. 51 
Morton Salt Co. 11 
Murphy Products Co. 115 


Herman Nagel Co. 46 
National Alfalfa & Milling Co...111 
National Distillers Products Corp................. 83 
National Food Co. 77 


National Ideal Co. 105 
National Molasses Co. 113 
New England By-Products Corp....................- 79 
Nitragin Co. 80 
G. W. Noel & Co. 92 
North East Feed Mill Co. 112 
Northern Milling Co. 12 
Northrup King & Co. 94 
Oyster Shell Products Corp 99 
e112 e 


Pacific Processing Co. 45 
4 Mills 47 
W. C. Pratt Co. 12 
Chas. Pfizer & Co., Inc 16 
Prater Pulverizer Co. 87 
Premier Peat Moss Corp. ...........-.-...-.--.--.---- 
Publicker Industries, Inc 18 
Quimica Sam Carlos 107 
Quaker Oats Co. 7 
Russell-Miller Milling Co. 105 
Rode Feed Service 109 
Ryde & Co. 99 
Dr. Salsbury’s Laboratories ....................-.------ 55 
Sargent & Co. 78 
Savage, Inc. 28 
Schreiber Mills, Inc. 42 
Screw Conveyor Corp 108 
Seedburo Mawipment Co... 80 
James H. Seley & Co. 93 
Shellbuilder Co. 96 
Sidney Grain Machinery Co. ........................-.-- 68 
C. W. Sievert & Associates ~........................ 108 
W. J. Small Co. 24 
Specifide, Inc. 98 
Sprout, Waldron & Co. 6 
A. L. Stanchfield, Inc. 112 
Standard Brands, Inc. 20 
Stearms Magnetic Bifg. Ca. 36 
St. Regis Paper Co. 70 
Strong-Scott fg. Co. 3 
Sunset Feed & Grain Co. 106 
Superior Packing Co. 112 
Tennant & Hoyt Co. 105 
Ultra-Life Laboratories 111 
Union Service Co. 108 
Union Bag & Paper Corp 39 
United Feed Products Co. 106 
Val-A Co. 107 
Vi-D-Co. 112 
Vitality Mills, Inc. 90 
Vy Lactos Laboratories, Inc 89 
Waterloo Mills Co. 107 
B. I. Weller Co. 88 
Wenger Mixer Co. 98 
Werthan Bag Co. 97 
Western Burlap Bag Co. 85 
Bob White & Co. 109 
Whitmoyer Laboratories 65 
Wilber Feed Co. 109 
K. I. Willis Corp. _-.----104 
Wilson & Co. 110 
Wisconsin Alumni Research Foundation......108 
Woodbach, Inc. 109 
Woodward & Dickerson 66-105 
A. K. Zinn & Co 91 


Miller Co. Names Rogers 
Central States Manager 


Don E. Rogers, until recently market and 
Northwestern editor of the Northwestern 
Miller, has been appointed Central states 
manager of the Miller Publishing Co., Min- 
neapolis, Minn., with headquarters in Chi- 
cago. In his new position, effective Oct. 1, 
Mr. Rogers will be in charge of advertising 
sales and business contacts in the states of 
Michigan, Indiana, and Ohio, west of 
Cleveland. 

Replacing him as market editor will be 
George L. Gates. 


Mr. Rogers was born in Kansas and en- 
gaged for many years in general newspaper 
work. For 14 years, he was connected with 
the United States department of agriculture 
and at one time was chief of the war foods 
marketing reports division at Chicago. He 
joined the Miller Publishing Co. in 1944. 
Ii Chicago, he will share office facilities 
with Sigurd O. Werner, manager of the 
firm’s Chicago office and advertising repre- 
sentative for Illinois and Wisconsin. 

Mr. Gates is a graduate of the University 
of Minnesota, did general newspaper work 
and served for three years in the army air 
ferce in the second World War before join- 
ing the Miller Publishing Co. He worked 
closely with Mr. Rogers in analyzing and 
reporting flour, feed, and grain markets. 


@ L. GLIMES, Beardsley, Minn., has pur. 
chased the interests of his partner, 0, p 
Larson in the Beardsley Grain & Feed (, 
and is now sole owner. 


Fortifled With Amazing Ney 


ANI-PRO 


A powerful new y 
concentrate with 


Many Dealer Franchi 


ou p> HONEGGERS’ 


1949 Fairbury & Forest, Ill. —— Magid 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION Co. 


(At it since ‘92) 
414-415 Merch. Exch. Bldg., St. Louis 2,Mo. 
Board of Trade Bldg. ansas City, Mo, 


NOWI!-Buy SUPERIOR’S-) URE 
Meat and Bone Scraps 
Digester Tankage 
Bone Meal —Blood Meal 
Superior Packing Co. 


St. Paul, Minn. 


BAGS 


BURLAP, COTTON 
{ and PAPER 
PLAIN or PRINTED 
Truck | 
Turines. 


INDIANAPOLIS, IND. 


MARION, IND. 


SOYBEAN MEAL... MILLFEEDS 


LINSEED MEAL 
A. L. Stanchfield, Incorporated 


Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


Feed Ingredients 
of all Kinds 
North East Feed Mill Company 


Minnesota 


Minneapolis 13 


GRAIN COMPANY 
1023 GRAIN EXCHANGE, Minne 2 i 
Bridgeport 1231 


& Co. 
id, Ohie 
| | 
DRY VITAMIN 
—— — 
is 
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Joins Peavey & Co. 


WHEAT MIXED FEED 


for 


“All in 


Poultry-Dairy Cows-Pigs one bag” 


EXCELSIOR MILLING COMPANY 
Minneapolis Minnesota 


in Carbohydrates 


MOLASSES 


TANK CARS e TANK TRUCKS e DRUMS 


KENNETH FORD 


Kenneth D. Ford has joined the agricul | 


tural department of F. H. Peavey & Co., ah NA MOL C 
Minneapolis, Minn., as a specialist in animal TIO i ASSES O. 
nutrition according to an announcement by 


W. P. MacDonald, director of the depart- EXECUTIVE OFFICES: ORELAND, PA. - OGONTZ 8337 


ment. Mr. Ford will work closely with King SHIPMENTS FROM GULF AND ATLANTIC SEABOARD 
Midas Feed Mills and will act as adviser 
and consultant in animal feeding and care. 
Born on a farm near Park River, N. D., 
Mr. Ford won scholastic honors at North 
Dakota agricultural college and later did 
graduate work in animal nutrition at Colo- 
rado A & M college. Until recently he was 
in charge of the livestock unit of the North 
Dakota agricultural experiment station at 
Dickinson. 


Turkey Output This Year , mmm HE ocean's per™ 


forecast-as Near Record FROM THE DEEP OF THE SEA } 


A 1949 turkey output of 41,107,000 and the scientist’s laboratory come 
birds, the second largest crop on record, is = th 
predicted by the United States department 
of agriculture. If the forecast is correct, it Better Poultry Feeds. . 
will be 29 per cent over last year’s produce fF Vitamine @ Brand Oils 
tion. Only the 1945 production of 44,000, |] (Cod LiverOil with added VitaminsA&D) | 
Lirds wns larger. 2000A/400D, 2000A/800D, 3000A/400D | 

Poult production this year was 58 per 
cent larger than last year according to 
hatchery reports but the percentage of tury ff Devold Dry D 3 
keys maturity was cut down 2000 A.O.A.C. D U/g 
cause of heavy death losses among poults_ |) 
which in turn was the result of poor mane | oar or Folder & Prices 
agement on the part of some growers and ff ~P Narick St. » 


poor weather conditions for the young birds. New York 13, N.Y. 


All states are producing more turkeys this 
year than in 1948, ranging from an increase at et : 
of 3 per cent in New York to 121 per cent wild 
in Arkansas. California is the number one PEDER DEVOLD OIL COMPANY 
turkey state with an output of 6,353,000 DIVISION OF CHAS. L. HUISKING & CO. INC. 
birds. Farmers, the department said, will 
market the turkeys early this year. A down- 


trend in prices is partly responsible for the 
decision. 
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BEAT'S ALL HOW JUST A LITTLE 
BLUE RIGBON CONDENSED 
BUTTERMILK FEED PUTS ON THE 

POUNDS ON POULTRY AND PIGS. 
| JUST SIT BACK HERE AND 
WATCH THEM FATTEN 
FOR. MARKET. 


THEY'RE 
ALWAYS 

BEATING THE 
DRUM ABOUT 


WRITE US FOR PRICES 


PLANTS THROUGHOUT THE CENTRAL 
WEST STATES 


CONDENSED 
BUTTERMILK 


536 Livingston St. 


DURGO YEAR) | COMPLETE SERVICE ON ALL 
FEED INGREDIENTS 


Jobbers and Wholesalers 


BURLAP AND COTTON 


BAGS VACUUM CLEANED FOR of 
FOR INDIVIDUALITY. CARLOADS 
MIXED CARS 
TRUCKLOADS 


GRAIN EXCHANGE 
MILWAUKEE 2, WIS. BROADWAY 2-6289 
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: CONDENSER! BRON USE 
7 Burte BLUE R 
— Oo YOUR RMILK co 
= AN PIGS | 
THE MERCHANTS CRFAMFRY CN AX 
| 
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S30 + 2, wisconsin 


ONT LET GRAIN 
CHORE OFF YOUR FEED SALES 


NOW you can have the answer for the farmer who says, ‘Look at 
my big grain crop—why should I buy feed?” For no matter how big 
the supply of corn, wheat and oats, these still do not provide all the 
nutrients livestock and poultry need for good health, steady 
development and profitable production. 

’ ‘That’s where your sales of MURPHY’S HEART OF THE 
RATION—Murphy’s Cut-Cost for livestock, Murphy’s Vig-O-Ray 
for poultry—come in. 

With the HEART OF THE RATION feeders can provide the 
protein, mineral and vitamin substances needed to bolster up farm 
grains—and you profit by having Murphy’s on hand to sell for this 
purpose. And for those customers who want formula feeds ready- 
mixed, you projit by selling these too, ground and mixed right in 
your own mill with MURPHY’S HEART OF THE RATION. 


YOU'LL SELL the farmer who self-feeds and the farmer 
who mixes his own rations. 


YOU'LL SELL the farmer who brings in his grain to be 
mixed with MURPHY’S HEART OF THE RATION. 


YOU'LL SELL the farmer who wants ready-mixed feeds 
by using MURPHY’S HEART OF THE RATION 
Mixing Permit. 


MURPHY’S HEART OF THE RATION Con- A profitable feed business is ‘tin the bag’? when 
centrates now supply added amounts of the you have MURPHY’S HEART OF THE RATION 
Animal Protein Factor. on hand. 


Write us today for full information on the exclusive Murphy’s Mixing Permit that enables 
you to supply your customers with formula feeds mixed with HEART OF THE RATION. 


AZ | 
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@ King Midas Egg Mashettes (and King Midas 
Egg Mash) are manufactured with only one 
purpose in mind - - - to provide your customers 
with a poultry feed that will assure peak egg 
production and help keep hens healthy. 


Only the highest quality ingredients are used 
in King Midas Egg Mashettes and Egg Mash. 
The ingredients provide all the essential ele- 


ments in the correct proportions and proper 
mix to assure successful, profitable poultry 
raising for your customers. 


Whichever type of feed your customers pre- 
fer, mashettes or regular mash, you can recom- 
mend King Midas with the confidence that each 
will promote and maintain good health and 
high production for your customers’ flocks. 


KING MIDAS FEED MILLS 


MINNEAPOLIS MINNESOTA 


il 
“ 


